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struggle To Control 
Auto Finance Risks 
Becomes More Severe 


Lowering of Interest Charges On 
New Cars Renders Insurance 
Lines More Attractive 


AGENTS OPPOSE NEW DRIVE 
Michigan Insurance Dep’t. Moves 
to Look Into Alleged Irregular 
Practices of Finance Co.’s 


Lowering of interest charges on auto- 
mobile financing, a step taken to stimu- 
late further the sale of new automobiles 
this year, has not reacted altogether fav- 
orably to insurance agents. Most of the 
fire, theft and collision coverage on cars 
bought on the instalment plan has for 
years been controlled completely by 
finance companies. Agents long have 
opposed this set-up without any real 
measure of success although in the last 
year they have been registering some 
progress toward securing this first year 
automobile insurance through arrange- 
ments with local banks to handle the 
financing while they, the agents, place 
the insurance. Now, with finance com- 
panies being forced to be content with 
a narrower margin of profit on straight 
financing, competition for the insurance 
coverage has suddenly become more 
severe. Many finance companies appar- 
ently believe that they must now depend 
upon their insurance commissions for the 


major portion of their profit on automo- 
bile business 


Giving Thought to Casualty Lines 


Numerous agents are giving serious 
thoughts to whether finance companies 
will ultimately attempt to handle the 
automobile liability coverages as well 
as the insurance against damage to the 
automobile itself. An accident involving 
personal injuries and property damage 
naturally tends to weaken a car owner’s 
ability to complete payments to his 
finance company if he is uninsured and 
Statistics reveal that more than half the 
Car owners of the country do not carry 
liability or property damage protection 
on account of the premium charge. 

Representatives of a number of auto- 
mobile finance companies will be called 
in soon for conferences with Michigan 
Insurance Department officials relative 
to complaints of agents that the finance 
companies have been guilty of irregular 
Practices in their insurance dealings. 
Robert Morse, head of the licensing divi- 
(Continued on Page 24) 
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WILLIAM A. LAW 


DECEMBER 26, 1864—JANUARY 21, 1936 


SEVENTH PRESIDENT OF 


THE PENN MUTUAL LIFE INSURANCE CO. 


JULY 1, 1922—JANUARY 21, 1936 


So live that when thy summons comes to join 

The innumerable caravan, which moves 

To that mysterious realm, where each shall take 

His chamber in the silent halls of death, 

Thou go not, like the quarry-slave at night, 

Scourged to his dungeon, but, sustained and 
soothed 

By an unfaltering trust, approach thy grave 

Like one who wraps the drapery of his couch 

About him, and lies down to pleasant dreams. 



































Metropolitan Life 
Passes 20 Billions 


Tysur< {n Force 


cor 908,126 Last 
iear And Nov. «us Mor “han 
42,000,0° : Policis 


ITS “URPLUS $259,809,720 


Company Reserves $95,994,851 
For Dividends Payable In 1936; 
Convention This Week 


Managers of the Metropolitan Life 


from United States and Canada are 1 
session this week at the company’s audi 
torium here and the convention con- 
cludes th the annual banquet tomor 
row night. Speakers at the banquet will 
be President Ecker and Vice-President 
Lincoln. Features of the Thursday morn- 
ine’s session was President Ecker’s an- 
nouncement of the results of 1935 
Insurance in force reached a new time 
high by passing the twenty billion mark 
Exact amount in force is $20,269,349,576, 
divided as follows: Ordinary, $10,483, 
$15,421; Industrial, $6,829,500,380; Group, 
Accident and health insur 
ance in force December 31 1935, was 


$1,399,439,150, a 


$2,956,433,775 


substantial increas¢ 
During the year the company issued, 
revived and increased a total of $3,118, 
9(8,126. It was divided as follows: Or- 
dinary, $1,350,141,305; Industrial, $1,405,- 
565,030; Group, $363,201,791. Average rat 
of policies issued was 18,242 for $10,327, 
510 on each business day during 1935 
$203,694,360 Increase In Assets 
Metropolitan assets increased $203,694 
300 in 1935, and totalled $4,234,802,511 
December 31 last. A substantial part of 
the increase is represented by increased 


holdings of government bonds Policy 
hOoans increased only one-half of 1%, the 
iallest increase in any years Che 
mpany’s mit 1935 is $948,087 


cies in force at the end ; 
cluding 1,670,041 lives insured by 


policies. The number of policyholders 1s 
estimated at 27,578,477, many of whor 
hold more than one policy 

The company paid more than a half 
billion dollars to its policyholders f 


| 
death claims, matured endowments, an 
nuities, dividends, disability benefits and 
cash surrender values, the total for 1935 
being $535,251,584. Such payments were 
made at the average rate of $4,430.89 a 


minute of each business d 


ay 
Amount Reserved for Dividends 


The amount reserved for dividends 
vavable in 1936 is $95,994,851, of which 
$51,310,811 is on ordinary policies, $41,- 
753,040 on industrial policies, and $2,931,- 
000 on accident and health policies. Im 
cluding this declaration, the company has 

(Continued on Page 17) 
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As of December 31, 1935 





ASSETS 

Cash in Banks $10,894,327 
United States Government 

Obligations (Book Value) 43,245,259 
Other Bonds (Book Value*) 84,151,524 
Stocks (Book Value) 9,337,701 
Mortgage Loans 50,119,170 
Policy Loans and Premium Notes 40,765,923 
Home Office Property 2,000,000 
Other Real Estate 16,402,310 
Interest Due and Accrued 4,134,809 


Premium Instalments not yet due and 
Premiums in course of collection 
(net)—covered by Policy Reserves 

Market Value of Stocks Over Book 
Value 


Miscellaneous Assets—net 


5,490,598 


1,815,535 
3,859 
Total Assets $268,361,015 


* Adjusted to Market Value in case of Bonds 
not subject to Amortization. 


LIABILITIES 
Policy Reserves $220,965,849 
Policyholders’ Funds 
Proceeds left with the 
Company under Op- 
tional Settlements _ $15,305,262 
Accumulated Dividends 8,627,620 
Other Dividends Due 
Policyholders 587,103 
Advance Premium 
Fund 4,038,801 28,558,786 
Reserve for 1936 Dividends 4,400,000 
Reserve for Taxes Payable in 1936 1,045,000 
Miscellaneous Liabilities 925,417 
Reserve for Overdue Interest 252,300 
Market Fluctuation and Investment 
Contingency Reserve 2,202,534 
Surplus 10,011,129 
Total Liabilities $268,361,015 


CONNECTICUT MUTUAL LIFE REPORTS 
TO ITS POLICYHOLDERS ON 
UNUSUALLY SUCCESSFUL 
TWELVE MONTHS IN ITS 
90th ANNUAL REPORT 





1935 Results 


New Insurance Paid-for . . $ 96,900,726 
Gain over 1934...... 15,168,621 





914,156,736 
21,525,798 


Insurance in Force ..... 
Gain over 1934...... 





268,361,015 
22,896,715 


Assets +. 2 o - oO o - - — > * 
Gain over 1934...... 





10,011,129 
823,397 


ae ae ee ee ee 
Gain over 1934...... 
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Complete Report of the President, with 
list of investments, sent on request 
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Home Life General Agents Meeting in New York 





ew Agents’ Average Income Was 
Raised, Discussed By J. A. Fulton 


The ways in which the average income 

of Home Life agents has been raised 
during the year was stressed by James 
\ Fulton, president of the company, in 
his talk to the Home’s general agents 
in New York last week. He reported: 

“It is gratifying that our own new 
business was over 4% more than for the 
preceding year. The most significant 
thing, however, was that this larger 
amount of new business was secured by 
a substantially smaller number of pro- 
ducing agents. During the past two years 
the company has carried forward a con- 
stant process of eliminating from its or- 
canization those men who were not dem- 
onstrating their ability to successfully 
sell life insurance. We have felt that 
this was a necessary factor in the build- 
ing of a really high-grade organization 
and that it was also important in our 
process of giving men who were putting 
their work on a professional basis the 
kind of atmosphere that their efforts and 
abilities entitle them to. 

“To have substantially reduced our 
sales organization and at the same tune 
to have written more business with this 
reduced organization means that the 
men in it are earning considerably more 
money than they have in the past. Part 
of this may be due to economic condi- 
tions but I feel quite distinctly that a 
very real part of it is due to the prog- 
1ess which they have made in the de- 
velopment of the company’s program of 
‘client building through estate planning. 

“This Home Life method which has 
attracted so much attention is steadily 
producing greater results and greater 
earnings for those men who are follow- 
ing it. 

“The company’s effective interest rate, 
after deducting all investment expense 
for the year, was 4.1%, thus leaving, even 
under present conditions, a substantial 
margin between the rate which must be 
earned under our policy by contracts and 
the rate actually earned. The trend in 
interest rates is still downward. 


Can’t Assume Interest Rate Will 
Stay Down 


“Many inquiries have been made as to 
whether this downward trend in interest 
rates is a permanent thing. It would 
take a person with a great deal of temer- 
ity to predict at this time the future 
trend of interest rates. We do know 
this, however: In the past we have had 
a succession of periods of abnormally 
low interest rates because of the lack 
of demand for capital and they have al- 











FULTON 


JAMES A. 


ways been followed by a period of rising 
and higher interest rates. 

“There is a great tendency to assume 
with each of these recurring periods of 
either rise or fall that the changed con- 
dition is to be permanent. It never has 
been so in the past. No change has 
been permanent. Just what there is in 
the present situation which would indi- 
cate that the trend towards ebb and flow 
in business expansion, and consequently 
in the price paid for business capital, 
will no longer obtain has not been made 
clear, and there is at least the proba- 
bility that we shall again see the vigor- 
ous expansion of American business and 
consequently a higher return on invested 
funds. 

“All in all, it seems to me that the 
prospects for life insurance as an institu- 
tion and for the Home Life specifically 
are extremely bright. Never has it 
seemed so clear that the type of activity 
which is being carried forward by Honie 
Life representatives and which we know 
as the planned estate method is so in 
harmony with the temper and the needs 
of the time. With a measurably in- 
creased earning record on the part of 
both general agents and agents during 
the past year, I think we can look for- 
ward to a steady development of their 
productiveness and of their earning 
power.” 


Nine Home General Agents Discuss 
Problems of Building Up Agencies 


General agents of the Home Life of 
New York met at the Waldorf-Astoria 
last week for their annual sessions. The 
Friday meeting consisted mostly of short 
reports on practical problems of agency 
building and directing field activities, 
the reports being given by nine general 
agents from all over the country. 

_first on the Friday session the prac- 
tical problems of agency building were 
discussed. The first topic, “How I Solve 
the Prospecting Problem for New and 
Old Men,” was discussed by Ray Martin, 
Seneral agent at St. Louis; Joseph E. 
Lockwood, general agent at Philadelphia; 


Warren H. Preble, general agent at Bos- 


ton, and John F. Walsh, home office 
agency field assistant. 

Mr. Lockwood brought out a plan that 
has been working with marked success 
in his agency, where every man talks to 
five new people a week—before Wednes- 
day. These men have been secured 
through “referred” prospecting plans 
built up by his agency. 

Mr. Martin’s solution of the prospect- 
ing problem was to have each man make 
it a definite part of every day’s work 
and to consider it just as important as 
securing applications and.checks. 

A number of Mr. Preble’s men have 
been using a method of working on a 


group of people with some common in- 
terest, such as occupation or fraternity 
connection, and sifting through this list 
of names by a definite process weeding 
out the “suspects” and retaining only 
good prospective clients. 


General Agent Must Watch New Man’s 
Contacts 


J. F. Walsh covered the necessity of 
prospecting from the general agent’s 
angle—the need of being positive that 
your new man has enough good contacts 
before entering the business to assure 
him of success. 

“Directing Field Activities” was the 
next major topic of discussion and was 
covered by Vernon W. Holleman, gen- 
eral agent in Washington; Raymond C. 
Ellis, general agent in New York; and 
Tressler W. Callihan, general agent in 
3oston. 

Mr. Holleman felt that the responsi- 
bility for success was the general agent’s 
more than the new man’s and that it was 


up to him to train him and direct him 
and insist that he do the things that 
must be done to bring about his success. 

Harry Jacoby, general agent in New 
York, talked on the necessity of re- 
cruiting quality men, and gave striking 
illustrations of the type of men that he 
had put on with success during the past 
year. 

William B. Stark, general agent in 
Syracuse, talked on the subject of plus 
months in 1936—the idea of having every 
man in the agency not only balance his 
budget for the year but to have each 
month exceed that of the previous month 
in production not only for the agency 
but for each individual in his agency. 

In addition to those executives whose 
talks are reviewed in this issue, speak- 
ers included Allan B. Cook, financial sec- 
retary; Graham R. Holly, superintendent 
mortgage department; W. J. Cameron, 
vice-president, and Leigh Cruess, under- 
writing vice-president. 

A dinner dance Friday night ended the 
convention. 


Home Life Book Features Careers 
Of Successful Agents of Company 


William P. Worthington Presents Recruiting Aid at General 
Agents Convention; Reviews Duties 


of Agency Heads 


As part of its recruiting program the 
Home Life of New York has prepared 
a book with photographs and_ stories 
about a number of successful agents, 
both old and new, from all sections of 
the field. The book was presented to 
the general agents of the company at 
their convention in the Waldorf-Astoria 
last week by William P. Worthington, 
superintendent of agencies. 

“Career Underwriters of the Home” is 
the title of the volume in which a group 
of men from all sections of the field— 
new men and old men—are brought to- 
gether in a booklet giving their photo- 
graphs and a short biography of their 
past experience and their life insurance 
experience. These men averaged last 
year $7,075 per man from the life insur- 
ance business. Many of them had start- 
ed in the midst of the worst depression 
the country had ever experienced and 
were on the road to increasingly larger 
incomes in the opinion of the company. 
Among the group were former bankers, 
attorneys, teachers, students and sales- 
men in other lines. 

Mr. Worthington stressed the impor- 
tance of recruiting through centers of in- 
fluence rather than advertising, direct 
mail or policyholder letters. He felt that 
the general agent’s recruiting problems 
would be solved when that general agent 
had twenty-five to fifty centers of in- 
fluence who felt almost as enthusiastic 
about his agency as some of the men 
now associated with it and who through 
cultivation were constantly attempting to 
assist him in selecting the type of man 
he was interested in acquiring. 

“The true measure of accomplishment 
in agency building is the number of men 
in an agency who are making a good 
living income from the business. That 
should be the driving force behind the 
plans of every general agent and the 
general agent is not fair to the business, 
to the man, or to the agency if he con- 
tinues a man in his agency after he is 
convinced that that man is not qualified 
for the business and can not make a 
satisfactory income from it.” 

Mr. Worthington said: “No agency can 
operate successfully for a long period 
of time at a profit to the general agent 
if the men in that agency are not making 


an adequate income from the business. 

“Certainly if a man in your agency is 
not making an adequate income in the 
business, he is a drag on the other men 
who are successful. Men like to be sur- 
rounded by other successful men. 

“You are starting another year in a 
business which deals largely with human 
problems and their solution. You train 
your men to get away from the mere 
facts and figures of a life insurance pol- 
Icy, 

“As general agents you are dealing in 

(Continued on Page 13) 


Investing Fads Disregarded, 
Chairman Low Tells Agents 


“Fads” in investments have little real 
meaning, and a company that maintains 
an impartial viewpoint, buying a reason- 
able amount annually of securities in 
each of six fundamental activities of the 
nation, has a successful investment ex- 
perience, Ethelbert Ide Low, chairman 
of the board of the Home Life, told the 
agents of the company. Thus insurance 
companies protect not only the welfare 
of individuals but those six fundamental 
activities regardless of boom or depres- 
sion, he said. 

“During more than three-quarters of 
a century,” said Mr. Low, “our company 
has learned by experience that it is sound 
investment policy to lend part of our 
funds each year to finance transporta- 
tion, the electric, gas and water indus- 
tries, certain major manufacturing activi- 
ties, the business of government and the 
housing of the nation. Thus a proper 
diversification of investment risk is ob- 
tained. 

“Popularity goes in waves. For a pe- 
riod of time, railroad bonds may be in 
ill-favor with investors and those of pub- 
lic utility companies enjoy the center of 
the stage. Real estate mortgages at times 
are eagerly sought and at others, most 
investors refuse to buy them. Our com- 
pany, however, endeavors to maintain an 
impartial viewpoint and buys a reason- 
able amount annually of each of these 
fundamental types of investments. The 
results of this policy speak for them- 
selves.” 
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President of National 
Life of Vermont 20 Years 





FRED A. HOWLAND 
When Fred A. Howland presided at 
the annual meeting of the National Life 
of Vermont at the home office in Mont- 
pelier on Tuesday he had _ completed 


twenty years as president of the com- 
pany with which he has been connected 
for thirty-three years having joined the 
company as counsel in 1903. 

Mr. Howland has rendered distinguish 


ed service <o life insurance and has been 
honored with many posts of responsi- 
bility in Vermont. He has been Ver- 


mont secretary of state, member of the 
legislature, chairman of a committec that 
revised the banking laws, and commis- 
sioner of finance for the flood emerg 
in 1927. He is a trustee of Dartmouth 
of ‘which he is an alumnus. Mr. How- 
land has often addressed insurance or- 
ganizations and as a presiding officer he 
has both distinction and charm 


ency 


Agents Are Not Employes, 
California Court Decides 


Contract life agents, compensated only 
by commission, are independent contrac- 
tors and not subject to the California 
Unemployment Insurance Law the state 
commission administering the act decided 
after a hearing in San Francisco. 

Briefs were presented in behalf of life 
companies and life agents by Blake 
Franklin, associate counsel of the Pacific 
Mutual Life in behalf of the Life Presi- 
dents’ Association; Francis V. Keesling, 
counsel, West Coast Life, for the Amer- 
ican Life Convention, and Mel R. Ny- 
man for the life insurance committee of 
the Chamber of Commerce, and the Life 
Underwriters Association 


DOMINION LIFE REPORT 

The Dominion Life 
increase in assets f $2,200,000, which 
makes a total of $31,098,000 Ford S. 
Kumpf, president and managing director, 


report reveals an 


points out that the demand for policy 
loans decreased appreciably during 1935 
and that business in force at the end of 


the year was $155,279,029, an increase of 
over $5,000,000 


Insurance issued and revived during 
the year amounted to $23,180,974, while 
payments to the company’s policyholders 
and beneficiarik amounted t more than 


$2,988,000 


PRUDENTIAL OPENS BRANCH 


The Prudential ha opened a new 
branch in Bradford, Pa. Frank J Se 
bart, formerly assistant superintendent 
in New Kensington, Pa., is superintend 


Mildred Crandall, former 


Olean, N. Y 


ent. Miss 
assistant 


cashier. 


cashier at is 


’ 
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inoolin National 
Officers Advanced 


FIVE MADE  VICE-PRESIDENTS 


A. J. McAndless Now Executive Vice- 
President; Several Officers Become 
Second Vice-Presidents 


Several officers of the Lincoln National 
Life of Fort Wayne have been advanced. 
\. J. McAndless, first vice-president, has 
been appointed executive vice-president. 


Rk. F. Baird, general counsel, has been 
made vice-president and general counsel. 
Cecil F. Cross, secretary and assistant 


manager of agencies, was advanced to 
second vice-president and agency man- 
ager. Dr. W. E. Thornton, medical di- 
rector, has been made second vice-presi- 
dent and medical director. L. J. Kalm- 
bach, reinsurance secretary, is now sec- 
ond vice-president in charge of reinsur- 
ance. Frank J. Travers, investment sec- 
retary, is made second vice-president in 
charge of investments. Sherman C. Kat- 
tell, actuary, was appointed secretary 
and actuary. 

The other senior officers of the com- 
pany are Arthur F. Hall, president; A. 
L. Dern, vice-president and director of 
agencies; E. C. Wightman, vice-president 
and controller; and R. J. Stoner, treas- 
urer. 


LOS ANGELES MANAGERS MEET 


Pacific Mutual Life Has Large Delega- 
tion of General Agents Present 
as Guests 

Officials and out-of-town general agents 
of the Pacific Mutual Life were present 
in force at the luncheon meeting of the 
Los Angeles Managers Association on 
January 20. James H. Cowles, Provi- 
dent Mutual, presided at the meeting. 
Pacific Mutual guests were these: 

C. I. D. Moore, Jens Smith, F. R. 
Woodbury and D. C. MacEwen, vice- 
presidents; Floyd Forker of the agency 
department, and J. N. Russell, agency 
advisor. 

General agents Thomas H. Wall, Lou- 
isville. Ky.; H. Kenneth Cassidy, Hous- 
ton; Guy Lyman, New Orleans; C. H. 
Orr, Phiiadelphia; Carroll C. Day, Okla- 
homa City; Lem Swinney, Wichita, Kan. ; 
John Witherspoon, Nashville; Jack 
Capps, Norfolk, Va.; Frank Sveska, 
Omaha; Joseph M. Gantz, Cincinnati; 
john Fabling, Denver; F. B. Schwent- 


ker, Phoenix, and Allen Bruce, El Paso. 


CUP HAD FOUR WINNERS 
Girard Life Trophy Goes to Jules A. 
Cromarty Agency, Easton, After 
Four-Corner Contest 
\fter being won by four different 
agencies at the ends of each quarter of 
the past year the Girard Life Presi- 
dent’s Cup has been awarded to the 
Jules A. Cromarty agency of Easton, Pa. 
The cup was put in contest for the year 
on the basis that the agency winning it 
for one quarter would hold it for the 
next, the cup becoming the permanent 
possession of the agency winning it most 
frequently. The first quarter it went to 
the Albert Short, Jr., Philadelphia 
agency; then to J. C. Harvey in Wilkes- 
Barre, to William H. Boden of Johns- 
town and then to Mr. Cromarty. A final 
summary for the year showed the Easton 
agency to lead in ratio of paid-for pro- 
duction of new life insurance to quota 
Mr. Cromarty was born in the British 
West Indies, was brought to the United 
States when three years old, ran a steam 
laundry with his brother until he joined 
the Metropolitan Life in 1910. He joined 
he Girard as Easton manager in 1928. 


MADE MUTUAL LIFE DIRECTOR 

Charles E. Adams of New York, presi- 
dent of the Air Reduction Co. and chair- 
man of the board of the U. S. Industrial 
Alcohol Co., has been elected a trustee 
of the Mutual Life. 


Directs Managers’ Schools 


J. HARRY WOOD 


As reported in The Eastern Under- 
writer last week J. H. Wood will here- 
after direct the managers’ schools con- 
ducted by the Life Insurance Sales Re- 
search Bureau. Mr. Wood had assisted 
H. G. Kenagy in this work for three 
years. Mr. Kenagy also held the posi- 
tion of assistant manager of the Bureau 
under John Marshall Holcombe, Jr. but 
no one has been appointed to succeed to 
this title. 


Mutual Life of Canada 


Gains 15% New Insurance 


The financial statement of the Mutual 
Life of Canada, shows new insurance 
paid for, excluding group and annuities, 
with a gain of 15%, while terminations 
dropped by 10%. 

Total income amounted to $27,469,833, 
with $17,713,255 coming from premiums. 
Expenditures and reserves amounted to 
$22,481,335, with $12,491,233 paid out in 
death and disability claims, matured en- 
dowments, surrendered policies, etc., 
which left the year’s surplus of earnings 
at $4,988,498. 

Insurance in force at the end of the 
year, excluding annuities, amounted to 
$527,372,000 with total assets of $152,630,- 
000 compared with $145,411,000 at the end 
of 1934. 





SEABOARD LIFE AHEAD 67% 

The Seaboard Life of Houston reports 
a 67% gain in new business during 1935. 
At the close of business on December 
31, 1935, the company’s admitted assets 
were $1,736,057.45, all represented by cash 
and first class securities. The interest on 
only one real estate loan was past due, 
and none of the company’s bonds were 
in default. The company’s real estate 
holdings amount to less than $35,0000. 





CONFEDERATION DIRECTORS 

\t the annual meeting of the Confed- 
eration Life Association two new direc- 
tors were elected, R. V. LeSueur, vice- 
president of Imperial Oil, Ltd., and vice- 
president of International Petroleum Co., 
Ltd., and F. Grenville Rolph, director of 
Rolph-Clark-Stone, Ltd. a prominent 
lithographing firm of Toronto. 





J. B. MILLER DEAD 

John B. Miller, Jr., 38-year-old presi- 
dent of the Los Angeles insurance brok- 
erage firm of Miller & Kuhrts, died in 
St. Luke’s Hospital, Pasadena, Monday 
morning, January 20, while under an an- 
esthetic for a minor surgical’ operation. 
He was a director of the Pacific Mutual 





E. B. Houghton, Rochester, and C. K. 
Brust, Los Angeles, stood first and sec- 
ond among managers of the Guardian 
Life for leadership in personal produc- 
tion of new life insurance in 1935. 





Company Compendium 
Draws Fine Response 


JOB OF NEW YORK C.LU’s 





Albert Hirst, Speaker at Meeting, Talks 
On Modes of Settlement And 
Insurance Trusts 


The compendium of company proce. 
dures prepared by the New York Chap- 
ter of Chartered Life Underwriters has 





proved one of its most helpful and suc- 
cessful of undertakings. All copies of 
the new revised editions have been taken 
and some orders had to be returned un- 
filled. Original issued in 
May, 1935. <A further revision and an 
enlargement of the compilation to in- 
clude two or three new companies will 
be undertaken this Spring. Leroy N. 
Whitelaw, Prudential, chairman of the 
committee which did the job, was given 
a unanimous vote of thanks after he 
made his report at the meeting Tuesday 
noon. : 

Benjamin Alk, Hyde agency, Penn 
Mutual, presided over the meeting at 
which Albert Hirst, New York lawyer 
and counsel for the New York State 
Association of Life Underwriters, was 
the speaker. C. Lamont Post, chairman 
education committee, reported that the 
C.L.U. review course opened with an en- 
rollment in excess of seventy-five with 
many representatives from the Equitable 
Society due in large part to the work of 
Warren Benton of the Dunsmore agency. 
Harry Krueger, Recht & Kutcher agen- 
cy, Northwestern Mutual, made the 
treasurer's report and read parts of an 
informative letter from Dr. David Me- 
Cahan, dean of the American College. 

Led into the study and practice of law 
from the study of modes of settlement 
at the time when he was an agent for 
the Mutual Benefit, Mr. Hirst believes 
that the agent starts his development 
toward becoming a professional under- 
writer through study of settlement op- 
tions. “A professional man,” he said, “is 
one who applies skill and knowledge to 
the affairs of others.” He pointed out 
some of the differences between modes 
of settlement and a life insurance trust 
agreement made with a trust company. 

While each may have advantages in a 
particular case they have many differ- 
ences, he continued. Contrast the rigid- 
ity of a settlement option and the flexi- 
bility of an insurance trust—sometimes 
an advantage and sometimes not. A 
fundamental legal distinction is that the 
life insurance company operating under 
a mode of settlement is decidedly the 
debtor to the beneficiary; the trust com- 
pany does not sustain any such debtor- 
creditor relationship with the beneficiary 
Also proceeds paid to beneficiaries under 
modes of settlement may be protected by 
law from claims of creditors, Mr. Hirst 
said. He believes the trust company of- 
fers a greater opportunity to enhance 
capital. 


copies were 


Imperial of Canada Report 

Insurance of $24,014,147 was issued in 
the year and insurance of $1,434,428 re- 
vived by the Imperial Life of Canada 
during 1935. Total insurance in force 
was increased during the year $279,338,- 
894. Fifty-eight annuity contracts were 
issued in the year for a consideration of 
$365,856, to provide annual payments ot 
$31,752. The total annuity contracts in 
force are 188, providing annual payments 
of $93,205. 

The assets of the company now total 
$75,163,593, having been increased dur- 
ing the year by $3,806,143. 





AGENTS’ INCOMES INCREASE 

During 1935 there were 95% of the 
agents in the Ralph G. Engelsman agen- 
cy of the Penn Mutual, New York, who 
earned more money than they had the 
year before. Cash premiums for Janu- 


ary exceed that month last year. 
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Dr. Thomas H. Willard 
Of Metropolitan Dead 


LONG ITS MEDICAL DIRECTOR 





Lovable Character, He Was Factor in 
Bringing Greater Harmony Between 
Departments and Companies 





Another personality associated with 
American life insurance during the period 
of its most rapid expansion passed away 
last Saturday in the death of Dr. Thomas 





Blank & Stoller 
DR. THOMAS H. WILLARD 


H. Willard, for many years medical di- 
rector of the Metropolitan Life until his 
retirement in 1932. He died of bronchial 
pneumonia in his seventy-fourth year. 

The Metropolitan Life was located 
downtown at 32 Park Place, New York 
City, when Dr. Willard, then a young 
practitioner in Albany, joined the com- 
pany. A lovable personality, raconteur 
and wit, he was a real force in bringing 
into closer relationship with the medical 
department the actuarial and underwrit- 
ing divisions of the business. His leader- 
ship was felt in the Association of Life 
Insurance Medical Directors where his 
personality and judgment did much to 
smooth conditions at a time when com- 
petition between the large life insurance 
companies was intense. His work brought 
about a much better feeline in the busi- 
ness and paved the way for smoother 
inter-company contacts. 

Dr. Willard was graduated from Al- 
bany High School in 1880, and from the 
Albany Medical College in 1887. While 
a student in medical college he acted as 
private secretary to the Albany post- 
master, a Grover Cleveland appointee, 
and later was appointed assistant post- 
master. After completing his medical 
Studies he entered practice in Albany 
where his work on medical assignments 
brought him to the attention of Presi- 
dent John Knapp and Vice-President 
John R. Hegeman of the Metropolitan 
Life. After an interview at the home 
office he was hired as a medical exami- 
ner but it was only a few years before 
he was appointed medical director. His 
genial manner and competence as a med- 
ical executive made him one of the best- 
loved personalities in the Metropolitan 
Organization. 

He is survived by his widow and one 
son, Paul Willard. Funeral services held 
on Monday at St. Agnes Chapel, New 
York City, were attended by many Met- 
topolitan Life people and representatives 
of other companies and organizations 


— which Dr. Willard had been affili- 
ated. 





G. Blair Gordon, managing director of 
Dominion Textile Co., Ltd., of Montreal, 
has been elected a director of the Mutual 
Life of Canada. 











Make Chem “Your Boys” 


What satisfaction a Life Insurance 
salesman would feel if he knew that 
his effort had been instrumental in 
educating even one young American. 


By carrying the message of Prudential 
Endowments for Education Pur- 
poses to the fathers you know you 


can help to secure the futures of 
children, who soon will be young 
men. 


Then, in a large sense, they will be “your 
boys,” too. 


It’s worth the Effort! 





Che Prudential 


Iusurance Company of America 
Epwarp D. DurFFIELp, President 


HOME OFFICE: NEWARK, NEW JERSEY 








Hunt Wants Uniform 
Industrial Policies 


PLAN CONFERENCE FEBRUARY 4 





Voluntary Agreement Among Companies 
Sought by Pennsylvania Insurance 
Commissioner; Laws Don’t Cover 





All companies doing an Industrial life 
insurance business in Pennsylvania have 
been asked by Commissioner Owen B. 
Hunt to a conference in Harrisburg 
Tuesday, February 4. 

“We hope to get the companies to 
agree on a uniform policy form that will 
help the hundreds of people who hold 
industrial life policies,’ Commissioner 
Hunt said. “Such an agreement will have 
to be entirely voluntary, as the Pennsyl- 
vania Legislature has never prescribed 
any uniform form for industrial policies. 
Bills for this purpose were introduced at 
the last session, but were not enacted. 
Industrial life policies, according to the 
definition in use in this state, are those 
on which premium payments are made by 
the weck, or those for less than $1,000 
on which payments are made monthly.” 

Uniformity iri paid-up and cash sur- 
render provisions will be the chief object 
of the conference, Hunt explained. “We 
want all such policies made uniform,” 
Hunt said, “so that the holder, if he 
must stop paying at the end of three 
years, shall receive a paid-up policy val- 
ued at whatever his equity is worth at 
that time. At the end of five years, he 
should have the option of receiving cash; 
and he should not lose those rights just 
because he does not know to what he is 
entitled. The company should automatic- 
ally make such settlements without any 
action on the part of the policyholder. 

“All such policies should also include 
a four weeks grace period. There should 
be a table on each policy showing the 
holder just how much cash he can get 
by surrendering the policy at the end of 
five years, six years, and so on. Some 
companies already provide one or more 
of these advantages, but we believe the 
policies should be uniform.” 





Fifty-six Companies Have 
Signed Agency Agreement 


The number of companies signing the 
agency practices agreement is constantly 
increasing. Those among recent signers 
being Sun Life of Baitimore, United Life 
& Accident, Kansas City Life, Connecti- 
cut General, National Life of Vermont, 
Imperial Life of Toronto, Northwestern 
National, Monarch of Springfield and 
Reliance of Pittsburgh. 

Frank H. Davis, vice-president of the 
Penn Mutual, who is chairman of the 
Life Agency Officers committee which is 
handling the agreement, states that the 
total number of companies that have 
signed is now fifty-six not thirty-five as 
reported in The Eastern Underwriter 
last week. 

Other companies that have signed the 
agreement in addition to those mentioned 
follow: 

Aetna Life, Amicable Life, Texas, Bankers 
Life, Des Moines, Berkshire Life, Business 
Men’s Assur., California-Western States, Canada 
Life, Colorado Life, Connecticut Mutual, Dom- 
inion Life, Can., Equitable Society, N. Y., Eur- 
eka-Maryland, Federal Union, Fidelity Mutual, 
Girard Life, Great American, Kan., Great-West 
Life, Can., Guardian Life, N. Y., Home Life, 
New York, Home Life, Philadelphia, John Han- 
cock Mutual, Life and Casualty, Tenn., Lincoln 
National, Fort Wayne, Massachusetts Mutual, 
Metropolitan Life, Minnesota Mutual, National 
Life and Acc’nt, Tenn., New England Mutual, 
Northwestern Mutual, Occidental Life, Calif., 
Oregon Mutual, Pacific Mutual, Penn Mutual, 
Philadelphia Life, Phoenix Mutual, Policyhold- 
er’s Nat’l, S. D., Protective Life, Ala., Provident 
Mutual, Puritan Life, R. I. State Mutual, 
Mass., Sun Life, Can., Travelers, Union Cen- 
tral, Union Mutual, Me., United Mutual, Ind., 
West Coast Life, Calif., Western and Southern. 





E. Miller Bechtel of the home office 
staff of the Provident Mutual spoke at 
the annual dinner of the Olean, N. Y., 
agency of the company last week. 
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Notable Gains Made By 
Conn. Mutual Last Year 


PRESIDENT LOOMIS’ COMMENTS 


Discusses lavestmant Trend in Report; 
Company’s Assets and Surplus at New 
 * Totals 


Some notable gains were reported by 
the Connecticut Mutual Life as shown 
in the annual report of the company 
made by President James Lee Loomis. 
Assets were increased by $22,896,715 to 
the largest total in the history of the 
company at $268,361,015. Also for the 
first time in its history the company has 
a surplus in excess of $10,000,000. Insur- 
ance in force at the close of the year 
amounted to $914,156,736, a gain over the 
previous year of $21,525,798. New busi- 
ness paid for last year reached a total 
of $96,900,726, being greater than the 
previous year by more than $15,000,000. 
The new policies issued during the year 
were 27,713 against 24,241 in 1934. 

The company’s mortality experience 
was notably improved, the rate being 
49.48% of the expected as against 54.17% 
in 1934. 

The new premiums 
$12,508,972, and renewal 
190,787, the latter an increase of 4.8% 
over the previous year. Total premium 
receipts were $38,699,759. Receipt of new 
premiums, other than single premiums, 
showed an increase of 24.9%, and the 
sales of new life insurance were greater 
by 18.6%. The company had cash in 
banks in excess of $10,000,000. 

Railroads and Utilities 
rated as one of the 
keenest observers of economic trends 
among life insurance executives, made 
the following comments on investments 
in his annual report: “The company has 
at risk in the field of transportation, an 
investment in railroad bonds of $29,803,- 
713. This is 11.6% of the ledger assets. 
We have no disposition to lessen the 
commitment in this type of security. 
Such changes as have been made during 
the year have been by way of substitut- 
ing well protected main line securities 
for issues of lower credit rating. 

“All of the Connecticut Mutual’s in- 
vestments in public utility bonds pertain- 
ing to corporations supplying electricity 
and gas are the obligations of operating 
companies. So popular has this type of 
security become with the institutional in- 
vestor, and so high is the credit rating 
enjoyed by the leading public utility com- 
panies, that it is becoming increasingly 
difficult to replace at any reasonable 


amounted to 
premiums $26,- 


President Loomis, 


price securities taken up by refunding 
process.” 

Stock holdings of the company are 
carried at a book value of $9,337,701, the 


market value of which, according to the 
values as fixed by the insurance commis- 
sioners as of December 31, 1935, was 
$11,153,236. These stocks are divided into 
three groups: (1) banks and trust com- 
pany shares (2) guaranteed railroad and 
public utility stocks (3) other railroad 
public utility and miscellaneous stocks. 

The Connecticut Mutual’s commitment 
in farm loans, as of December 31, was 
$20,661,997, interest receipts from this 
source having shown a distinct improve- 
ment during the past year. The value 
of city mortgages at the end of 1935 
stood at $29,457,172. 

Policy Loans Less 

Commenting on the policy loan situa- 
tion, Mr. Loomis mentions with grati- 
fication the considerable reduction of this 
item. At the close of 1933 loans to pol- 
icyholders represented 20.8% of the ledg- 


er assets of the company. This per- 
centage dropped to 184 at the end of 
1934; and at the end of 1935 showed 
further reduction to 15.9. Policy and 


premium loans at the end of 1935, stand- 
ing at $40,765,923, represented the small- 
est percentage of ledger assets since the 
close of 1929. 

“We still suggest to 
whose policy is 


each member 
encumbered,” advises 


a= THE EASTERN = 
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President Loomis, “that the loan be paid 
down or paid off at the earliest oppor- 
tunity. The conditions of the times are 
such that in our opinion, every thrift 
program should be promoted and encour- 
aged as far as possible. Savings dissi- 
pated by wasteful habits must all be re- 
stored and increased if our American 
standard of living is to be maintained. 
Loans made to our policyholders in 1932 
of over $12,000,000 under the very diffi- 
cult conditions then prevailing clearly in- 
dicate the emergency value of a life in- 
surance policy with a free reserve.” 

In the liability account of the com- 
pany, policy reserves stand at $189,135,- 
487; for Single and Annual Premium Life 
Annuities, $31,830,362. 

Policyholders’ funds, including (1) pro- 
ceeds of policies left with the company 
under optional settlements; (2) accumu- 
lated dividends; (3) other dividends due 
policyholders; and (4) advance premium 
fund; stood at $28,558,786. 

The list of liabilities is concluded with 
$4,400,000 as reserve for 1936 dividends; 
$1,045,000 as reserve for taxes payable in 
1936; miscellaneous liabilities of $925,417; 
a reserve for overdue interest of $252,- 
200; a surplus of $10,011,129; and a mar- 
ket fluctuation and investment contin- 
gency reserve of $2,202,534. 


ROBERT HILL WITH BOYCE 
The William L. Boyce agency, Con- 
necticut Mutual, in the Empire State 
3uilding, New York, has appointed Rob- 





ert Hill brokerage supervisor. Mr. Hill 
is a brother-in-law of Paul Sanborn, 
Connecticut Mutual general agent in 


Boston. 
agency 


He spent a year in the Sanborn 
before coming to New York. 


HEADS CHAMBER COMMITTEE 
Fred G. Hathaway, manager for the 
Mutual Life in Los Anveles, has been 
elected chairman of the life insurance 
committee of the Los Angeles Chamber 
of Commerce, succeeding James H. 
Cowles, general agent, Provident Mutual. 


NEW MINNEAPOLIS SET-UP 


Louis Gross, Former Football Star, and 
Roy Lathrop, 25-Year Veteran, State 
Mutual General Agents 
The State Mutual Life is changing its 
agency set-up in Minneapolis to have 
two general agents there. Louis Gross, 
a leading agent in that city since his 
graduation from law school in 1925, will 
continue the office already established 
there. Roy Lathrop, twenty-five years 
with the company in Minneapolis, heads 


the new office. 
Mr. Gross, brought up in Minneapolis, 
made a name as an athlete at the Uni- 


versity of Minnesota, being on the foot- 
ball and track teams. When graduated 
in 1925 he was presented with the Con- 
ference medal given by the Big Ten to 
the man in those universities outstand- 
ing each year for athletic and scholar- 
ship ability. Since graduation he has 
done some athletic coaching. He joined 
the Prudential in its Ordinary depart- 
ment, became an assistant manager, later 
went with the New England Mutual as 
associate general agent. In addition to 
supervisory duties, in 1935 he paid for 
half a million of insurance. He is a mem- 
ber of the Minnesota Bar. 

Roy A. Lathrop has spent his entire 
business career in insurance and in Min- 
neapolis, where he has 1,000 policyhold- 
ers. He is one of the company’s largest 
producers and last year was first in num- 
ber of lives, third in volume. He has 
a ten-year app-a-week record and in 
December, to celebrate his twenty-fifth 
anniversary with the company, he wrote 
twenty-six lives. Reuben C. Norbeck 
also goes to the new office. 

THIRTY YEARS WITH PRU 

R. Malcolm Mackay, superintendent of 
the Niagara Falls district for the Pru- 
dential, was the guest of his friends at 
a testimonial dinner recently on his thir- 
tieth anniversary with the company. AI- 
fred Wiedman and E. J. Maclver were 
present from the home office. 
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College Profs. Make 
Hit With Ho Hum Talk 


SECOND IN NEW | YORK SERIES 


Life Uateocatnens Aad Ass’n of New York 
City Gets Tips on Sales Presenta- 
tions That Click 


Another capacity crowd filled the audi- 
torium of the Metropolitan Life last Fri- 
day to hear the second lecture in the 
series offered by the Life Underwriters 
Association of New York City to its 
members. The lecturers were Professors 


R. C. Borden and A. C. 


Busse, instruc- 
tors in public speaking at New York 
University, who combined the qualities 
of a college professor and those of 
professional vaudeville team in putting 
over graphically the way in which a 


sales presentation should be made so that 
it stays presented. The talk was the 
same one which made a hit at the Na- 


tional Association of Life Underwriters’ 
convention in Des Moines. 
With Professor Borden giving most 


of the instruction and making compari- 
through the use of an ordinary 
match, Professor Busse gave his assist- 
ance as the genial salesman who clicked 
or who failed in order to prove the point. 
Some of Professor Borden's points were 
these: 

The first major principle which will 
help the salesman in overcoming sales 
resistance is to plan his presentation so 
that he breaks down the “ho hum” atti- 


sons 


tude of his prospect, answers the “Why 
bring that up?” gives a series of com- 
plete “for instances” served up like a 
course dinner and closes with a razor 
sharp request for action in answer to 
the inevitable “So what?” 


Makes Comparison With a Match 

“As they like a match that lights with 
the first strike,” Professor Borden said, 
“your prospects like salesmen that strike 
a fire with the first sentence. Break 
through the ‘ho hum’ attitude of your 
prospect in the first sentence. : 

“In your second sentence build a bridge 
to the little island on which your pros- 


pect lives and do it in a way to get up 
your prospect's alley. You must do it 
in the second sentence and that sentence 


must be a ‘your’ 
Mr. Prospect. 

“Third, give 
other words’ are the 
words in the lexicon of 
Using ‘For instance’ 
«a parade of 


sentence meaning you, 
instances.’ ‘In 
most damnable 
the salesman. 
opens the way for 
concrete examples. And 
present them: like a course dinner, not 
goulash. Win that ‘for instance’ com- 
pletely each time and put it in your pros- 
pect’s buying bag. When the last con- 
crete example has marched by, realize 
that the body of the presentation is over. 
Remember if you hold the match too 
long you get burned. 

“The prospect next asks ‘So what?’ 
and you come back with a definite sug- 
gestion or request for action. You don’t 
try for the whole dotted line but you get 
the first dot and start a series of inter- 
views each bringing about a definite step 
toward closing the sale. When you light 
a match you’re playing with fire unless 
you do something with it—it’s the glow 
on the end of your cigarette or the water 
boiling on the stove that counts.” 


the ‘for 





RICHARDS AT GREENSBORO 

Robert G. Richards, agency secretary 
of the Atiantic Life, will address the 
Greensboro, N. C. Association of Life 
U nderwriters i in February, discussing the 
Social Security Act and its effect on life 
insurance. 


OREGON MUTUAL UP 10% 


_ Production of new business in the 
Oregon Mutual Life for 1935 was ap- 
proximately 10% greater than for 1934. 


Following a 40% increase in sales in 


California the Oregon Mutual Life is 
arranging to double its field force in 
that territory during 1930. 
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Phoenix Mutual Shows 
Gains in 85th Report 


ASSETS AT NEW HIGH MARK 





Gained 40% in Past Six Years; Presi- 
dent Arthur M. Collens Comments 
on Investments 





Some new records for the company’s 
eighty-five years were made by the 
Phoenix Mutual Life as shown by its 
annual statement. At the close of last 
year the company had total assets 
amounting to $195,392,856, a gain over the 
previous year of $15,911,950, the largest 
increase in any year in the company’s 
history. Total premium income reached 
a new company record at $27,865,000, 
single premiums accounting for $7,300,- 
00 of this. Total insurance in force, 
which during the past few years has had 
, decreasing trend, was markedly re- 
yersed last year with the Phoenix Mu- 
tual giving the company a larger total 
than in 1929—$589,864,140, a gain for the 
year of $6,253,000. There was also an 
increase in surplus, bringing this item 
to $6,651,860. During the past six years 
the assets of the Phoenix Mutual have 
increased more than 40%, or more than 
$56,000,000, in a period of general busi- 
ness uncertainty. The company also had 
a favorable mortality experience. 
President Arthur M. Collens in his 
annual report made the following com- 
ments on investments and the general 
situation : 
President Collens’ Comments 


“The assets of a mutual life insurance 
company are mainly invested in creditor 
obligations and the owners of those as- 
sets, the policyholders, far outnumber 
the debtors to the company under its 
mortgage and bond investments. Such 
investments represent funds loaned in 
good faith, for which full value was re- 
ceived by the debtor, on fair and reason- 
able terms. Any attack, therefore, upon 
the legal rights of creditors, any effort 
by law to make substantial changes in 
the legal relationship which existed when 
the investment was made, if of material 
benefit to the debtor, merely means that 
the thrifty creditors have been deprived 
of the same amount, contrary to all rules 
of equity and morals. 

“Unless a fair rate of interest can be 

earned on investments made and on 
funds loaned, the individual lacks the in- 
centive to save and to invest such sav- 
ings usefully in the development of all 
forms of industry and employment. The 
operation of the law of supply and de- 
mand, in a natural way, establishes rates 
of interest on sound investments, fair to 
both debtor and creditor. Any unnatural 
effort by legislation or otherwise to de- 
press unduly and hold down interest 
rates not only penalizes the thrifty but 
defeats its own objective of expanding 
industry and emnloyment. To ‘the policy- 
holder, a fair rate of interest return is 
important in that it is a factor in the 
cost of his life insurance. 
_ “Consider also the effect of taxes lev- 
ied on the assets, income or business of 
mutual iife insurance companies. Since 
the company is operated solely for the 
benefit of its policyholders, any tax lev- 
ied on the company is a proportionate 
tax on the thrift of each policyholder of 
the company, just as much as if it were 
imposed directly on each individually.” 





SANDER SEATTLE LEADER 
The Seattle agency of the Mutual Life 
of New York increased its production 
2.3% in 1935 over 1934, according to Jo- 
seph P. Mulder, manager. Fifty repre- 
sentatives of the agency gathered recent- 
ly at the Seattle Yacht Club for their 
annual conference. The honor roll shield 
went to William E. Sander of Seattle 
who paid for $1,000,000 and qualified for 
the Million Dollar Round Table. The 
Manager’s trophy for efficiency went to 
tank Taylor, district manager at Ta- 
coma. J. W. Spangler, vice-president Se- 
attle-First National Bank, spoke on “A 
Banker Looks at Life Insurance.” 


Agents Underestimate 9 of Every 10 
Prospects, Knowles Says In Newark 


Life agents underestimate nine out of 
every ten prospects they interview, Ry- 
land S. Knowles of the Equitable Society 
in Newark told the first seminar session 
of the Life Underwriters Association of 
Northern New Jersey last week. “More 
people are making money now than you 
think,” he said, and told a story about 
a secretary he insured. He had an ap- 
pointment to see her employer, but by 
an inspiration stopped to discuss insur- 
ance with her. He was just about to 
ask if she could save $20 a month when 
she questioned him, “What could I get 
for $1,000 a year?” Later after the con- 
tract had been signed she told him that 
many life agents had been in to see her 
boss but none had ever stopped to talk 
to her before. “Opportunity is a pair of 
new eyes,” Mr. Knowles quoted. 

One way of overcoming the danger of 
underestimation is to ask the prospect 
what his family could live on per month 
and then ask if they couldn’t possibly get 
along on less. If the prospect says $300 
a month, ask if they couldn’t manage 
on $200. After he has said “No,” although 
he will be surprised at the amount of 
principal necessary to produce that in- 
come, he will get as much insurance to- 
ward that need as possible. 

Learning to listen properly can double 
an agent’s production, Mr. Knowles said. 
He gains his inspiration from the fact 
that he has seen many policy contracts, 
including some of his own, in action. 
Once he insured the second-door neigh- 
bor of a friend, the insured being a 
Swedish accountant who had retired with 
$35,000 and who had turned away all 
previous insurance agents. The money 
was lost in a coal business, the Swede 
died within eighteen months, and the 
ninety-four year old father-in-law said 
to Mr. Knowles, “God sent you to this 
home.” 

An Inventor Who Meant to Buy More 

Another illustrative true story dealt 
with an electrical engineer and inventor 
in one of the big Essex County plants. 
He was hurled on a picket fence in an 
automobile accident. Knowles delivered 


the proceeds of a too-small policy and 
the widow, mother of two small children, 
asked, “Is that all it will do for us? 
Bill had meant to buy more but was al- 
ways too busy to see about it.” 

Summing up that story, Mr. Knowles 
said, “If we fail to carry the message, 
some one will have to pay.” 

Mr. Knowles has spent all his life as 
a salesman on a commission basis, thirty- 
six years, first in the produce business 
with his father and then as an insurance 
salesman. An example of his concen- 
trated coverage: he has sold twenty con- 
tracts in one family. 

Zimmerman Gives Investment Figures 

Charles J. Zimmerman, general agent 
for the Connecticut Mutual in Newark, 
gave the seminar audience many sets of 
figures for use in selling insurance as 
an investment. Most people are not fa- 
miliar with investment features of Ordi- 
nary contracts, or with the annuity and 
retirement options of the policy. In 
pointing these out, if the wife is pres- 
ent it should be specially indicated that 
the survivorship annuity option provides 
for her as well as him. 

Touching briefly on the Federal So- 
cial Security provisions Mr. Zimmerman 
pointed out that the agent’s best pros- 
pects are not covered by these acts at 
all, which are limited to the lower in- 
come brackets and do not include law- 
yers, doctors, business executives, “mer- 
chants. To these men it may be pointed 
out that under the act forty years from 
now 60% of the population at retirement 
age will have incomes of a sort from 
the government, but that it is up to the 
higher-incomed group to provide retire- 
ment by other means. 

The Northern New Jersey Association 
is holding a series of seminars at the 
auditorium of the Prudential home of- 
fice. Lloyd Harrison is chairman of the 
committee and John E. Gibbs, Penn Mu- 
tual general agent, also of the commit- 
tee, was chairman of the first meeting. 
Joseph Keller of the Masterson agency, 
Equitable Society, introduced Mr. 
Knowles. 





EQUITABLE DEATH PAYMENTS 





$63,000,000 Paid Out Last Year on Ordi- 

nary and Group Policies; $2,500,000 

for Automobiles 

The Equitable Society paid death 
claims last year of $63,311,741, of which 
$51,991,672 was on Ordinary policies and 
$11,320,069 was on Group. This brings 
the aggregate death claim payments since 
organization to $1,350,952,344. Accidental 
deaths due to automobiles but including 
deaths from fumes totaled 449 cases for 
$1,454,400 in Ordinary and 304 Group 
cases for $490,400. On these same cases 
there was $604,800 double indemnity, 
making the total paid on automobile 
deaths $2,549,600. 





NEWARK BANK’S TAX BOOK 


The trust department of the National 
State Bank of Newark has issued a 
booklet, “Taxation Affecting Life Insur- 
ance.” The object of the booklet is to 
provide estate owners and life underwrit- 
ers with the essentials of taxation under 
the Revenue act of 1934, as amended by 
the Revenue act of 1936, and other gov- 
erning statutes affecting their interests. 


MINNESOTA MUTUAL MEETS 

The seventeenth general convention of 
the Minnesota Mutual Life ‘was held this 
week at the Vinoy Park Hotel, St. Pet- 
ersburg, Fla. On the program were 
President T. A. Phillips, Vice-president 
and Superintendent of Agencies Harold 
J. Cummings, F. W. Bergquist, president 
of the Randall Club president, and N. F. 
Winter, convention vice-president. 





CO’S “SECRET SOCIETY” 





Phi Nu Phi of Continental Assurance 
Will Convene in Bermuda; Five 
Years Old; Chicago Chapter Meets 

Phi Nu Phi, the “secret society” of 
the Continental Assurance, members of 
which are the members of the President’s 
Club, will hold its fifth anniversary con- 
vention at Castle Harbor Hotel, Tucker’s 
Town Bay, Bermuda, immediately fol- 
lowing the silver jubilee celebration of 
the company at the Edgewater Beach 
Hotel in Chicago. 

The Phi Nu Phi was formed five years 
ago when the president’s party went to 
Quebec. Three subsequent meetings have 
been held in Bermuda. H. A. Behrens, 
president of the Continental Assurance, 
is Grand Knight of the Watch and Glenn 
PF. Claypool, executive vice-president, is 
Knight Watchman. Members are “mid- 
Knights” and “twi-Lights.” 

The Chicago Chapter met at the Pal- 
mer House in that city last Friday. 


COWLES AGENCY GAINS 10% 

The James H. Cowles agency, Provi- 
dent Mutual, Los Angeles, gained 10% in 
volume of production in 1935, compared 


with 1934. 





STANDISH HIGH IN SUN LIFE 

The H. B. Standish agency, Sun Life 
of Canada, Los Angeles, achieved 115% 
of its quota for 1935 and ranked second 
among the company’s 127 branch offices. 


Geo. C. Peshins 35 Years 
With The Mutual Life 


NEWARK MANAGER SINCE 1926 
Began With Comme he Clerk In Rich- 


mond; Had Experience in Washington, 
Hartford, Providence and Jacksonville 


George C. 
Mutual 
that company thirty-five years. 


Perkins, manager of the 
Newark, has been 


January 


Life in with 
was Perkins month with the agency and 
all agents put on extra steam in getting 


applications. The paid for business of 





PERKINS 


GEORGE C 


the Newark agency of the Mutual Life 
under the management of George C 
Perkins has amounted to more than 
$60,000,000 since May, 1926. 

Mr. Perkins was born in Kennebunk- 
port,- Me., and attended three schools 


there, graduating from high school in 
June, 1900 at the age of 16. He started 
work as a clerk for the Mutual Life in 
Richmond on January 15, 1901. From 


Richmond he was transferred to various 
agencies, Washington, D. C., Hartford, 
and Providence, R. I., until he was ap- 
pointed agency cashier in Jacksonville, 
Fla., January 1, 1908. Shortly afterwards 
he was appointed superintendent of 
agents for Florida and held that position 
until appointed manager at Wheeling for 
West Virginia in May, 1919. On May 1, 
1926, he was appointed manager for the 
Mutual Life at Newark. 


Assets, In Force Gained 


Last Year for Lincoln Nat. 
The National Life had 
gains in assets and in insurance in force 


Lincoln good 
last year. 

Arthur F. Hall, president of the com- 
pany, in commenting on specific points 
in the statement said: “The company’s 
assets as of December 31, 1935, stood at 
$121,508,674 as compared with $116,028,710 
for last increase of $5,479,964 


Insurance in force at the end of 1935 was 


year, an 


$879,399,795, a gain for the year of 
$11,912,640. 
“Investment holdings of bonds and 


preferred stocks totalled $28,995,890, an 
increase of $12,244,419 over last year. In- 
vestments in first mortgages were $28,- 
640,582, a decrease from last year of 


$8,495,448. Total claims paid to policy- 
owners and beneficiaries were revealed 
as $12,627,000: for the year 1935 and 


$124,400,000 since organization. The com- 
pany’s surplus stood at $6,776,446. New 
business paid for during 1935 was $131,- 
770,956. Income exceeded disbursements 
by -$7,057,000.” 








John Neleon of Sun Life 
Of Canada Dies at 62 


A DISTINGUISHED JOURNALIST 





Headed Rotary International, Institute 
of Pacific Relations and Member 
Imperial Press Conference 
The death of John Nelson last Friday 
removed one of the most distinguished 
men occupying a public relations post 
with an insurance company. He had 
been a newspaper and magazine editor 





JOHN NELSON 


for twenty-seven years before he went 
with the Sun Life of Montreal in 1925 
as supervisor of public relations. Mr. 
Nelson had long been active in Rotary 
International of which he served as 
president in 1933-34. It was while attend- 
ing a trustees meeting of Rotary Inter- 
national Foundation and board at Chi- 
cago that he was stricken with a heart 
attack. He died in a hotel room where 
he had been ill for a weck. He was 62 
years old. 

Life insurance people who attended the 
convention of the National Association 
of Life Underwriters in Milwaukee in 
1934 remember his brilliantly conceived 
address “The Curious Trail of a Comet,” 
which was declared by many who heard 
it to be a presentation of an ordinarily 
dry subject with rare charm, the closing 
line of which caught the spirit of his 
talk—“and they thought Halley discov- 
ered only a comet.” 

Mr. Nelson was a member of the first 
Imperial Press Conference at London in 
1909 and the second Imperial Press Con- 
ference in Canada in 1920. He was one 
of the organizers of the Institute of Pac- 
ific Relations, was chairman of the 
Canadian delegation to the first Institute 
at Honolulu in 1925, was a member of 
the second Institute at Honolulu in 1927, 
and the third Institute at Kyoto, Japan, 
in 1929. He was also honorary secretary 
of the Canadian Institute of Internation- 
al Affairs. 

Mr. Nelson was born at Paisley, On- 
tario, where he attended public and high 
schools. He entered newspaper work in 
British Columbia on the staff of The 
Victoria Times, becoming city editor and 
eventually managing director. He re- 
signed in 1910 to become manager of the 
Vancouver News-Advertiser. From 1915 
to 1921 he was publisher and editor of 
The Vancouver World. For several years 
Mr. Nelson was contributing editor of 
MacLean’s Magazine, and a special writ- 
er for Blackwood’s World’s Work. He 
served in the Canadian Militia for five 
years, retiring with a rank of major. 

He is survived by his widow, formerly 
Clara Armstrong; two daughters, Mrs. 


C. D. Jones, and Mrs. St. Clair Ross; 
two sons, J. C. and Clarence, and one 
brother, O. H. Nelson of Victoria, B. C. 
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British Manager Sentenced for Libel 


Sentence of one year’s imprisonment 
has been passed by the London Recorder 
(Sir Holman Gregory, K.C.) at the Cen- 
tral Criminal Court, on Henry William 
Wicks, 42, insurance manager, who was 
found guilty of publishing defamatory 
libels concerning Francis James Ward 
Gurney, an attorney retained by the Sun 
Life of Canada. 

Sir Patrick Hastings, counsel for the 
prosecution, said that some years ago 
Wicks was employed by the Sun Life. 
For a long time after leaving the com- 
pany he had been engaged in litigation 
between the Sun Life and its servants. 
This litigation ended unsuccessfully for 
Wicks. 

Origin of the Charges 

Mr. Gurney is an attorney permanent- 
ly employed by the Sun Life. A man 
named Chapman, formerly an agent of 
the company at Northampton, was 
charged last August with the misappro- 
priation of moneys belonging to the com- 
pany. He was also indicted for forgery, 
and it became the duty of Mr. Gurney 
to prosecute him. Chapman pleaded 
guilty to the offenses and was sentenced 
to a term of three years’ penal servitude. 
While the case was pending in the po- 
lice court, Chapman received from Wicks 
the letter on which the charges were 
based. 

At the conclusion of the case for the 
prosecution Wicks did not give evidence 
but Granville Brown, defending counsel, 
addressed the jury. Recorder Gregory 
had overruled a submission that there 


was no case and that the letter was a 
privileged communication. 

Counsel Brown said that Wicks did not 
leave the company because of dishon- 
esty, but because he became associated 
with another insurance office. 

Wicks’ Campaign 

Wicks was found guilty, and Sir Pat- 
rick Hastings told Recorder Gregory that 
the libel was the culmination of a cam- 
paign of vicious attacks for years on the 
Sun Life. After Wicks left the com- 
pany he began a campaign in Malta, 
where the Sun Life has a considerable 
business, by forming two so-called insur- 
ance companies and proceeding to do 
business by viciously attacking the sol- 
vency of the Sun Life. Later Wicks be- 
gan a series of actions in the British 
High Court, which were all unsuccess- 
ful, and he was made bankrupt in re- 
spect of costs awarded against him. He 
formed the Policy Holders’ Association 
and applied to the Registrar in Bank- 
ruptcy to continue to act as an officer 
of that association. The Registrar, how- 
ever, refused to allow him to do so and 
described Wicks as a dangerous and un- 
scrupulous person. 

Counsel Brown suggested that it was 
the case of a highly excitable man who 
had invented all kinds of things with- 
out realizing the seriousness of them and 
had persuaded himself that they were 
true. 

The Recorder, in passing sentence, said 
it was one of the gravest libels he had 
known. 





MANHATTAN’S BIG YEAR 





New Business 28% Above 1934, President 
Lovejoy Reports; Cost of Busi- 
ness Dropped 23% 

The Manhattan Life last year paid out 
$1,183,000 to beneficiaries of deceased 
policyholders, President Thomas. E. 
Lovejoy of the company says in his re- 
port to the field and home office. “This 
sum of money went where it was in- 
tended, and at the time of greatest need,” 
he points out. 

There was an increase of 28% in the 
amount of new insurance paid for in 
1935 over 1934, not including revivals, 
additions or annuities, although there 
was a large increase in this latter type of 
business. New business for 1935 was in 
excess of any year since 1932. New pre- 
mium income was nearly twice that of 
1934. Expenses of agency operations 
(including agents’ commissions) to new 
premiums showed a decrease of 23% as 
compared with the year 1934, “without 
taking advantage of the low cost of se- 
curing a large increase in single premium 
and annuity business,” Mr. Lovejoy ex- 
plains. 

Terminations from all causes decreased 
20% as compared with 1934 and insur- 
ance in force at the close of 1935 was 
$65,299,017. 


LESTER SCHRIVER ON TOUR 

Lester O. Schriver, president, National 
Association of Life Underwriters, left 
Peoria January 28 on a speaking tour 
which will take him across the country. 
During the six weeks he expects to be 
in the field Mr. Schriver will speak at 
all key cities en-route. After addressing 
the local associations at Memphis and 
New Orleans he will appear in Texas 
and California, later going into the east 
ending his tour with stops at Miami, 
Philadelphia and Boston. 


CANADIAN DISABILITY CHANGE 

The Canadian companies providing dis- 
ability coverage are reported to be con- 
sidering some changes designed to make 
possible low premium policies. The seven 
companies now engaged in this business 
are the Confederation, North American, 
Crown, Dominion, Excelsior, London, 
and Montreal. It is understood that two 
other companies, the Commercial Life 
and the Maritime Life, are preparing to 
enter this field. 





Federal Life Set Records 


During Anniversary Year 
During 1935, its thirty-fifth anniver- 
sary year, the Federal Life of Chicago 
passed the $15,000,000 mark in assets and 
the $45,000,000 line in total of payments 
to policyholders and beneficiaries since 
founding. Since January 1, 1930, Federal 
Life has paid to living policyholders $15,- 
937,979 in addition to paying $9,022,261 to 
beneficiaries of those who died during 
the six years of the depression. Presi- 
dent Isaac Miller Hamilton in his annual 
report says, “This is a total of $24,960,- 
240—far more than half of the $45,200,000 
we have distributed during the thirty-five 
years since the company was founded.” 
The $15,028,492 of assets is invested 
61.3% in mortgage loans and owned real 
estate including the home office building; 
18.3% in loans to policyholders; 14% 
in cash, bonds and preferred stocks. The 
composition of the asset dollar and also 
of the liability dollar is graphically shown 
in the annual report by ‘“‘pie-slice” charts. 


V. B. COFFIN’S TOUR 

Vincent B. Coffin, superintendent of 
agencies for The Connecticut Mutual 
Life, from January 30 to February 6 will 
address six sales congresses in the South 
and Southwest. On January 30 he was 
scheduled at the Birmingham, Alabama 
sales congress and also to speak over 
radio station WAPI. He will then con- 
tinue to New Orleans where he will ap- 
pear before a sales congress. Successive- 
ly from February 2 through February 5 
Mr. Coffin will take part in the sales 
congresses being staged by the Texas 
Association of Life Underwriters at 
Houston, San Antonio and Dallas. He 
will conclude this speaking tour at the 
Oklahoma City sales congress to be held 
on February 6. 


ORCUTT 11 YEARS EDITOR 

Louis Orcutt, producer in the Clancy 
D. Connell agency Provident Mutual Life 
in New York, has started his elev- 
enth year as editor of The Door Knob, 
weekly bulletin of the agency. The Door 
Knob has been much quoted and has 
an individual literary style of consider- 
able merit, one reason being that Mr. 
Orcutt was a professional writer and 
editor for years before entering insur- 
ance. 
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Home Office Memorial 
Service for W. A. Law 


WM. H. KINGSLEY PRESIDEs 








Eulogy by General Counsel George 
Wharton Pepper; Life Presidents 
Memorial 





On the day after the funeral service 
in Spartanburg, S. C., of William A 
Law, president Penn Mutual, who died 
after a hunting accident, a memorial ser- 
vice was held in the assembly hall of 
the head office in Philadelphia. Services 
were opened by William H. Kingsley 
vice-president, and were attended by the 
entire home office staff, members of the 
board of trustees, numerous representa- 
tives of Philadelphia life insurance com- 
panies, and by Penn Mutual Life field 
representatives. The Rev. William Por- 
ter Lee, pastor of the West Side Pres- 
byterian Church, Germantown, of which 
Mr. Law was a member, officiated and 
delivered the benediction. Three hymns 
sung at Mr. Law’s funeral were rendered 
by the Penn Mutual Choristers. 

An address eulogizing Mr. Law’s stead- 
fast devotion to the highest ideals of 
both business and private life was de- 
livered by George Wharton Pepper, the 
company’s general counsel, and former 
United States Senator, a close friend of 
Mr. Law’s for many years. 


Life Presidents’ Memorial 


In a memorial to Mr. Law the Asso- 
ciation of Life Insurance Presidents said 
in part: 

“He took up the administration of the 
company’s affairs after a notable career 
in banking. As the chief executive of 
the Penn Mutual and, prior to that, as 
a trustee of the company, the financial 
side of the business, especially, com- 
manded his talents. Experience in the 
field, gained while he was working his 
way through college, stimulated his in- 
terest in agency activities and_ that 
branch of life insurance was constantly 
benefited through his helpful attention. 
_“In 1925, he was chairman of this asso- 
ciation’s annual convention and, later, on 
a similar occasion addressed the asso- 
ciation. In other association matters his 
wise counsel was freely given and was 
always most beneficial. 

“Forming a broad background for his 
service to life insurance, his banking ac- 
tivities constitute a record of successive 
achievements reflecting his vision and 
administrative genius.” 


Extracts from Kingsley Letter 

In letters expressing the appreciation 
of trustees, officers and the entire force 
of the company, sent in response to let- 
ters of condolence, Vice-president Will- 
iam H. Kingsley said, in part: 

“In alignment with his rare ability was 
a quality of genuine friendship that was 
a guiding to all of us. He leaves an 
impress on the insurance world that will 
be enduring and those of us who were 
privileged to be in intimate association 
with him realize that he has left us a 
heritage that is very precious. 

“It is hard adequately to express our 
thoughts, but we know that you have 
full understanding of what his loss means 
to our entire organization and_ his 
friends.” 


Phoenix Names P. H. Hearle 
Manager of Syracuse Agency 


Percy H. Hearle, for the past year and 
a half supervisor in charge of the Syra- 
cuse agency has been promoted to man- 
ager in Syracuse by the Phoenix Mutual 
Life. 

After twelve years successful experi- 
ence in selling and sales management, 
Mr. Hearle joined the Atlanta agency of 
the Phoenix. He made a success as 4 
personal producer and _ his leadership 
ability carried him to the supervisory 
staff. He has had training with the com- 
pany in the New York Downtown agen- 
cy, in Boston and Chicago. 
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frank K. Kohler Made 
Ass’t Vice-President 


py THE MANHATTAN ~ LIFE 
Nearing Seventieth Birthday Has Served 
Company 22 Years; Was Super- 
intendent of Agencies 








Frank K. Kohler has been made as- 
jstant vice-president of the Manhattan 
Life. For many years superintendent of 
agencies, a job which demands much 
travel, Mr. Kohler is now elevated to a 
position offering more leisure time as he 
approaches his seventieth birthday this 
year. Thomas E. Lovejoy, president of 
the company, presented Mr. Kohler with 
a gold watch from the officers and em- 
ployes of the company at a ceremony in 
celebration of his advancement. 

Born on Staten Island, N. Y., on 
March 29, 1866, Mr. Kohler entered life 
insurance as soon as he had completed 
his school days. He was first with the 
New York office of the Northwestern 
Mutual. Later he was associated at dif- 
ferent times with the Berkshire Life, 
John Hancock, Mid-Continent Life and 
the Old Line Life of Milwaukee. In the 
last company he was assistant to the late 
Rupert F. Fry, president. 

In December, 1913, he came to the 
Manhattan Life and has served that 
company faithfully for twenty-two years. 
He is well known in the field. As sup- 
erintendent of agencies he made forty- 
nine round tri-~> between New York and 
the West Coast. He is an active mason 
and a past master of the Richmond 
Lodge No. 66, F. & A. M. 





Walt Tower, Chicago Ass’n 


Manager, Dies of Infection 
Walt Tower, managing director of the 
Chicago Association of Life Underwrit- 
ers since 1929, died last week of a strep- 
tococcus infection. He had been ill for a 
long time. 

Born in Fort Benton, Montana, forty 
years ago, Mr. Tower attended Epworth 
Seminary, then joined the sales staff of 
the Ford Motor Co. at Omaha in 1913. 
He served overseas in the World War 
and returning home joined the Nebraska- 
Oldsmobile and later the Nebraska-Paige 
Lo. 

He entered the insurance business in 
1921 and became associated with the 
Missouri State Life. In 1929 he joined 
the Chicago Association as its executive 
head. He married Helen B. English of 
Lincoln, Neb., in 1922. 





The most valuable service which direct 
mail affords is in motivating the agents 
lo go and tell the life insurance story to 
more people who are more carefully se- 
lected as prospects. 


National of Vermont 
Gains 20% in Paid-For 

PRESIDENT HOWLAND REPORTS 

Assets Exceed Their Book Value; Pre- 


mium Paid $1,031,820 Greater 
Than in Year Before 











The National Life of Vermont sold 
20% more new paid-for insurance dur- 
ing 1935 than during 1934; had $1,031,820 
more paid to it as insurance premiums 
last year than in the year before; and 
a gain in assets of $20,194,098, according 
to the annual statement of President 
Fred A. Howland. Payments to buy 
annuities, notwithstanding an advance in 
rates during the year, showed substan- 
tial increase. 

Assets are valued in accordance with 
the requirements of the Convention of 
Insurance Commissioners, but President 
Howland said that if all bonds and pre- 
ferred stocks were valued on an actual 
market basis as of December 31, in ac- 
cordance with valuations made by Stand- 
ard Statistics Company, the total assets 
and the surplus item in the statement 
would be increased $1,926,450. 

The major problem of i935 was the in- 
vestment of company funds at satisfac- 
tory rates. Owing to current low yields 
cn investments, the amount contributed 
to dividends from excess intcrest is less 
than ever before in the company’s ex- 
perience of eighty-five years. On the 
other hand, the mortality for the year 
was the lowest since 1929, being 56.37% 
of the expected. This low mortality has 
permitted a slight increase of dividends 
to policyholders on all policies except 
those largely depending for dividends on 
excess interest earnings. Dividends as- 
signed for 1936 distribution amount to 
$3,548,683. 

Actual market values of bonds De- 
cember 31 were over $2,000,000 greater 
than the Convention values used in the 
statement, and were $1,626,430 more than 
the company paid for the bonds. Govern- 
ment and municipal bonds having a book 
value of $37,855,425 had an actual market 
value of $39,151,974 on the day of the 
statement. Not a single item of the pub- 
= utility or industrial bonds was in de- 
ault. 





RESUME PLICO LUNCHEONS 

The Philadelphia Life is resuming its 
Plico monthly luncheons. First of the 
new series will be held on February 3 
with Edgar H. Peirce, agency instructor 
of the Edwin C. Huber Agency of: the 
Mutual Life of New York, Wilmington, 
Del., speaking on Elements of the Sale. 
Harry Roye, district manager Camden, 
Equitable of Iowa, will address the 
March meeting on Our Opportunities as 
I See Them. 





Pure Oil Co. Retirement Plan 


_ The recent writing of the Pure Oil and 
its participating subsidiaries, operating in 
thirty-two states, is an example of the 
newer types of contributory retirement 
plans for employes, which type of insur- 
ance is attracting more attention than 
formerly because of the Social Security 
Act. Insurance is in the Prudential. 
Agents are Towers, Perrin, Forster & 
Crosby, Inc., Philadelphia. Principal pro- 
visions of the retirement plan are these: 
(a) Eligibility based upon completion of one 
year of regular full-time service and upon em- 
Ployes being under the normal retirement ages 
of 60, for women and 65 for men. No minimum 
service required for eligibility for a pension. 

) Future service benefits are on the basis 
of 2% of earnings, against the cost of which 
employes contribute 4% of earnings. Earnings 
Classes are used to simplify the operation of 
the plan. Interest is not returned on employe 
Contributions in the event of withdrawal or of 
death before retirement. If interest were re- 
turnd under such circumstancs, it would be 
Necessary for employe contributions to be more 
than 30% greater than those now required. If 
employes dying after retirement have not re- 
ceived pension payments equal to their own con- 
tributions, the balance is payable to their bene- 
ficiaries. There is no exception to the state- 
ment that in all events an employe and/or his 


beneficiary will receive not less than the amount 
of his contributions. 

(c) The plan contains the usual provisions 
for joint annuities to cover a dependent who 
may survive, for earlier retirement with the ap- 
proval of the management upon a reduced basis 
of benefits, and makes specific provisions for 
temporary lay-off, extended lay-off, sickness, ac- 
cident and leave of absence. 

(d) Past service, insofar as present company 
commitments are concerned, is at the rate of 
1% of the December, 1935, rate of pay for each 
full year of service rendered since January 1, 
1931; in other words, the employe with five 
years or more of service receives 5% past ser- 
vice credit and an employe with between three 
and four years’ service, 3%. 

(e) If an employe after attaining age 50, and 
providing he has at that time had twenty years 
or more of service, leaves the employ of the 
company, irrespective of cause, and leaves his 
own contributions with the insurance company, 
the annuities which the employer has purchased 
vest in him. This is a liberal and rather un- 
usual form of establishing the right to a vested 
interest, as the usual rule is that an employe 
must have fairly long contributory service under 
the plan. 

(f) Should the plan be discontinued, the 
benefits which has been purchased vest unquali- 
fiedly in the employes, .even if they should 
choose to withdraw their own contributions 
thereafter, which will be permissible to them 
upon leaving the employ of the company. 








THE GREAT-WEST LIFE 
ASSURANCE COMPANY 


EXTENDS SYMPATHY to the families of One Thousand 
Two Hundred and Sixty-Four of its policyholders who 
died during 1935—but 


DERIVES GRATIFICATION from the fact that it has 
been privileged to pay them nearly Three Million Four 
Hundred Thousand Dollars. In addition nearly Thirteen 
Million Dollars was paid during the year to living contract- 


holders. 


RECORDS that, since its inception, it has paid to policy- 
holders and beneficiaries almost One Hundred and Sev- 
enty Million Dollars. 


APPRECIATES the continued confidence of the public as 


shown by new business of over Fifty Million Dollars. 


ANNOUNCES that its total insurances and annuities in 
force amount to over Five Hundred and Seventy Million 


Dollars. 
REMEMBERS that it holds in stewardship, for policy- 


holders and others, its assets of over One Hundred and 


Forty-three Million Dollars. 


REPORTS an increase in surplus after providing liberal 
participation returns to policyholders and after conserva- 
tively valuing assets and liabilities. 


Important Items for 1935 


$570,774,224 
50,667,747 
26,531,468 


Business in Force (including annuities), . 
New Business Issued (including annuities) . 
(Sk gs kk, me Oe 


Payments to Policyholders and 
ee ee ee ee 


se ese we ke Ok a 

Liabilities (chiefly to Policyholders) . . . 

Surplus, Contingency Reserve and 
ee. . + ew. we ee 


16,195,082 
143,595, 896 
137,243,371 


6,352,525 


Write for your copy of The Great-West 32-page booklet, 
containing the complete 44th Annual Report and other 
interesting life insurance information. 


™GREAT-WEST LIFE 


ASSURANCE COMPANY 


HEAD OFFICE --- WINNIPEG 


AMERICAN BRANCH OFFICES 


621 Ist Ave. North, 
Fargo, N. D. 


Roanoke Building, 
Minneapolis, Minn. 


Sherman Bldg., 
Flint, Mich. 


Joseph Vance Bldg., 
Seattle, Wash. 


Ass’n of Commerce Bldg, 
Grand Rapids, Mich. 


105 West Madison St., 
Chicago, IIl. 


City National Bldg., 
Lansing, Mich. 


Union Guardian Bldg., 
Detroit, Mich. 
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British Life Offices 
Set Records Last Year 


NEW PREMIUMS OF  £50,000,000 
Prudential of London Gives Report; 
Public Over There Increasingly 


Interested in Insurance 


By Geoffrey Blackall 


London 
The first nine British Life offices to 
make their announcements show that 
new premiums of more than £50,000,000 


were 
£6,000,000 on the 


paid last year, an increase of over 


previous year. Most in- 


surance men give the credit for this in- 
crease io the investing public. Because 
the public is getting better educated 


every year it thinks more about the fu- 
ture. Moreover, there has been a great 
development in staff insurance schemes 
in the United Kingdom. 

The acceptance by the public on an 
increasing scale of the offers of the life 
offices reflects growing appreciation that 
excellent value for money is to be had 
in life insurance, especially as substantial 
investments are still held by the institu- 
made on better terms 
than the current yields on gilt-edged 
securities and the value to the State of 
life insurance is recognized in a practical 
manner by concessions of income-tax. 

Nevertheless, while there are good 
reasons why the public should respond to 
the invitation to insure, the initiative 
usually has to be taken by the offices. 
Competition remains very keen, and the 
figures reported by individual institutions 


tions which were 


mean that a vast amount of work has 
been done by the staffs and agents con- 
cerned to secure proposals. And when 


been successful the 
1g suitable employ- 


their activities have 
responsibility of findir 


ment for the premium payments—a very 
difficult task nowadays—falls on the di- 
rectors and officials who concentrate on 
the investment of the funds. 


Prudential Statement 


Probably the most interesting individ- 
ual statement to be issued at the New 
Year is that of the Prudential, by reason 
of the size of the totals and the conduct 
of both ordinary and industrial life busi- 
ness. The new sums insured in the or- 
dinary department in 1935 exceeded 
£27,800,000 ($139,000,000), including over- 
seas business, but excluding group insur- 
ances, foreign treaties and reinsuranc« 
The amount exceeded the corresponding 
sum for 1934 by £4,000,000 ($20,000,000) 
and constituted a new record for the 
company. Included in the 1935 total were 
policies for £500 and upwards aggregat- 
ing sums insured of over £11,250,000 
($56,250,000) Annuity purchase money 
exceeded £2,300,000 ($11,500,000). 

In the Industrial section the increas¢ 
in the annual premium income on pol- 
icies in force at the end 
£600,000 ($3,000,000), whereas the corre- 
sponding increase for 1934 was £588,117 
The statement of the Industrial results 
in terms of total premium income, in- 
stead of in new sums covered—the usual 
criterion for Ordinary life insurance—is 


of 1935 was over 


apparently due to the special considera- 
tions which apply to this type of busi- 
ness. 

In times of depression many Industrial 
policies are realized for cash, but often 
the first opportunity is seized of effect- 
ing fresh covers, so that a period of 
realization of savings is usually followed 
by one of an abnormally large number 


of new insurances. Substantial increases 
in the net premium incomes, such as have 
been recorded by the Prudential and 
cther offices during the past two years, 
reflect the capacity of the insured t 
maintain their contracts in force, as well 
as the ability f themselves and others 


to purchase new policies 


The Los Angeles agency, 
Life of Des Moines 


Bankers 


ained 10% in vol- 


ume of production in 1935 over 1934. 
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TO YOU 
AS YOUR 


DONALD C. KEANE G. A. 


TOM BRENNAN 





WE Are as Ne 
PHONE 


-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


CH 4-2384 225 west 34 STREET 


“MINUTE MEN” 


JACK FAIRWEATHER 


R. D. LICHTERMANN ASSOC. 


CHET LEROY 








OHIO STATE RECORDS 


Largest Volume of Insurance and Larg- 
est Number of Policies in Force, 
U. S. Brandt Reports 

The largest volume of insurance and 
the !argest number of policies in force 
in the history of The Ohio State Life 
was reported by U. S. Brandt, president, 
at the annual meeting in Columbus last 
week. 

Insurance in force on December 31, 
1935, was $83,983,430, an increase of $2,- 


215,000 over the corresponding date in 
1934. Assets of the company now stand 
at $16,255,159, this being an increase of 
$803,478 in 1935. Of the assets, the sum 
of $3,917,692 is in United States Govern- 
ment, Dominion of Canada, Federal 
Farm Loan, Home Owners’ Loan, and 
state, county and municipal bonds. 

In 1935, $1,477,807 was paid to policy- 
holders, the total sum paid to policyhold- 
ers since the company was organized be- 
ing $15,476,465. The total surplus for the 
protection of policyholders is $1,782,825. 





HEARD on the WAY 





A good pen picture of John G. Winant, 
chairman of the Administration’s Social 
Security Board, was printed recently in 
the New York Times, from the pen of 
R. L. Duffus who wrote a two-page story 
about him after a visit to Chairman Win- 
ant. 

“If you read Winant’s biography in 
newspaper clippings before you see him,” 
said Duffus, “you will expect to encoun- 
ter a dominating and even pugnacious 
personality. Winant was a World War 
aviator, enlisting as a private and rising 
to the rank of captain and the command 
of an observation squadron on the 
French front. He came out of the army 
and went into politics, achieving the un- 
usual feat of being three times governor 
of the granite-ribbed state of New Hamp- 
shire. 

“Some give him credit (or discredit, as 
the case may be) for bringing forth, in 
his ‘New Hampshire Plan’ of 1932, the 
germ of the NRA. In 1934 he headed the 
President’s Board of Inquiry for the Cot- 
ton Textile Industry, and he was in Gen- 
eva in charge of the social insurance 
section of the International Labor Office 
when President Roosevelt called him 
back to head the Social Security Board 
He has been mentioned once or twice as 
a possible Republican candidate for Pres- 
ident—say, in 1940. 

His Democracy 

“However, when Captain Winant put 
off his uniform he also put off whatever 
military air he may have had while in 
the service, and if Governor Winant had 
a high hat when he was administering 
the State of New Hampshire he left it 
at home in Concord when he set out for 
Washington. In fact, it is said that he 
didn’t even bring a tail coat and a white 
tie to the capital, relying on a dinner 
coat to see him through the exigencies 
of the social season.” 


Governor Winant’s office is a fairly 
large one, and the visitor has quite a 
long walk from the door to a chair near 
the desk. But Governor Winant doesn’t 
wait for the girl secretary to lead one 
across the carpet. He comes to the door. 
“My name’s Winant,” he says, as though 
there might be some doubt on that point, 
and gives the visitor a firm, if rather 
jerky, handshake. 

“There may be more modest men in 
the New Deal organization, but if there 


are the present reporter has not run 
across one of them,” said Interviewer 
Duffus. 


Although he will be 47 years old next 
month, his manner and appearance give 
a surprisingly youthful impression. His 
hair and eyebrows are thick and dark, 
his grayish eyes thoughtful, sometimes 
tentative, sometimes lighting up with the 
fire of an idea he is trying to convey. 
He smiles easily, and like a human being 
rather than a politician. He gets around 
quickly, with a slight stoop from the 
shoulders and a gait that might suggest 
he had spent his youth walking around 
a farm. As a matter of fact, he was 
born in New York City, and the farms 
he walked over in his youth were those 
around St. Paul’s School at Concord. 

Social Security Experience 

His own previous experience in the 
field of social security he is inclined to 
deprecate. It was more or less by 
chance, he says, that he was assigned 
to the social insurance section when he 
went to Geneva last year. However, it 
is on record that he went-at that job 
with energy and thoroughness, that he 
familiarized himself with European sys- 
tems of social insurance, and that the 
International Labor Office was exceed- 
ingly reluctant to lose his services when 
he resigned to take his present position. 


Uncle Francis 


Financial Men Will 
Discuss Own Problems 


PLANS FOR A. L. C. MEETING 


Members to Talk on Matters Th 
Investments Officers Every nee 
List Fifteen Topics ; 


Outside speakers will not be featured 
at the mid-winter meeting of the Fines 
cial Section, American Life Convention, 
which is to be held February 17 at the 
Palmer House, Chicago. Instead the 
discussion will be mostly by members 
themselves about their daily investment 
problems. By means of a questionnaire 
fifteen topics for discussion have been 
selected. They are: 

“What the future holds for interest 
rates.” “Investment purchases of our 
comipany today and in the future.” “Aq. 
vantages and disadvantages of life jn- 
surance company membership in Federal 
Home Loan Bank System.” “Methods 
of bond accounting.” “How we analyze 
securities.” “A formula for valuing mu- 
nicipal bonds.” “The establishment of a 
bond service division.” 

“What we are doing with our Railroad 
Bond Portfolio.” “Handling of fore- 
closed farms.” “How we are going to 
buy mortgages in the future.” “North- 
west Utility Bonds.” “How we are han- 
dling our foreclosed city property.” 
“What we are doing with our utilities.” 
“How we select our loan correspondents 
and appraisers.” “What about farms in 
1936?” 

The members selected to lead the dis- 
cussion on the above list will be an- 
nounced shortly. 

Harry V. Wade, assistant to the presi- 
dent of the United Mutual Life, is chair- 
man and J. E. McPherson, treasurer of 
the Business Men’s Assurance Co., is 
secretary of the section. 





GIVE PLAQUE TO BROOKS 


Organizer of Virginia Life Underwriters 
Association Honored; Hardin 
New President 
James Hardin of Roanoke has been 
elected president of the Virginia State 
Association of Life Underwriters, suc- 
ceeding Wilson M. Brooks, organizer of 
the association and its first president, 
who was presented a plaque last week 
at the annual meeting in Richmond. The 
presentation was by Superintendent 

George A. Bowles. 

Other new officers of the association 
are John W. McMinamen, Newport 
News; W. W. Bridges, Danville; C. L. 
McPherson, Lynchburg; Lewis I. Held, 
Richmond, and Wallace Robertson, Nor- 
folk, vice-presidents. The office of sec- 
retary-treasurer will be filled later. The 
following comprise the new board of 
directors: Elmer L. Ayrés, Lynchburg; 
Frank Clements, Roanoke; Julian  T. 
Daughtrey, Suffolk; Woodson P. Rich- 
ardson, Newport News; Luther Wells, 
Richmond; W. G. Thompson, Danville; 
L. S. Grove, Norfolk. Wilson M. Brooks, 


Richmond, retiring president, and Lewis 


I. Held, retiring secretary-treasurer, 
comprise the new standing legislative 
committee. 





PLAN ST. LOUIS CONGRESS 


A two-day management congress will 
be held in St. Louis February 24-25 un- 
der the auspices of the St. Louis General 
Agents & Managers Association. The 
program will be under the direction of 
the Life Insurance Sales Research Bu- 
reau of Hartford. According to a pre- 
liminary announcement just made the 
following subjects will be discussed: 
What’s New in Recruiting? The Differ- 
ence Between Income and Profit im 
Agency Management, How Can We Im- 
prove the Presentation of the Job? What 
Have We Learned About Training? and 
Measuring Agency Progress. 

J. S. Braunig, general agent in St 
Louis for the Lincoln National, is chair- 
man of the local committee in charge 0 
arrangements for the congress. 
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National Ass’n Prints 
50,000 Safety Seals 


STARTS SAVE- -A- LIFE CAMPAIGN 





Local Groups Will Push Anti-Accident 
Drive; O. Sam Cummings Heads 
National Committee 
50,000 colored “Save a Life” decalco- 
mania seals have been designed by the 
National Association of Life Underwrit- 
ers and will be distributed through the 


\ 





O. SAM CUMMINGS 


local associations, one seal to each mem- 
ber. The seals are to be used on auto- 
mobiles, office windows, doors, etc., and 
are part of the anti- accident campaign of 
the association which was adopted at the 
Des Moines convention last fall and 
which is being nut into effect by a com- 
mittee, the head of which is O. Sam 


Cummings of the Kansas City Life in 





ASSOCIATION OF LIFE 
UNDERWRITERS 





Decalcomania Safety Insignia 


Dallas. Two million reprints of the fam- 
ous “—and Sudden Death” article from 
the Reader’s Digest will also be distrib- 
uted. 

The association committee drew up a 
program which was adopted at a meeting 
of the trustees in New York City re- 
cently. 

Instructions to local associations are 
to investigate the safety situation of 
each community, to tie in with present 
safety activity if a definite program is 
being carried out; otherwise to start an 
official drive. 

Safety posters, publicity releases and 
safety articles will be prepared at na- 
tional headquarters and’ forwarded to 
local associations for use in furthering 
their local campaigns. Local associations 
are being urged to appoint a “Save A 
Life” committee without delay and co- 
operate to the fullest extent with civic 
and other organizations already engaged 


in the safety fight. Suggested activities 
include safety promotion work among 
school children, participation in. traffic 
safety contests, sponsoring of radio and 
newspaper publicity and joint monthly 
meetings with other local groups inter- 
ested in the conservation of human life. 
Particularly are local committees urged 
to work in close harmonv with local po- 
lice authorities in revising or improving 
local traffic and licensing laws. 

Working with Mr. Cummings on this 
ambitious program of national safety are 
the following members of his committee: 
e.. I. sergeren, Travelers, Schenectady ; 
John B. Cannon, New York Life, Spar- 
tanburg; Herbert A. Hedges, Equitable 
of lowa, Kansas City; I. B. Jacobs, Mu- 
tual of New York, Chicago; M. C. Nel- 
son, Equitable Society, Des Moines; J. N. 
Patterson, New England Mutual, Mil- 
waukee; T. T. Philips, Phoenix Mutual, 
Bridgeport; J. Arthur Pino, Mutual 
Zenefit, Lansing; P. F. Quinn, John 
Hancock, Lowell; J. Hawley Wilson, 
Massachusetts Mutual. Peoria, and T. C. 
Young, Northwestern Mutual, Hastings. 





Columbian National Raises 
Annuity Contract Rates 


In line with the general trend of action 
taken by life insurance companies, the 

Columbian National Life of Boston has 
announced a new scale of annuity pre- 
miums which will be effective February 
1. In making this announcement Vice- 
President Norman M. Hughes said: 
“During the past three years life insur- 
ance companies have witnessed a tre- 
mendous increase in the sale of annui- 
ties. They have found it impossible to 
invest large sums of money represented 
by annuity premiums at the rates of in- 
terest previously guaranteed. Accord- 
ingly, it has been found necessary to 
increase annuity rates substantially in 
order to avoid losses on this type of 
business. 

“In making the decision to adopt our 
new scale of annuity premiums as of 
February 1 we were guided to a consid- 
erable extent by the action of other 
companies. Several companies have made 
more than one advance in annuity rates 
during the past year or so and it seemed 
expedient for the Columbian National to 
follow the general trend.” 

The new rates will be effective on Sin- 
gle Premium Immediate Annuities, Re- 
fuud Annuities, Longer Life Annuities 
and Reversionary Annuities, but Retire- 
ment Annuity rates will remain = un- 
changed. 


ELECT EBEN LUTHER PRESIDENT 


Providence Man Heads Connecticut Mu- 
tual’s General Agency Association; 
Has Fine Agency 
Eben Luther, general agent of the 
Connecticut Mutual in Providence, R. I., 
is the new president of that company’s 
general agents’ association. One of the 
most popular men in the Connecticut 
Mutual organization, Mr. Luther has 
built up a strong agency. In recent 
years he has won several of the Con- 
necticut Mutual’s organization trophies 
and his agency has done fine work in 

conservation of business. 

won several of the Connecticut Mutual’s 
organization trophies and his agency has 
done fine work in conservation of busi- 


ness. 


LOS ANGELES HEARS DAY 
Nearly 400 attended the _ breakfast 
meeting of the Los Angeles Association 
of Life Underwriters on January 23 to 
hear Carroli C. Day, general agent, Pa- 
cific Mutué ul Life, Oklahoma City. His 
topic was “A Philosophy of Living.” A. 
N. Kemp, president, Pacific Mutual, was 

a guest. Harold G. Saul presided. 





MINNESOTA MUTUAL 11% GAIN 
The annual statement: of the Minne- 
sota Mutual Life shows admitted assets 
of $33,876,189; insurance in force of $197,- 
860,562. New business paid for in 1935 
was $33,409,000, an increase of 11% 
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U.S. Government... 222.52. .4 
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First MortGAGe Loans ON REAL Senes 
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Net Premiums IN Course OF COLLECTION. 
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DIRE 


DAVID M. MILTON, Chairman 
50 Pine Street, New York 
L. RAY CARTER 
President, Carter Commission Co., 
Pierce Bldg., St. Louis, Mo. 
JAMES M. KEMPER 
President, Commerce Trust Company 
Kansas City, Mo. 
C. HUNTINGTON, JR. 
Member of the Law Firm of Satterlee and 
Canfield, 49 Wall Street, New York 
JOHN B. STRAUCH 
President, National Bearing Metals Corp., 
4930 Manchester Road, St. Louis, Mo. 


WALTER W. 
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$ 7,398,912.40 


12,155,440.75 


15,961,201.20 
959,099.09 
18,665,482.41 
4,795,106.50 
1,543,636.02 


placatets 1,059,286.11 
413,564.33 
2,349,445.69 
26,706,905.99 
23,397,817.06 
$124,392,387.74 


pcan wa ea ec $117,631,257.36 
968,646.86 
172,109.86 
511,510.14 
105,000.00 
942,877.45 


Recur- 


732,267.27 
500 pote 00 
1,828,718.80 


$124,392,387.74 


950,000.00 
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President, Langenberg 

Merchants Exchange, St. Louis, Mo. 
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THOMAS O. MOLONEY 
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Moloney Electric Co., 5390 Bircher St., 
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J. E. Saltese le 
Canadian Association 


ANNUAL MEETING IN TORONTO 


E. S. Miller, Fifty Years an Agent and 
Former President, Made Life 
Member 


J. E. Matthews of the North American 
Life in Brandon, Manitoba, 
president of the Life Underwriters Asso- 


is the new 








J. E. MATTHEWS 


ciation of Canada having been elected at 
the annual meeting of the association last 
week in the Royal York Hotel at Toron- 
to. The vice-president is William A. 
Kennedy, Manufacturers Life in Winni- 
peg. Both men are C.L.U.’s. 

A feature of the meeting was the 
election of E. S. Miller, C.L.U., to be 
a chartered life member of the organiza- 
tion. Mr. Miller has been in the life 
insurance business for fifty years, has 
done much work for the Canadian as- 
sociation and has served as president of 
that body. 

During 1935 thirty-two members were 
granted the C.L.U. title. 

Provincial 


vice-presidents and other 


officers are as follows: 

British Columbia—K. G. MacKenzie, 
C.L.U., Mutual Life of Canada, New 
Westminster. Alberta—R. H. Hockey, 
Mutual Life of Canada, Calgary. Sas- 
katchewan—S. S. Squarebriggs, Metro- 
politan Life, Saskatoon. Manitoba—H. 
Hardern, C.L.U., Sun Life of Canada, 
Winnipeg. 

Ontario—R. J. Wilkinson, C.L.U., Lon- 


don Life, Sarnia. Quebec—N. Mercure, 
Sun Life of Canada, Quebec City. New 
Brunswick—L. A. Conlon, London Life, 
Saint John. Nova Scotia—F. H. Gouch- 
er, Manufacturers Life, Halifax. Prince 
Edward Island—E. C. Johnstone, C.L.U., 
Dominion Life, Charlottetown. 

Chairman, board of directors—F. C. 
Hoy, C.L.U., Canada Life, Toronto, Ont. 
Honorary Treasurer—H. C. Henderson, 
C.L.U., North American Life, Toronto. 
Honorary Secretary—C. V. Earl, C.L.U., 
Sun Life of Canada, Toronto. 

Registrar of Chartered Life Under- 
writers—E. Newton Jory, C.L.U., Great- 
West Life, Toronto. Chairman, Active 
Board of the Institute of Chartered Life 
Underwriters—J. M. Tory, C.L.U., Sun 
Life, Toronto. Chairman, Membership 
Committee—H. A. H. Baker, C.L.U,, 
Great-West Life, Toronto. 

Additional Members of the Board of 
Directors—B. Vise, C.L.U., Imperial Life, 


Toronto; John Ross, C.L.U., Travelers 
of Hartford, Toronto; rf L. Sackville, 
ae Manufacture rs Life, Peterbor- 


ough, Ont.; 
don Life, 


Joseph Vivian, C.L.U. 
3rantford, Ont. 


, Lon- 





Stephenson of Crown 


Condemns Repudiation 


A luncheon was tendered to the mem- 
bers of the Dominion Association con- 
vention last week by the Life Under- 
Association of Toronto. H. R. 
Stephenson, general manager of the 
Crown Life of Toronto, was the luncheon 
speaker, and dealt with the present in- 
vestment and credit situation in Canada. 
He intimated that the decline in interest 
rates was likely to bring higher pre- 


writers 


miums. 


Mr. Stephenson said: “We hear talk 
of repudiation today. It is a thing un- 
precedented in the history of govern- 
ments in Canada, and carried on on the 
part of a few who have risen to political 
power. Surely it is doubly fitting that 
we should stress the fact that never has 
an insurance company in Canada failed 
to meet all its obligations. I can see no 
reason why the no-default record of the 
Canadian companies should be broken, 
provided the government of Canada 
leaves no stone unturned to see that they 
honor their obligations as the life insur- 
ance companies have honored theirs.” 

At the Dominion Association meeting, 
the Life Underwriters’ Association of 
Timmins, Ont., was awarded the trophy 
for 1935 membership effort. The Mc- 
Conkey membership trophy was present- 
ed to the Niagara Falls, Ont., Associa- 
tion, and the John R. Reid cup was won 
by the Cape Breton Island Association. 





ZIMMERMAN TELLS HOW 


Describes His Methods of Building an 
Agency in Talk to Philadelphia 
Managers Group 

The manner of building a life insur- 
ance general agency was described by 
Charles J. Zimmerman, general agent 
Connecticut Mutual Life at Newark, N. 
J., to the January luncheon-meeting of 
the Managers Conference of the Phila- 
delphia Association of Life Underwriters. 
It was a talk similar to one he made at 
the Des Moines convention. 

Mr. Zimmerman, who started in 
1931 with three full-time men writing 
about $600,000 a year and who last year 
paid for over $5,000,000, cited his own 
agency as an example. He said that his 
method was based on not much money 
to spend and a desire to achieve the ob- 
jectives. He wanted to show an increase 
of $1,000,000 each year. To do so, he laid 
out a program of the objective, including 
a time control system for himself. 

“My job as general agent,” he stated, 
“was to develop the organization, devel- 
op a new one, get business from outside 
sources, to develop an organization that 
was sound and loyal, and to make money 
for myself and the men.” 


OCCIDENTAL HAD FINE YEAR 








L. M. Giannini, President of Company, 
Comments on Preliminary Figures; 
Assets Are $26,654,000 
Preliminary income figures indicate 
that the Occidental Life of California 
had the best year in its history during 
1935. New life insurance issued was 
$57,196,000 increasing the total in force 
to $210,885,000. L. M. Giannini, presi- 
dent of the company, made this comment 

on the early figures: 

“Total income over total disbursements 
excluding assets in the amount of $3,284,- 
000 was $650,000. The company in- 
creased unassigned surplus from $1,095,- 
000 to $1,345,000 and the contingency re- 
serve from $168,985 to $373,000. Admit- 
ted assets of the company are $26,654,000. 

“The estimated net increase in unas- 
signed surplus of $250,000, ._plus approxi- 
mately $61,000 paid-for business rein- 
sured, indicates a net operating result 
for the year of $311,000, equal to ap- 
proximately $31 per share on the capital 
stock, which is wholly owned by Trans- 
america Corp., and compares with $20.95 
per share in the preceding year.” 


Canada Life Now Has 
$248,000,000 Assets 


REPORTED BY A. N. MITCHELL 





Total Insurance in Force Is $816,848,853; 
Paid $26,000,000 Last Year to 
Policyholders, Beneficiaries 





The Canada Life now has assets over 
$248,000,000, having had an increase dur- 
ing 1935 of $6,530,539. 

A. N. Mitchell, vice-president and gen- 
eral manager, points out that the total 
income from all sources during 1935 was 
over $41,000,000. The sum of over $26,- 
000,000 was paid to policyholders, annui- 
tants or beneficiaries. Living policyhold- 
ers received $19,000,000 apart from loans 
made to them. 

During the past six years, the Canada 
Life has paid to policyholders, annuitants 
and beneficiaries over $158,000,000. Dur- 
ing the same period, the company’s as- 
sets increased by $75,125,435. 

The surplus funds and special reserves 
total $8,331,290, and include $2,000,000 
provision for special contingencies, and 
$1,810,000 for policy dividends payable 
during the balance of the company’s divi- 
dend year ending June 30, 1936, except 
on policies re-assuring other companies, 
for which the dividends are included for 
the calendar year. After providing 
$510,000 for other dividends to policy- 
holders, there remains an_ unassigned 
surplus of $4,011,290, the latter being an 
increase of $285,022. The company’s posi- 
tion was further strengthened by the 
writing down of securities by $879,933. 

The total insurance in force amounts 


to $816,848,853. 
How Assets Are Invested 


The company’s large holdings of gov- 
ernment, government guaranteed and 
municipal bonds were increased from a 
total of $83,366,107 to $92,195,388. The 
percentage of these bonds in the total 
assets is 40%. Next largest investment 
group is mortgages, 21%, policy loans, 
13% and public utility bonds 12%. 


Ceremonies To Be Held At 


Lincoln National’s Statue 


A half hour radio program and com- 
memorative ceremonies held around its 
famous Manship statue of Lincoln in 
Fort Wayne will feature the program 
planned by the Lincoln National Life 
in observance of Lincoln’s birthday. 

More than 800 Boy Scouts on their 
third annual Lincoln Day pilgrimage to 
famous statues of the martyred presi- 
dent, will congregate in the afternoon at 
the foot of the Lincoln National Life 
statue. They will hear talks on the life 
of Lincoln and will place wreathes on 
the statue in memory of the great states- 
man. 

The male chorus of the Lincoln Na- 
tional Life will furnish the musical back- 
ground of the radio program to broad- 
cast over radio station WOWO in the 
evening. Following a narrative of the 
life of Lincoln, Arthur F. Hall, president, 
will give an address on “Lincoln as an 
Executive.” 


LEVY TALKS IN ROCHESTER 











Was Leading Producer of Engelsman 
Agency for Year; Phillips Also 
Writes Over Million 

Felix U. Levy, million-dollar producer 
of the Engelsman agency, Penn Mutual 
Life, gave his ideas on “Closing” last 
week at the annual dinner of the Roch- 
ester Association of Life Underwriters. 

Mr. Levy was the leading producer of 
the Engelsman agency for 1935 and one 
of the top ranking producers of the 
company. His paid-for life insurance in 
the Penn Mutual was $900,000; the total 
in all companies $1,004,000. 

Harry Phillips, also ‘of the Engelsman 
agency, had a total business of $1,003,000. 
Both Mr. Phillips and Mr. Levy have 
led the company on occasion. 
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Capen Now Secretary 
Of New England Mutual 


OTHER PROMOTIONS BY BOARD 





George Hoague Associate Counsel; J. L. 
Stearns Associate Actuary; J. P. 
Hall Agency Supervisor 





Morris P. Capen was this week elected 
secretary of the New England Mutual 
Life. Frank T. Partridge, who formerly 
held the offices of vice-president and sec- 
retary, continues as vice-president. Mr. 
Capen has been assistant secretary, hav- 
ing been elected to that title in 1914. 
He entered the service of the company 
in 1898. Several other promotions were 
made by the directors of the company 
when they met on Monday of this week. 

George Hoague, formerly assistant 
counsel, was appointed associate counsel. 
Mr. Hoague graduated from Harvard 
College in 1895, and from the Harvard 
Law School in 1898. He has been asso- 
ciated with Reginald Foster, vice-presi- 
dent and counsel for many years, and 
directly connected with the company as 
assistant counsel for the last five years. 

John L. Stearns, formerly assistant ac- 
tuary, was appointed associate actuary. 
Mr. Stearns graduated from Johns Hop- 
kins in 1920 and from the Harvard Busi- 
ness School in 1922. He came to the 
company in 1923, and was elected a Fel- 
low of the Actuarial Society of America 
in 1929. He was made assistant actuary 
in 1930. 

James P. Hall of the agency depart- 
ment has been appointed agency super- 
visor. Mr. Hall graduated from Harvard 
in 1927 and entered the company’s ser- 
vice immediately afterward, serving in 


various departments until he joined the 
agency department in 1929, 
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C. C. Fulton Tells How Production 
Grew as Weak Agents Were Removed 


Increase in average production by 
Home Life agents during the past year 
has been due to elimination of older 
agents who were unfit or unproductive, 
better selection of new men by the gen- 
eral agents and the adoption of better 
training and sales methods as embraced 
in the company’s plan of building clients 
through estate building, as well as to 
better general business conditions, the 
Home Life conference was told by C. C. 
Fulton, Jr., agency vice-president. He 
said that carrying out of the Good Prac- 
tices Agreement in regard to part-timers 
and following of principles for improv- 
ing quality of personnel as outlined by 





Home Life 


(Continued from Page 3) 


human problems—not so much the prob- 
lems of your clients as the problems of 
your men who secure those clients. 

“What finer goal could you have—what 
greater driving force behind you—than 
the determination that every man asso- 
ciated with you will be on a sound finan- 
cial basis and making a good income 
from your business in 1936? 

“Your men have hopes and ambitions 
which you can help them attain. I know 
one man, for instance, whose wife went 
back to work when they lost everything 
four years ago—he has been in this busi- 
ness eight months and his burning ambi- 
tion is to make enough this year to en- 
able her to give up her job. Another 
who has a boy entering college in two 
years and wants to have the funds avail- 
able at that time. Another who wants 
to move from an apartment to a home 
of his own. Another whose present de- 
sire is to join a certain golf club. These 
men might well be in your agency. Each 
general agent could duplicate men with 
such ambitions—ambitions which you can 
help them realize if you will. 

“This is not idealistic—it is the prac- 
tical powerhouse behind all the plans of 
the general agent who realizes that such 
an accomplishment means ample business 
profit and glory for him and his agency.” 


Why Fat, Blood Pressure, 
Make Underwriters Wary 


How high blood pressure and diabetes 
have increased in the death rate was 
told to Home Life agents by Dr. George 
E. Woodford, medical director. He said, 
“I cannot recall even one very fat per- 
son who has lived to a ripe old age,” 
and then remarked, “The old idea is still 
prevalent, namely, that a systolic blood 
pressure of 100 plus the age is normal 
and is certainly not correct. What is 
considered normal is after all merely the 
average of the systolic readings in thou- 
sands of presumably healthy individuals. 
The race, age, climate, physical activity, 
all must be taken into consideration. Ob- 
viously the man of fifty could not be 
considered to have a normal systolic 
blood pressure at 150.” 








Hear Marie M. Strack 


Marie Strack, an agent of exceptional 
ability with the Lloyd Patterson Persh- 
ing Square agency of the Massachusetts 
Mutual discussed life insurance at a re- 
cent luncheon of the civic education sec- 
tion of the New Rochelle, N. Y., Wom- 
en’s Club recently, other speakers being 
Mrs. Almeron W. Smith, president State 
Federation of Women’s Clubs, and Judge 
George A. Slater of the Surrogate Court. 
Among other things she described life 
insurance as “a lasting expression of love 
and devotion, based on the desire not 
only to found homes but also to preserve 
them.” 


the National Association of Life Under- 
writers is showing tangible benefits. He 
reported: 

The production per man in his first 
year has increased materially for the 
new men who joined the agencies in 
1935 as compared with those brought in 
in 1934. A considerable number of 
agents whose names are new on the lead- 
ers’ list of the company now have come 
from this new organization. 

The average production per man of all 
agents increased in 1935. The number of 
agents producing over $5,000 per year in 
cash premiums increased. The produc- 
tion of 75% of the agencies increased. 

Of even greater importance than these 
production factors, it was pointed out 
that the lower lapse ratio had resulted in 
a gain of insurance in force for the 
company. 

Mr. Fulton pointed out that in the light 
of some of the examples given, no gen- 
eral agent of the Home Life could any 
longer doubt the value of the develop- 
ment of a few high grade agents. 


Great-West Life Showed 


Gains During Last Year 


The Great-West Life of Winnipeg had 
a satisfactory year in 1935 as revealed 
by the company’s figures released prior 
to the annual meeting which will be held 
February 4. Total assets at the close 
of the year amounted to $143,595,896, an 
increase of $5,350,767. Insurance in force 
increased to a total of $570,774,224 and 
new business, including annuities, writ- 
ten during the year amounted to $50,- 
667,747. 

After providing liberal participation re- 
turns to policyholders and conservatively 
valuing assets and liabilities the surplus 
was increased making surplus, contin- 
gency reserve and capital $6,352,525. 
Payments to policyholders and beneficia- 
ries during the year totaled $16,195,082. 

The Great-West Life has been carry- 
ing on an expansion program and re- 
cently increased its agency organization 
in the United States. 





Edward A. Horton, a graduate of the 
University of Western Ontario and of 
the Harvard Business School, has 
been engaged in research work in life 
manager at London, Ont., for the Na- 
tional Life of Canada. 


G. W. Cheney Secretary 
Of Phoenix Mutual Life 


IS AN UNDERWRITING OFFICER 





Came to Company on Graduation from 
Yale in 1910; Among First Members 
Of Home Office Life Underwriters 





George W. Cheney, assistant secretary 
of the Phoenix Mutual Life and who has 
been with that company ever since his 
graduation from Yale University in 1910, 
was this week elected secretary of the 
company. Early in his career he entered 
the underwriting department and has 
been in that branch ever since. He has 
been assistant secretary since 1930. He 
was one of the first members of the 
Home Office Life Underwriters Associa- 
tion and has been active in its affairs. 

In his outside interests Mr. Cheney 
has done special work in the Yale 
Alumni Association, particularly in con- 
nection with its loan fund which has 
given financial assistance to many Yale 
students who could not otherwise have 
had a college education. He has had a 
wide military experience which included 
service on the Mexican border and over- 
seas service during the World War. 
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PITTSFIELD 
MASSACHUSETTS 


Goth 


Anniversary Year 


FACILITIES AND PERSONNEL OF GENERAL AGENCIES AND 
HOME OFFICE, COMPLETE, FOR RENDERING PROMPT AND 
EFFICIENT SERVICE. 


SALES AND GOODWILL BUILDERS: 
@ NEW ORDINARY LIFE CONTRACT. 


@ NEW RETIREMENT INCOME PLAN—PREMIUM 
DIFFERING AS TO SEX. 


@ BERKSHIRE BENEFACTOR CONTRACT. 
@ BERKSHIRE JUVENILE INSURANCE. 


ESTABLISHED BROKERS AND OTHERS INTERESTED ARE INVITED 
TO AVAIL THEMSELVES OF THE FACILITIES OF THIS COMPANY. 


BERKSHIRE LIFE INSURANCE COMPANY 


Incorporated 1851 


“ASK ANY BERKSHIRE AGENT” 


FRED H. RHODES 
PRESIDENT. 
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Harry Gardiner Heads 
: ’ 
Life Managers Ass’n 
BARTON, McMILLEN ELECTED 
Plan to Raise Dues and May Employ 
Permanent Counsel; Tax Situation 
Awaits Official Rulings 
The Life Managers Association of 
Greater New York installed Harry Gar- 
diner, general agent John Hancock in 
New York City, as its third president at 
the annual meeting Tuesday at the Yale 
Club. Julian S. Myrick was the first 


HARRY GARDINER 


president, serving two years, and the re- 
tiring president, Edward W. Allen, has 
served four years. Other officers elected 
were vice-president, Walter E. Barton, 
president, C. B. Knight Agency, Inc., 
Union Central Life; secretary-treasurer, 
Clifford L. McMillen, general agent, 


W. B. Poynter 
WALTER E. BARTON 


Northwestern Mutual Life Mr. Barton 
was secretary-treasurer last year 

The question of the classification of 
managers and general agents for tax 
purposes under the Unemployment In- 
surance Act seems to be left somewhat 
up in the air because of the absence of 
official interpretation of the terms and 
conditions of the law. Reporting as 
chairman of the law and legislation com- 
mittee Mr. Gardiner read a communica- 
tion from Barnett, Plaut and Schweitzer, 
the law firm which represented the as- 
sociation in this matter in which they 
say: “We have decided to refrain from 
giving any advice to the Life Managers 
Association of Greater New York or any 
of its members in connection with the 








Where Shall the Emphasis Be 
Placed In Agency Work In 1936 


Addressing the Life Managers Asso- 
ciation of Greater New York at its an- 
nual meeting at the Yale Club, Tuesday, 
Clifford L. McMillen, general agent of 
the Northwestern Mutual Life, said that 
an intelligent approach to the problem 
of where to place the emphasis in agency 
work in 1936 would seem to be to ask 
where the public is going te nlace the 
emphasis and where the companies are 
going to place the emphasis. 

“It would appear to be fairly evident,” 
said Mr. McMillen, “that companies 
generally are placing an_ increasing 
amount of emphasis on careful under- 
writing and that in the endeavor to make 
up for the drop in interest earnings 
companies may generally be expected to 
do extremely careful underwriting. Fur- 
thermore I think it is a safe bet that 
companies will place the emphasis on 
quality business that is business which 
stays and business which pays a high 
enough unit of collection to materially 
reduce collection costs. Of course, there 
is a tendency on the part of all com- 
panies to get away from so-called ‘high 
premium investment contracts,’ brought 
about almost entirely by the investment 
problem which exists. This does not nes- 
essarily mean, in my judgment, that they 
will emphasize and encourage unduly the 
writing of term insurance except insofar 
as the writings may tend to bring about 
a better balance and ultimately be con- 
verted to permanent forms. 


An Ideal Condition 


“The moment a company begins to 
place emphasis on more careful under- 
writing and a higher quality of business 
it follows as day follows night that it 
begins to study its agency organization 
with a view to getting everybody in or- 
ganization work on a more efficient basis 
because a company cannot possibly do 
extremely careful underwriting or secure 
quality business without the cooperation 
of its agency force. 

“Some one has said that quality busi- 
ness can be secured only by writing sub- 
stantial policies on the type of policy- 


holders whose business is likely to per- 
sist and that this ideal condition can be 
secured only by maintaining an organi- 
zation of substantial men of character 
who are adequately trained to furnish 
professional life insurance service. 

“Tf you and I agree on this point, we 
must believe that careful recruiting, in 
fact, more careful recruiting than we 
have ever followed in the past, should 
be a major project. It probably means 
also the elimination of men_ poorly 
adapted to this business and a more 
earnest program of self-development 
and stimulation for the men who re- 
main. What is involved in ‘more care- 
ful recruiting’? First, a fundamental 
and earnest effort to determine whether 
it is sound from a man’s own stand- 
point for him to go into the life in- 
surance business on a career basis. 
This means, in my humble opinion, that 
you must find a man who is in good 
health and who has a real liking for 
people. It further means that a man must 
have a high energy pattern because few 
men have the sheer volume of horse 
power required to hold the pace neces- 
sary for permanent success in our busi- 
ness. It would appear, also, that a some- 
what higher technical training is coming 
into prominence in all lines of endeavor 
and that tomorrow’s leaders in insurance, 
as well as in law and medicine, must be 
competent technicians, Self-knowledge, 
self-understanding, seriousness of pur- 
pose, adaptability, social sense, all make 
for an effective and well proportioned 
personality. We need more such in the 
life insurance business, but we will never 
have them unless you and I do a better 
job of recruiting, training, supervising 
and stimulating than we have done in 
the past. 

“All of the above will result in larger 
average policies on more substantial 
people; larger average production per 
agent; and a more attractive sales per- 
sonality from every angle. This will mean 
a ‘welcome on the mat’ of many a pros- 
pect for the men who represent your 
office and mine where little or no wel- 
come has existed in the past.” 





New York Unemployment Insurance 
Act.” Explaining this action Mr. Gar- 
diner said: “We find, in addition to the 
New York Unemployment Law that next 
year we shall have to deal with the Fed- 
eral Social Security Act and at the be- 
ginning of the operation of these unem- 
ployment compensation laws there are a 
great many questions which are yet to 
be decided officially. I believe the Presi- 
dents Association and the majority of 


CLIFFORD L. McMILLEN 


companies have taken the position before 
Social Security boards that the general 
agent is an independent contractor. The 
general agent is certainly master of his 
own time and has few of the character- 
istics of an employe. Therefore, until 
many questions have been decided of- 
ficially regarding the operation of these 
unemployment compensation laws, I 
would recommend the Association take 
no independent stand. I would recom- 
mend further that in dealing with mat- 
ters of this kind we cooperate with our 
companies and Presidents Association.” 
Would Set Up Reserve 

Legal fees in connection with the em- 
ergency relief tax in New York City 
amounted to $300 and for the tax on un- 
incorporated business the fee was $500. 
Mr. Gardiner said that a suggestion had 
been made that other associations in the 
state whose members have been benefited 
by this work be invited to participate in 
mecting these legal expenses. Another 
matter the association has under consid- 
cration is retaining permanent counsel. 
It was thought desirable that the asso- 
ciation should have a reserve fund for 
these and other activities of a business 
nature and Mr. Gardiner closed his re- 
port with the recommendation that the 
membership dues be increased from $5 
to $10. On a motion to this effect Gerald 
A. Eubank secured an amendment which 
would require that $4 of the enlarged 
dues be definitely set aside for a reserve 
for such purposes. 

New Committee Chairmen 

President Gardiner’s first act in his 
new capacity was to appoint his success- 
or as chairman of the law and legisla- 
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tion committee, and also a full commit- 
tee which will be composed of Horace 
H. Wilson, chairman; Lawrence E. 
Simon, Osborne Bethea, K. A. Luther, 
Clancy D. Connell, Isadore Freid, and 
Harold L. Taylor. The appointment of 
Mr. Wilson was in recognition of the 
excellent work he did in cooperation with 
the attorneys in these tax matters. 

The chairmen of other committees 
named were: Membership committee: 
H. Arthur Schmidt. Twisting: Frank W. 
Pennell. Rebating: Harry Gardiner 
Misleading comparisons: Harris L. Wof- 
ford. Proselyting: Thomas G. Murrell. 

S. S. Wolfson, chairman of the mem- 
bership committee last year, reported a 
membership up to the time of the an- 
nual meeting of 146, a gain of fifteen 
members for the year. Two additional 
members were elected at this meeting. 


Retiring President Allen Reports 


Retiring President Allen reviewed the 
activities of the association for the past 
year and emphasized the effective work 
that had been accomplished outside of 
the social activities which have been a 
basis for closer cooperation and harmon- 
ious working out of problems of the 
business. 

“This Association was organized large- 
ly for the purpose of giving the general 
agents and managers of this city an 
opportunity to adjust differences through 
friendly individual discussion,” said Mr. 
Allen “to bring about a better under- 
standing and closer friendships among 
its membership so that we might work 
together harmoniously for the purpose of 
settling problems which are of material 
interest, to attain standards of business 
ethics for the protection of the Life In- 
surance business with special regard to 
rebating, twisting, proselytizing of agents 
and misleading comparisons and also to 
disseminate useful information of a prac- 
tical nature and to assist our members in 
keeping up to date in all phases of man- 
agement and general business practices 

“For the last seven years your Associ- 
ation has strenuously endeavored to be 
an active force to these ends and our 
standing in the insurance communit) 
bears witness to the esteem in which our 
activities are held. From year to year, 
as our problems change, many new rem- 
edies are eonstantly being 
Many of our members are convinced that 
our Association is occupied merely with 
the social intercourse of its members 
which, in itself, is very much worthwhile 
As a matter of fact, during the last yea! 
we have had many activities which have 
taken the time and thought of your of- 
ficers and committees. I refer particu- 
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jarly to our activity in the field of taxa- 
tion and have asked the Chairman o 
the Committee on Taxation to tell you 
in detail before this meeting is over of 
what has been accomplished.” 

Clifford L. McMillen and Julian S. 
Myrick, both closed the meeting with 
prief talks on placing the emphasis on 
agency work in 1936. Mr. Myrick said 
that the job of the life insurance man- 
ager and general agent was to distribute 
life insurance and no agency should 
overlook the opportunity to sell the 
smaller units of insurance. There is a 
general need to increase the amounts of 
existing insurance because of the de- 
creasing purchasing power of income 
figured on former economic conditions. 
\lso as the average population age is go- 
ing up, this brings other factors into the 
problem of adequate insurance coverage. 
Men must be trained, said Mr. Myrick, 
to sell insurance that will meet these 
new situations. 

Mr. Myrick also emphasized the need 
in all associations in the business to ex- 
press the spiritual side of the institution 
of life insurance. All should recognize 
the trusteeship that exists all the way 
from the home office down to the agent. 
Agents should be trained to realize this 
trusteeship. When it is realized it be- 
comes a compelling thing in the work of 
the agent. 

A summary of Mr. MecMillen’s talk 
will be found on opposite page. 


BANKERS NATIONAL CRUISE 





Convention Party of 40 Visit Bermuda 
and Havana; 26 Agents Qualify In- 
cluding Puerto Rican Producer 
On one of last week’s coldest days a 
lively party of forty Bankers National 
Life agents, officials and wives sailed on 
the Queen of Bermuda from New York 
City for a convention cruise to Bermuda 
and Havana, returning February 1. 
Twenty-six agents, members of the 1936 
Master Producers Club, qualified for the 
trip. The leaders included H. J. Baker, 
Boston; Mariano R. Pesquera, Puerto 
Rico; I. Victoroff, Jersey City; Jack 
Siegel, Danbury, Conn., and Morris 

Greenberg, Hartford. 

A reception was held on board before 
the boat sailed, Ralph R. Lounsbury, 
president of the Bankers, being host. 
Other home office men taking the cruise 
are William J. Sieger, vice-president and 
superintendent of agencies, and Alex- 
ander White, assistant superintendent of 
agencies. 


STARS GOING TO TEXAS 


Schriver, Coffin, Fischer, Engelsman, 
Wright and Simon on Sales 
Congress Programs 
Some of the leading platform stars of 
insurance in America will appear at the 
three 1936 sales congresses to be held in 
Houston, San Antonio and Dallas on 
February 3, 4 and 5, under the auspices 
ef the Texas Association of Life Un- 
derwriters. H. Kenneth Cassidy, Hous- 
ton, general agent Pacific Mutual Life, 
and president of the Texas Association 
of Life Underwriters. is general chair- 
man. The speakers include Lester O. 
Schriver, president, National Association 
of Life Underwriters; Vincent B. Cof- 
fin, superintendent of agents, Connecti- 
cut Mutual; Leon Gilbert Simon, Equit- 
able Society of New York; Ralph G 
Engelsman, general agent, Penn Mutual 
Life, New York; Harry T. Wright, 
Equitable Society, Chicago, chairman of 
the Million Dollar Round Table; and 
Chester O. Fischer, general agent, Mas- 

sachusetts Mutual Life, St. Louis. 


RUSSELL FERGUSON RESIGNS 

Announcement has been made of the 
resignation of Russell Ferguson as_ ot- 
fice manager of the Fred M. McMillan 
agency at Los Angeles for the Penn Mu- 
tual Life, which was effective January 1. 
He is the son of Will O. Ferguson, as 
sociate zeneral agent of this agency, and 
was associated with his father. 
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New Single Premium Annuity Rates of the Prudential 


Increased rates on single premium annuities will be put into force by the 


Prudential on February 1, 1936. 


Following are some sample new rates: 


Life Annuity Rates 


Age Last Birthday 


Price of Annuity 
1 


Annuity Purchased by $1000 


$100 Annual a. 
Male Female Annuall Monthly Payment aymen 
16 20 $2,603 . $3,182 $38.42 $3.14 
35 39 2,139 2,626 46.75 3.81 
60 64 1,259 1,570 79.43 6.37 
75 79 725 929 137.93 10.76 
85 os 445 593 224.72 16.86 
and over : 
Instalment Refund Annuity Rates 
16 20 $2,696 $3,294 $37.09 $3.04 
35 39 2,276 2,790 43.94 3.58 
60 64 1,519 1,882 65.83 5.31 
75 79 1,040 1,307 96.15 7.65 
85 - 761 972 131.41 10.29 
and over 


MARCH MEETING BIG EVENT 

The meeting of the Life Underwriters 
Association of New York City to be held 
March 12 will be devoted to the trustee- 
ship of life insurance and the guest 
speakers will be two or three men of 
national prominence who are trustees of 
life insurance companies. Special ar- 
rangements are being planned for this 
meeting which will mark the fiftieth an- 
niversary of the association. 








HEADS NEW C.L.U. CHAPTER 

Ralph H. Love, assistant manager, 
Prudential, has been elected president of 
the newly formed chapter of Chartered 
Life Underwriters in Providence, R. I. 
Margaret I. McCaughey, John Hancock, 
is secretary and Edward A. Hummel, 
Provident Mutual, is treasurer. 


FIGURE IN INAUGURATION 


The Lamar Life figured considerably 
in the ceremony surrounding the inaug- 
uration of Mississippi Governor Hugh L. 
White. The inauguration and the two 
and a half mile parade were broadcast 
by WJDX, the company’s radio station. 
The home office building, directly across 
the street from the executive mansion, 
was elaborately decorated. 








SUPERVISORS TO HEAR HOWELL 


Valentine Howell, assistant actuary of 
the Prudential, will address the Life 
Supervisors Association of New York 
City at the Governor Clinton Hotel next 
Tuesday noon, February 4. Mr. Howell 
is expected to touch on the underwriting 
of business both from full-time and from 
brokerage sources. 





when he calls.” 








Mutual Benefit men like the way the Company’s adver- 
tising for 1936 is opening doors for them. “You'll find 
our representatives capable advisers,” the advertisements 
say. “They can discuss any type of sound insurance. 
They can tell you of the Mutual Benefit’s strength, how 
it has paid a dividend for every one of its ninety-one 
years and that no other company has a more liberal 
record. Keep a door open for the Mutual Benefit man 


The 
MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


HOME OFFICE> NEWABK-+ NEW JERSEY 








Page 15 


Wife’s Personal Debts 


CANNOT BE EXTENDED TO HER 
Husband Could Have Protected Funds 
by Following Law as in Crossman 
vs. Rauch Case 
Section 55a cannot be extended t 
cover the personal debts of a wife onc¢ 
the insurance money has been paid to 
the wife, Justice Levy of the Supreme 
Court, Part I, New York County, held 
last week. Justice Levy pointed out that 
beyond dispute the insurance proceeds 
are exempt from execution for the debts 
of the insured himself, but unless the 
proceeds go into a trust fund, when the 
wife receives them and is able to spend 
or dissipate the proceeds the money is 
subject to execution for her own debts. 
In re Broderick, etc. (May), the court 

said: 

“It is to be observed that the debt is 
not one of the deceased husband’s, but 
that of his beneficiary, the widow. The 
interesting question of law presented for 
the first time is whether the proceeds of 
a life insurance policy of which the wife 
is the beneficiary, are exempt from exe- 
cution for her debts. That they are ex- 
empt from execution for the debts of 
the insured himself is undisputed. 

“Is section 55a of the Insurance Law 
broad enough to cover debts of the wife ? 
The judgment debtor points to the al- 
leged spirit of the statute and earlier 
decisions based upon an analogous stat- 
ute. Smillie vs. Quinn (25 Hun, 332, aff’d 
90 N. Y., 492) is cited in support of the 
view that the funds are exempt. {In 
that case a wife prior to the death of 
her husband and before she had become 
vested in the proceeds of the insurance 
policy, made an assignment to a trustee 
providing for the support of her children 
out of the anticipated proceeds of the 
policy. Subsequent to the death of the 
husband, a creditor of the wife sought 
to set aside the assignment as void. The 
court refused to do so, declaring that the 
creation of a trust under such circum 
stances for the benefit of the children 
was perfectly proper, and that such an 
assignment was not tantamount to a 
traffic in or sale of her interest in the 
policy itself. 

“It indicated that the wife had no right 
to sell or pledge the anticipated pro- 
ceeds of her policy and concluded that if 
she could not divest herself of her in- 
terest in the policy, except in the manne 
in which she had done, no stranger, even 
though a judgment creditor, could ac- 
quire an interest in the proceeds, until 
they had become ‘realized personal prop 
erty.’ : 

“Realized Personal Property” Important 

“The last expression is very signifi- 
cant indeed. In the instant case the 
proceeds of the policy of $7,000 have be- 
come realized personal property. There 
is nothing to prevent the wife from giv- 
ing away the moneys or improvidently 
speculating, and the beneficent inten- 
tions of the husband could thereby be 
defeated. If the wife could thus dissi- 
pate the ‘realized personal property,’ 
there is no reason why a judgment credi- 
tor should not reach the property by 
execution under the judgment when the 
moneys are liquid, as here, and une 
cumbered by any trust for dependents 
Smillie vs. Quinn (supra), therefore, docs 
not assist the judgment debtor 

“In the absence of express language 
in section 55a of the Insurance Law ex 
empting the property of the beneficiary 
from execution for the latter’s own debts, 
it is not permissible to read such an 
interpretation into it 

Could Have Protected Funds 

“The husband could casily have as 
sured the wife of the full benefit of the 
moneys by converting the expectant pro 
ceeds into a trust for the support of the 
wife in accordance with the method in- 
dicated in Crossman Co. vs. Rauch (263 
N. Y., 264). This he has failed to do.” 
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A Civic Minded General Agent Can’t Reject Reinstatement Due 
To Moral Hazard, N. Y. Court Holds 


By John R ichardson 


Financial Editor, The Journal, Portland, Oregon 


During thirty years of life insurance 
selling in Portland, Horace Mecklem, 
general agent for Oregon of the New 
England Mutual, has become so thor- 
oughly identified with worthwhile affairs 
in Portland that whenever the Chamber 
of Commerce, Community Chest, Red 
Cross, Boy Scouts, the school directors, 
or various club directors of the city need 
a working committee, his is one of the 
names suggested. 

All this is not mere happenstance. 
When Mecklem entered the insurance 


HORACE MECKLEM 


selling vocation, he thought out a long 
range program which would enable him 
to gain access to the offices of his pros- 
pective clients without being obliged to 
go into a speech of self-introduction. 

“It seemed of vast importance, in 
those early days of my endeavors, that I 
should become known as a part and par- 
cel of the community, rather than just 
another agent,” Mecklem asserted. 

“Much sooner than I expected, | 
gained entre into offices ordinarily diffi 
culty of access to insurance salesmen. As 
my acquaintanceship widened I found 
my field of prospects vastly more inter 
esting. It was not my practise to follow 
each new contact with a selling talk, but 
I allowed the connection to become more 
firmly cemented before presenting my- 
self for a business call at the man’s of- 
fice.” 

Thus, in a few words, Mecklem 
summed up the labors of thirty years. 
Nearly a third of a century in which he 
has sold $20,000,000, of which $8,000,000 
has been placed during the last ten years. 
He is now at the peak of his produc- 
tion, is 53 years old and 90% of the new 
business he writes is with persons to 
whom he has sold before. 

Only twelve men in Oregon have been 
30 years in the life insurance business. 
His forte has always been the type of 
insurance designed to protect the de- 
pendents of the policyholder, rather than 
specialized business protection or annui- 
ties. His policies have not averaged in 
the impressive figures, althqugh he has 
one of $1,000,000 to his credit. 


Was Parole Officer in Juvenile Court 

His first venture in civic affairs had 
to do with youth, when he offered his 
time and service as parole officer in the 
juvenile court. At one time he was re- 
sponsible for the general conduct of six- 
teen boys. This activity aroused his in- 
terest in the Boy Scouts. For ten vears 
he served as vice-president of the Port- 
land council. He cheerfully accepted the 





most onerous task of all, that of raising 
funds. 

The Campfire Girls drew on Mecklem’s 
time, impressing him as a director. Dur- 
ing this period he became identified with 
the Multnomah Amateur Athletic Club, 
the Waverly Country Club, the Junior 
Symphony Orchestra, Portland Rowing 
Club and Arlington Club. He is one of 
the very few elected to the University 
Club of Portland who never attended a 
university or college. 

Friends insisted that Mecklem become 
a director of the school district, and he 
was elected to that position for six years. 
When the Community Chest was first 
organized, the widely-known insurance 
man was called in to do yeoman service. 
He has filled every position with the or- 
ganization, even to leading the singing. 

During all this time, Mecklem worked 
like a Trojan at his selling. He had such 
a wealth of prospects, ready to admit 
him at any time, that the two enterprises, 
civic and business, seemed perfectly in- 
terrelated. 

“T have lived a very busy life,” Meck- 
lem said, “but it is surprising how many 
hours there are in a day, if you use them. 
When I opened the Oregon agency for 
New England Mutual, twenty-two years 
ago, the firm had not one policy in the 
state. We have now fifteen salesmen on 
our staff and five in the office personnel, 
turning out a production of $2,000,000 a 
year. 

“All these years I have followed life 
insurance selling as a vocation, I have 
taken part in club life and civic work as 
a means of lessening sales resistance. I 

(Continued on Page 17) 


The right of a life insurance company 
to reject an application for reinstatement 
of a policy on the grounds that the in- 
sured was subject to a “moral hazard,” 
in this case a lack of financial resources 
sufficient to meet with underwriting 
rules, was denied in the case of Kallman 
vs. Equitable Society in the Supreme 
Court, New York County, this week, 
Justice Walsh holding that the Society 
had issued documents to its agents in 
which “evidence of insurability” was in- 
terpreted as meaning evidence of good 
health. The opinion of Justice Walsh 
follows: 

This is an action upon a contract of 
life insurance. It is the usual type of 
life insurance contract containing all 
standard clauses required by section 101 
of the Insurance Law. Plaintiffs have 
moved for summary judgment. This mo- 
tion for summary judgment is directed 
solely against the answer interposed to 
the second clause of action, that is, the 
refusal to reinstate. 


Definition of “Insurability” at Question 


It is conceded that this motion by 
plaintiff for summary judgment depends 
upon the definition of the word “insur- 
ability” in a life insurance policy. An 
application for reinstatement was made 
by a man whose health (considered by 
itself) furnished a reasonable expectation 
of a normal life. 

The company rejected the application 
upon what is sometimes called in insur- 
ance parlance “the moral hazard,” which 
has no necessary connection with im- 
morality. The policy was for $51,000 and 
the insured was carrying over $200,000 
of insurance. He had failed in business 
and was without immediate prospects of 
ability to pay premiums. On this policy 
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he had exhausted the equity down to $2. 
The company rejected the application 
for reinstatement for the reason that it 
considered the insured to be an unde- 
sirable risk, and contends that the in- 
sured has failed to furnish “evidence of 
insurability satisfactory to the company.” 


Insured Did Commit Suicide 

This necessarily raises the question, 
what is the meaning of “insurability”? 
“Insurability” is “such a state as leads 
to a reasonable expectation of a normal 
length of life.” A fair interpretation to 
be placed upon the words “evidence of 
insurability” means nothing more than 
“good health.” It happens that within 
a few months after rejection this man 
did commit suicide. Insofar as humanly 
possible I have disregarded that fact and 
shall consider this case as of the date of 
rejection. 

The case of Sussex vs. Aetna, I con- 
sider not in point. In that case the pol- 
icy itself tacitly declared that liability 
to military service or actual military ser- 
vice was not “non-insurability.” There 
was no difference in rate to the civilian 
or soldier. * * * 

Insurability at some rate was conced- 

ed. Missouri State Life vs. Hearne, the 
company had reinstated with a provision 
against suicide. The court ruled the sui- 
cide clause invalid despite the insured’s 
suicide. That was based upon a finding 
of fact that to the ordinary man “insur- 
ability” means only good health plus in- 
surable interest. Gould vs. Equitable Life 
did not involve moral hazard. While the 
meaning or interpretation of the words 
“evidence of insurability” are depend- 
able, still we have strong dicta in this 
state that “evidence of insurability” re- 
fers to “good health.” 
_Steiner v. Equitable Life Assurance 
Society contains certain dicta favorable 
to the plaintiff. In that case Mr. Justice 
Shientag held that the defendant society 
was under a duty to notify an insured 
who had applied for reinstatement of its 
acceptance or rejection within a reason- 
able length of time, and that for with- 
holding iis decision an unreasonable 
length of time, during which period the 
insured died, the policy would be deemed 
reinstated. 


Are “Good Health” and 
Same Thing? 
Many writers have expressly used 
the words “evidence of insurability” as 
synonymous with “good health.” Of 
prime importance in the consideration of 
the problem here is the interpretation 
which has heretofore been placed upon 
“evidence of insurability” by the defen- 
dant society itself prior to the date of 
the accrual of this cause. When using 
the phrases chosen it is quite apparent 
that the authors did not have in mind 
the moral hazard. Consequently, the 
choice by plaintiff of phrases of text 
writers where they draw no distinction 
between “good health” and “insurability” 
is of no aid to the court in this instance. 
While the Texas case holds that the 
word “insurability” is ordinarily confined 
to “good health,” it also holds that it is 
ambiguous. The plaintiff says it means 
good health, and before the controversy 
arose the defendant also said it meant 
good health. 


“Insurability” 


Documents to Agents 

The fact is evident that the defendant 
issued documents to its agents defining 
the term as meaning “good health.” De- 
fendant insured did not rely on_ that. 
Consequently there can be no claim of 
estoppel. However, it is evidence of the 
intent of the parties when they use the 
words. Words mean what the parties 
admit they intended them to mean. At 
the time these words were used “insur- 
ability” was intended to be coterminus 
with “good health.” 
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LUNCHEON TO T. I. PARKINSON 

Thomas I. Parkinson, president of the 
Equitable Life Assurance Society, and of 
the Chamber of Commerce of New York 
State, was honor guest at a luncheon at 
the Yale Club, New York City, on Mon- 
day given by Brigadier General Charles 
H. Sherrill. The guests were editors of 
trade papers, advertising men and pub- 
lishers. 

In a brief, extemporaneous talk Mr. 
Parkinson said that now as never before 
business men must keep an alert eye on 
their entire business, which includes na- 
tional affairs and politics. Today, he 
said, politics is part of business. 





Horace Mecklem 


(Continued from Page 16) 
have not neglected the opportunity of 
contacting those in the same vocation. 
Much of my time is given to speeches on 
sales methods to underwriters’ groups. 

“It is my confident belief that the most 
successful life underwriters of the future 
will be those who entered the vocation 
while quite young. It is a splendid pro- 
cedure to grow with your clients and 
your prospects, work with them, play 
with them, and so order your life that 
you can be of service, not only in insur- 
ing their lives, but in aiding to make 
their community a finer place in which 
to live.” 

Mecklem has trained his entire staff, 
with but two exceptions, from the 
cround up. He believes a very young 
man, with lesser financial responsibilities, 
will be more likely to winnow through 
those first few lean years without dis- 
couragement than men who have become 
more firmly established in spending 
habits. 

With Mrs. Mecklem, the Portland man 
has brought up two daughters, one an 
accomplished musician, and a son. The 
Mecklems embarked early on the matri- 
monial seas. 


President of Industrial Relations 
Association 


Two important services Mecklem has 
performed for his community recently 
have dealt with the capital-labor contro- 
versy and reorganization of the Portland 
Police bureau. 

He was called on a committee by 
Mayor Carson to effect a housecleaning 
in police methods. The group acted with 
dispatch, and had the backing of the 
entire city. No effort was made to dig 
up scandal, but men in the department 
on which the breath of suspicion fell 
were forthwith transferred to different 
and distant duties. 

He is now president of the Industrial 
Relations Association of Oregon, organ- 
ized to bring amity between labor and 
capital. It is a position calling for much 
finesse in relaiions and implicit confi- 
dence from all sides. 





Metropolitan 


(Continued from Page 1) 
paid a total of $1,112,175,997 to policy- 
holders in the form of bonuses and divi- 
dends since 1897. 

Of the company’s assets nearly two 
billions are in bonds. The company’s 
surplus is $259,809,720. In 1925 the com- 
pany had 35,928,154 policies in force, and 
at the end of that year had $12,097,246,- 
792 life insurance outstanding. 





WOMAN AGENT QUALIFIES 
Mrs. R. G. Sandlin of the Mutual Ben- 
efit in Lexington, Ky, is the first woman 
agent of the company to qualify for the 
coming company convention. 





WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries * 


90 John Street, New York 
Telephone Beekman 3-6799 








Mutual Benefit Shows 
Assets Gain In 1935 


ITEM INCREASED $16,353,452 





Total Assets Now Amount to $586,791,- 
179; Contingency Reserve $26,275,837 ; 
New Business $130,254,373 





At the close of last year the Mutual 
Benefit Life of Newark had total assets 
amounting to $586,791,179 which was an 
increase over the previous annual state- 
ment of $16,353,452. Insurance issued or 
revived last year amounted to $130,254,- 
373 and the total insurance in force at 
the close of the year was $2,005,497,838. 
Contingency reserve funds, or surplus, 
totaled $26,275,837. In addition the com- 
pany carries a _ special reserve of 
$4,500,000. 

Holdings of government bonds were 
increased during 1935 by over $30,000,000 
to $59,527,279 and cash remained at about 
$15,000,000 substantially the same as at 
December 31, 1934. 

During the year the company received 
from policyholders in premiums $68,803,- 
221 and paid to policyholders or bene- 
ficiaries, $62,160,065. The total receipts 
were $107,296,403 and exceeded by $16,- 
284,732 the total disbursement of $91,011,- 
671 


The actual mortality of the company 
during 1935 was 63.50% of that which 
would have been incurred if the mortality 
had been according to the table used in 
the calculation of premiums and reserves. 

Commenting on the company’s busi- 
ness President John R. Hardin, said: 
“During the six years of depression, 1930 
to 1935 inclusive, there has been received 
from policyholders the sum of $428,707,- 
979 and there has been paid to policy- 
holders and beneficiaries the sum of 
$474,844,890. During the same _ period 
there has been an increase of $39,514,337 
in total assets and of $3,888,529 in total 
surplus.” 





WAIVER WITHOUT PROOF 


If an insured under a disability clause 
is incapable of business dealings and 
therefore fails to furnish proof of his 
disability within the time set by the 
policy, he is excused from furnishing 
such proof during the time he is so in- 
capacitated, the Oklahoma Supreme 
Court has ruled in Columbian National 
Life v. Nellie Zemmer. Nemmer L. 
Zemmer had taken out a life policy, and 
paid an extra premium for waiver of 
premium disability. While the policy was 
in force he became so afflicted he could 
not understand any business transaction 
and remained in this condition until 
death. 





HARTMANN AGENCY MOVES 

On Monday the Thomas E. Hartmann 
agency, New England Mutual, Newark, 
moved into new quarters on the fifteenth 
floor of the National Newark & Essex 
Building, 744 Broad Street. For more 
than ten years the agency had been in 
the office where it started, 790 Broad 
Street at the corner of Market. 





TEAMER ON SOCIAL SECURITY 


Homer W. Teamer, secretary-manager 
of the Insurance Federation of Pennsyl- 
vania, has prepared an analysis pointing 
out some gross inequalities in the Fed- 
eral Socia! Security Act. 


Now General Agent for 
Conn. Mutual in Vermont 





WILLIAM C. SHOULDICE 


William C. Shouldice has been ap- 
pointed general agent for the Connecti- 
cut Mutual Life to open an agency in 
Rutland, Vermont, with jurisdiction over 
that state. Previously the Vermont ter- 
ritory has been administered from the 
Springfield, Mass., office. 

Mr. Shouldice has been a leading 
agent for the company and his promotion 
is in line with the company’s policy of 
advancing men within its own ranks. The 
Vermont business of the company has 
increased considerably in recent years. 

The new general agent, a native of the 
state, has been with the Connecticut Mu- 
tual for many years and has qualified for 
every convention held since his affilia- 
tion. In 1929 and 1930 he was presented 
the President’s Cup by President James 
Lee Loomis in recognition of having led 
the entire Connecticut Mutual field in 
number of lives for two successive years. 


SENTENCE INSURANCE KILLERS 


Charging an insurance-murder conspir- 
acy, the Commonwealth of Kentucky in 
Harlan Circuit Court obtained life sen- 
tences against Garfield Helton, 35, and 
Mrs. Crit Goins, whose husband was shot 
dead last March between Evarts and 
Kenvir. The commonwealth charged the 
two had obtained an insurance on Goins’ 
life without his knowledge, planned and 
accomplished his death. 








SOUTHWESTERN LIFE MEETING 
Eighteen agents of the Southwestern 
Life of Dallas attended an annual lunch- 
eon and business session January 14. 
Richard R. Lee, vice-president and 
agency director, was in charge. H. L. 
Skinner is the supervisor in charge of 
the Abilene office. Mr. Lee held a simi- 
lar conference with agents in Lubbock 
January 16. 


E. H. SPECKMAN NEW PRESIDENT 

F. H. Walker has resigned as presi- 
dent of the Kentucky Central Life & 
Accident on acccunt of ill health and has 
been succeeded by E. H. Speckman, 
formerly vice-president and auditor, who 
joined the company as a boy in 1910. The 
Kentucky Central home office is at An- 
chorage. 
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New England Mutual 
Has Remarkable Gains 


ASSETS, BUSINESS AT NEW TOPS 





Add $35,712,000 to Assets Totaling $343,- 
453,000; New Business $146,812,000; 
Income At New Record 


George Willard Smith, president of the 
New England Mutual Life, went before 
the annual meeting of that company in 
Monday 
with a report on the operations of the 


the home office in Boston on 


company during the past year which 
made the depression period, with its de- 
creasing new business production, slip- 
ping insurance in force totals and mount- 
ing policy loans, seem a long way off 
Last year the New England Mutual cele- 
brated its charter centenary; and it 
Starts its second charter century with a 
financial statement that in several re- 
spects tops all of its former records. 

The new insurance written last year 
totalled $143,485,000, a larger amount 
than in any year of the company’s his- 
tory even surpassing the previous peak 
record of 1929. The new insurance in- 
cluding additions and revivals amounted 
to $146,812,000, close to $3,000,000 greater 
than 1934. Last year the company made 
the largest addition to assets in any 
single year, $35,712,000, which put total 
assets at the close of the year at a new 
top figure, $343,453,000. This is 45% over 
the 1929 total. 

Annual income at $82,977,000 was 63% 
over the $50,685,000 of 1929. Last year, 
the income topped all expenditures by 
$34,163,000, the largest excess in the com- 
pany’s history. 

Insurance in force likewise reached a 
new high total of $1,330,000,000 at the 
close of the year, an increase of nearly 
$48,000,000 over the previous year. 

The payments by the company includ- 
ed $11,403,000 death claims, 2% less than 
in 1934. The mortality was the lowest 
in several years, being 52.88% of the ex- 
pectation a decrease of six points from 
the average of the last five years. The 
duration of policies on which death 
claims were paid was longer than in eith- 
er 1933 or 1934, and the age at death was 
higher. 

The total paid policyholders was $34,- 
515,000; therefore out of every three 
dollars disbursed, two went to the living 
and one to the estates of those who died 

Borrowings on policies have come back 
to normal. Almost $5,000,000 previously 
borrowed was repaid to the company in 
1935. 

The average interest earned on total 
ledger assets during 1935 was 4.62% and 
the net rate, after taking out investment 
expenses, was 4.10%. 


ANDERSON TAX ARTICLE 


“Some Observations on the Federal 
Estate Tax in Relation to Life Insur- 
ance,” an article by B. M. Anderson, 
attorney for the Connecticut Mutual 


Life, is published in the January issue 
of the Connecticut Bar Journal. Mr 
Anderson gives the background of th« 
tax and how it has been interpreted by 
the courts. 
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MARRIAGES ARE INCREASING 

More people are getting married now 
than at any time since the fateful day in 
1929 when Wall Street started experi- 
encing an earthquake. The Metropolitan 
Life says that the reason for this is 
economic improvement, and its statistical 
department says that 2,000,000 young 
people had postponed marriage because 
they felt they could not afford it. It 
prints in its bulletin the marriage rates 
per 1,000 population in the United States 
and foreign countries. 

The United States and Germany stand 
jointly at the head of the list for gains 
in marriage last year, with each show- 
ing an increase of 15.5%. In the opinion 
of the statistical division the gain in the 
United States is a much more outstand- 
ing accomplishment than the gain shown 
in Germany. In the latter country mar- 
riages were unquestionably stimulated by 
“marriage aid loans” and by political 
considerations whereas in the United 
States the increase has continued be- 
cause continued economic improvement 
has made possible many marriages which 
had been postponed on account of the 


1 


ng period of da pression. 


SHIP BUILDING INCREASING 

One of the gratifying signs of the 
times is the increase in ship building. 
The present total of tonnage under con- 
struction in Great Britain is 743,000 tons, 
or more than 146,250 tons than the ton- 
nage which was being built at the end 
f December 1934 


ith ships under construction, 254,121 


Germany is second 


tons. Japan is third and Holland fourth, 
both of them having more than 100,000 
tons under construction. 


WILLIAM A. LAW 
\s an president the late 


William A. Law of the Penn Mutual was 


insurance 
regarded as a perfect type. Everything 
ibout his personality inspired confidence 
of the field and of his associates. He 
was thoughtful, discerning, appreciative, 
impressive. He had charm and grace of 
manner. He understood insurance and 
its co-relationships. His prestige in his 
home city was of the highest. Instinc- 
tively, he felt the swing and great im- 
portance of the institution of which he 
was the head; and he was able to com- 
municate his thoughts, sentiments and 
feelings to others. An accurate inter- 


preter of motivation, he held impetuosity 


and lethargy in equal scorn; was never 
hesitant about acting when it was in the 
direction of sound, safe progress. 
BILLIONS NOT AVAILABLE 

The latest icy, lowdown on the Town- 
send Plan is that of the economics facul- 
ty of the University of Chicago which 
estimates that this vast pension scheme, 
giving $200 a month to those past 60, 
would cost twenty billions a year, which 
is 40% of the 1934 national income. To 
finance this burden would cause a cur- 
rency or credit inflation to the tune of 
fifteen billions or more a year, the fac- 
ulty says. To finance it by a “transac- 
tion tax” of 2% would not get far as 
such a tax could not produce more than 
six billions a year. 





George Tilley, chairman of the Pearl 
Assurance, has received the title of 
Knight Bachelor for political and public 
services. He went with the Pearl when 
but 16 years old and became a superin- 
tendent when he was 18. Conspicuous 
success in the field led the directors to 
appoint him to a seat on the Board in 
March, 1916. He was elected chairman 
in 1926. He is president of the Associa- 
tion of Industrial Assurance Companies 
and Collecting Friendly Societies, vice- 
president and honorary treasurer of the 
National Conference of Industrial Assur- 
ance Approved Societies, and a director 
of many Investment Trusts. He is also 
an indefatigable worker for the Hospi- 
tals, being Life Governor of the Con- 
naught Hospital, Walthamstow, Life 
Governor of the Royal Masonic Hospital, 
and vice-president of the Royal Free 
Hospital. 

* * * 

S. B. Dumphy has been appointed ac- 
tuary in Great Britain for the Manufac- 
turers Life of Canada. He went with 
that company in 1928 after being with 
the Liverpool & London & Globe. 
A. J. Gale has been appointed secretary 
for Great Britain. He joined the com- 
pany in 1931 and is a Cambridge man. 

* a + 


J. Gordon Bohannan, general counsel 
for the Virginia Rating Bureau, has 
been elected city attorney of Petersburg, 
his home town. He will continue his 
legal connection with the bureau. 

. 2 s 

A. G. Martin, president of the Under- 
writers Salvage Co. of New York, was in 
}oston last Thursday and entertained at 
luncheon the members of the New Eng- 
land Advisory Committee of the Fire 
Companies’ Adjustment Bureau. 

* * * 


V. E. Kessler of Skidmore, Texas, is 
now serving his silver anniversary as 
agent for the Union Central Life. 











The Human Side of Insurance 
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R. GRAEME SMITH 


R. Graeme Smith of the Connecticut 
General’s investment division, and one of 
the best known men in the field of realty 
financing, has resigned from the com- 
pany and will announce his future plans 
at a later date. A Yale man, he joined 
the Connecticut General in 1923 four 
days after leaving college. He is chair- 
man of the city loan conference of twen- 
ty-one life insurance companies which 
meets four times a year to discuss city 
mortgages and some other real estate 
matters; and is founder of the confer- 
ence, 

x * * 

M. S. Moore, independent adjuster at 
Los Angeles, specializing in marine and 
all risks adjustments in Southern Cali- 
fornia, has announced the appointment 
of W. A. Payne as associate adjuster. 
He was formerly with the Concordia Fire 
at New York and recently went to Los 
Angeles to become associated with Mr. 
Moore. 

* * * 

Frank Presbrey, president of the ad- 
vertising agency bearing his name, and 
a director of the New York Life, is re- 
ceiving congratulations on the fortieth 
anniversary of his advertising agency. In 
commenting upon him Advertising Club 
News, published by the Advertising Club 
of New York, says: “Always a torch 
bearer in the cause of better advertis- 
ing, Mr. Presbrey in his person and in 
his profession has symbolized leadership 
in this business to which so many able 
men have been and are now devoting 
the best that is within them.” Mr. Pres- 
brey is 80 years old. 

* * * 

E. W. Allen, Jr., son of New England 
Mutual general agent in New York City. 
is now at Warm Springs, Ga., where he 
is slowly recovering from an attack of 
infantile paralysis. Young Mr. Allen, 
who is connected with the Allen & 
Schmidt agency as a producer, is hope- 
ful that his complete recovery is on the 
way although it will be a few years be- 
fore he leaves Warm Springs. 

* * * 

Charles A. Son, Los Angeles attorney, 
took the oath of office January 16 as a 
member of the State Industrial Accident 
Commission of California, following his 
appointment by Governor Merriam for 
a four-year term. He succeeds Meredith 
P. Snyder, whose term had expired. Mr. 
Son has practiced law in California for 
the past thirty-six years. 

: © 


Allan R. Ferguson, British agency 
manager of the Manufacturers Life, is 
visiting the head office in Toronto. 





DR. KURT SCHMITT 


Dr. Kurt Schmitt, former director gen- 
eral of the Allianz & Stuttgarter Verein 
of Berlin, Germany, and later minister 
of economics in the Hitler cabinet, has 
been named honorary president of the 
Reichsverband der Privatversicherer or 
Union of Private Insurance Co.’s. 

a * a 


Lewis I. Held, one of the premier 
producers for the W. Tolar Nolley 
agency of the Northwestern Mutual Life 
at Richmond, who recently passed the 
Virginia state bar examination, was ad- 
mitted last week to practice before the 
Virginia supreme court of appeals. Mr. 
Held, however, does not expect to pur- 
sue the practice of law. He will continue 
in the insurance business. Since the first 
of the year, Mr. Held has written two 
cases for a total of $310,000. He is a 
former secretary-treasurer of the Vir- 
ginia State Association of Life Under- 
writers and is a son of Irving I. Held, 
also a premier producer for the Nolley 
agency. 

* = - 


David G. Wakeman, vice-president and 
secretary of the Crum & Forster com- 
panies, is convalescing at the Orange 
Memorial Hospital after an appendec- 
tomy. He is planning on taking a trip 
to Bermuda the early part of February. 

* * * 

John R. Franke of the John R. Franke 
Agency of Irvington, N. J., has been 
elected president of the Irvington Trust 
Company. 

x x + 

W. H. Crowther of the Cullen & Crow- 
ther Agency of Minneapolis, general 
agents for several companies, and James 
W. Baker of the adjusting firm of Main 
& Baker, also of Minneapolis, are visiting 
in New York City for a few days. 

* * * 


Harry Bacharach, insurance and real 
estate agent at Atlantic City and presi- 
dent of the New Jersey State Board of 
Public Utility Commissioners, is on the 
road to recovery after a long illness. He 
and his wife are planning to sail from 
New York this week for a West Indies 
cruise. During his illness the former 
mayor of Atlantic City lost thirty-eight 
pounds. 

* * * 


James C. Jackson, assistant manager 
of Cravens, Dargan & Co., Houston, 
Tex., has been promoted to Lieutenant 
Colonel, quartermasters’ reserve, Officers 
Reserve Corps, U. S. Army. 
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King’s Death Meant Big Loss 
For London Lloyd’s 

Those familiar with Lloyd’s cover- 
ages would be surprised if the loss of 
Lloyd’s underwriters caused by the death 
of King George would not foot up about 
$2,000,000. This is because of the large 

variety of coverage which becomes a loss 
in the event of the monarch’s dying and 
the period of mourning which follows, 
resulting in the cancellation of many en- 
tertainments, and with stocks in stores 
becoming “dead on the shelves” as peo- 
ple start wearing the more sombre colors. 

In one of the larger British cities there 
is a series of entertainments which last 
over a period of weeks. Always a policy 
is taken out to meet the loss which can- 
celation of the entertainments would in- 
cur. These policies decrease in size as 
the period of the entertainments grows 
shorter. 

* * * 
Fire Marshal Brophy’s Story Appear- 
ing in The New Yorker 

Fire Marshal Thomas Patrick Brophy 
of New York City is the subject of a 
series of articles in The New Yorker, 
beginning January 18. The articles are 
being written by St. Clair McKelway of 
The New Yorker staff, and Brophy is 
getting a real publicity break and well 
deserves it as he is a very valuable per- 
son in this community. Before Brophy 
became a fire marshal he was a district 
reporter for the old New York Herald. 
Here’s the way McKelway starts his ar- 
ticle : 

“One night in August, 1912, when 
Thomas Patrick Brophy was the Fire 
Marshal of Brooklyn, four men were 
getting ready to build a fire in a stable 
far out on Johnson Avenue, in one of 
the more desolate sections of the bor- 
ough. That day the men had removed 
from the stable seven sound horses, 
which had been insured for two hundred 
dollars apiece, and had led into the stalls 
seven old, decrepit horses, all of them 
lame and one blind, which they had 
bought at auction sales for three and 
four dollars apiece. The men laid the 
fire carefully. They piled straw against 
the wooden walls of the stable and 
around and under the horses in the stalls. 
They poured kerosene oil over the stravyv 
and with sponges rubbed kerosene into 
the coats of the seven horses. There 
were no houses near the stable, which 
stood in the middle of a wide meadow, 
but to be on the safe side the men made 
another big pile of hay in the doorway 
so that anybody who might happen along 
would have to go through flames to get 
to the horses. They poured kerosene 
over that, and then they got out their 
matches. But this arson plot didn’t suc- 
ceed, because Brophy had found out 
about it in advance. He was hiding in 
the tall grass outside the stable, with 
seven assistant fire marshals, four fire- 
men carrying fire-extinguishers, and a 
couple of police detectives. Two blocks 
away, Engine Company No. 237 waited 
in an alley ready to rush to the stable. 














As soon as the first flicker of flame could 
be seen, Brophy fired his revolver twice 


into the air, which was the signal for 
the engine company to come on, and 
with his men closed in on the stable. 
The fire was put out, the horses were 
saved, and the four men went to Sing 
Sing. 

“Brophy was able to be there, hiding 
in the meadow, because of nothing more 
complicated than his habit of going for 
long walks by himself, talking to people, 
trying to keep track of everything that 
was going on in Brooklyn. He had 
known that about a third of the stable 
fires in the city that year had been of 
undetermined origin, which is the fire- 
man’s way of saying that they may have 
been incendiary. So on his customary 
walks, on which he systematically cov- 
ered the whole borough of Brooklyn, 
he had been making the acquaintance, 
among hundreds of other people, of horse 
auctioneers. He knew that among the 
myriad forms of fire insurance fraud was 
the system of burning up worthless 
horses which had been substituted for 
valuable ones, adequately insured. Wor- 
rying about this, he went about asking 
auctioneers for the names of men who 
were buyirg up worthless horses. He 
got the names of dozens of people who 
bought that kind of horse, and his depu- 
ties investigated them all. Some of them 
were representatives of firms which 
shipped horses to France to be eaten by 
the French, or were otherwise in legiti- 
mate, if curious, trades. But after many 
such horse-buyers had been investigated 
one was found who seemed to'have no 
legitimate business. Yet he owned seven 
sound horses, which he kept idle in a 
stable out on Johnson Avenue. His name 
was Louis Evansky and he was clearly 
not a racing man or a polo player. The 
rest was a comparatively simple matter 
of watching the stable and shadowing 
Evansky.” 

* * * 


And /Or As Seen By A Baltimore 
General Counsel 


The recent flurry about and/or in in- 
surance contracts was really old stuff, as 
it has been a matter of discussion off and 
on for years. In the October, 1935, issue 
of Insurance Decisions George W. Den- 
mead, vice-president and general coun- 
sel of the New Amsterdam Casualty, 
made these comments on the subject: 

While it is impossible to state the 
reasons why many casualty companies 
still insist upon using the words “and/or” 
in their policies, the writer -is of the 
opinion that in most cases this clause or 
phrase is confusing and unnecessary and 
the casualty companies are not benefited 
by the use of same. 

Two companies, with whom the writer 
is in close touch, have deleted this ex- 
pression from the standard clauses in 
most of their insurance policies and are 
endeavoring, whenever the inclination 
arises to use it, ‘to see if there is not 
some other means of expressing what 


was thought to make this clause neces- 
sary. 

As a practical proposition, the clause 
is often demanded by the assured who 
feels that it gives a broader protection. 
When two assureds are covered under 
the same policy and the contract is in- 
tended to insure them both individually 
and jointly, several cases have arisen 
where the assureds have insisted upon 
the phrase “and/or” being written into 
the policy. They seem to feel that with- 
out it their protection is not complete. 
They take the position that if the word 
“and” alone is used, it might indicate 
that the policy covered only when both 
were jointly interested in a claim, and if 
the word “or” is used, they feel the 
policy might not cover or protect them 
in case of a joint suit and either one or 
the other would have to be sued indi- 
vidually before they could obtain the 
protection of the policy. 

The insurance companies in question 
have never taken this view but if the 
assured insists “and/or” is inserted in 
the policies; otherwise, most of the 
standard form of policies do not contain 


this phrase. 
+ * * 
Big Newark Building Is 
An Insurance Center 
When the old Mutual Benefit Life 
home office building on Broad Street, 
Newark, was torn down it looked as 
though a historic insurance site was 
passing out of the business, but such 


was not the case for the National New- 
ark & Essex Building, the highest struc- 
ture in Newark, and which was built on 


the site, has become a remarkable in- 
surance center for all branches of the 
business. 


Fire offices include the Home fleet and 
the Stuyvesant. 

Casualty or surety companies are the 
American Surety; Massachusetts Bond- 


ing, New York Casualty; Citizens Cas- 
ualty; Mutual Benefit Health & Acci- 


dent and the James S. Kemper fleet in- 
cluding the Lumberman’s and the Amer- 
ican Motorists. 

Life branches are the most numerous. 
The building houses the Columbian Na- 
tional; Connecticut Mutual (Zimmer- 
man); Equitable Society (the Masterson 
and the H. W. Maul & Co. agencies) ; 
Fidelity Mutual; Guardian (Bay); John 
Hancock Mutual; Mutual Life of New 
York; Mutual Benefit (Day & Cornish) ; 
National of Vermont, New England Mu- 
tual; Northwestern National; Penn Mu- 
tual (John E. Gibbs); Phoenix Mutual; 
Prudential (Van Vliet & Keer, formerly 
in the home offices across the street); 
State Mutual; United Benefit Life, and 
Union Central. 

Associated Hospitals of Essex County, 
which received wide fame for its work- 


ing out of a hospitalization insurance 
plan, is also in the building as is the 
law firm of Pitney, Hardin & Skinner, 


one inember of which is John R. Hardin, 
president Mutual Benefit. 

To top it off there is the Down Town 
Club, where the Aricient & Honorable 
Order of the Blue Goose often has its 
dinner meetings and which has been the 
scene of some notable insurance func- 
tions. 

* * x 


1,200 Attend Performance Given 
By America Fore Talent 


Chairman Ernest Sturm of the Amer- 
ica Fore Group. with Mrs. Sturm and 
many other officers of the America Fore 
and their wives, were at the Hotel Penn- 
sylvania on Friday night last week 
watching a vaudeville entertainment, the 
actors being recruited from the ranks of 
the America Fore organization. About 
1,200 attended the affair which was fol- 
lowed by a dance. The entertainment 
was characterized as an “amateur night” 
and there were twenty-two representa- 
tives of the company on the program, 
the acts showing a wide varicty of talent. 
The audience signalized with applause 
those they liked best. Four prizes were 
awarded 

The master of ceremonies was Charles 


Flay, Jr. Several numbers were also 
rendered by the America Fore Glee Club. 
Henry Keck was chairman of the com- 
mittee in charge and Miss Anne D. 
Mehrman was vice chairman. 

Officers of the America Fore Ladies’ 
Auxiliary are Mrs. Henry Evans, honor- 
ary president; Mrs. Ernest Sturm, hon- 
orary president; Miss Helen A. Mc- 
Grath, president; Mrs. Anne D. Mehr- 
man, vice-president; Miss Josephine Mc- 
Veigh, secretary; and Miss Anna E. 
Kalna, treasurer. 

In the course of the evening there was 
an opportunity to sing the current craze 
of the radio, “The Music Goes ’Round 
and Around,” the entire audience joining 
in the chorus. 

.* * = 
Baltimore 

The Fidelity & Guaranty Fire Cor- 
poration of Baltimore, Frank A. Gantert, 
president, has gotten out some interest- 
ing literature on Clipper ships, based on 
the inaugural trans-oceanic service flight 
to the Orient of the China Clipper, and 
going back into early American history 
when Baltimore was building the fastest 
clipper ships afloat. An interesting de- 
scription is given of the Ann McKim, 
built in 1832 by Isaac McKim, Baltimore 
merchant prince. It was constructed in 
a shipyard just across the harbor from 
historic Fort McHenry, entered the 
China trade and broke many records. In 
discussing Baltimore as the cradle of 
many developments the Fidelity & Guar- 
anty Fire says, in part: 

“The first steam railroad in America 
was operated by the Baltimore and Ohio 
Railroad in 1830 between Baltimore and 
Ellicott Mills. The famous ‘What hath 
God wrought’ message was sent over the 
first perfected Morse telegraph in 1844 


from Baltimore to Washington. The 
Mergenthaler Linotype, which revolu- 
tionized printing—particularly newspa- 


per printing—was invented and built in 
Baltimore in 1883. The first regularly 
equipped electric railway in America was 
put into operation in 1885 between Bal- 
timore and a suburb.” 


* * * 
Insurance Echo of Repeal 

Cravens, Dargan & Co. of Houston, 
Tex., give an interesting account of its 
agency publication of insurance 
angles following repeal of the Ejight- 
eenth Amendment. 

“After the repeal Texas was left wide 
open without any regulation of the liquor 
business,” says Cravens, Dargan & Co. 


some 


“The recent legislature in its last days 
enacted a law requiring, among other 
things, that a bond must be made by 
every dealer, and anybody operating 
without first making such bond and ob- 
taining a license was in open violation 
of the law. 


“The Control Board was appointed as 
promptly as possible, but it took sev- 
eral days for them to meet and provide 
the terms of the bonds and licenses. In 
the meantime, all the dealers in the state 
were up in the air because they were in 


violation of the law if they sold any 
liquor. 

Nobody knew just what to do about 
it. We sent our Mr. Riley to Austin to 
study the situation and advise us of any 


developments so that we might be pre- 
pared to serve our agents intelligently. 

“Some of the Austin agents were on 
the alert and secured a large amount of 
that business, part of it being placed 
with us and part with others. We main- 


tained Mr. Riley at Austin for a fort- 
night or so in order that he might ser- 
vice our agents’ needs as we received 
applications throughout the state.” 
* ~ * 
A Large Net Line 
One of the leading insurance compa- 


nies in giving in the annual financial 
statement the largest net line insured in 
any one risk says that $4,500,000 was its 
largest net amount insured on a liability 
risk. 
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Executives’ Association 
Holds Annual Meeting 


OFFICERS ARE RE-ELECTED 





Haid and Bissell Report on Economies 
Effected in Operation of Regional 
Organizations 





Reports on economies effected in the 
operation of stock fire insurance since 
1929 were presented at the annual meet- 
ing of the Insurance Executives Asso- 
ciation held Wednesday in New York. 
President Paul L, Haid’s report stated 
that the operating costs of company or- 
ganizations had been reduced $5,250,000 
or 28% since 1929. He expressed ap- 
preciation of the splendid cooperation 
given by the regional stock fire organ- 


izations to the I. E. A. 
Officers and Trustees 
Officers were re-elected as follows: 


Chairman, R. M. Bissell, president, Hart- 
ford Fire; vice-chairman, Wilfred Kurth, 
president, Home; president, Mr. Haid, 
and treasurer, B. M. Culver, president, 
America Fore companies. Trustees 
elected to serve until 1938 are: C. W. 
Bailey, chairman of the board, American 
Insurance Co.; Mr. Kurth; O. E. Lane, 
president, Fire Association; C. F. Shall- 
cross, United States manager, North 
British & Mercantile, and Ernest Sturm, 
chairman of the boards, America Fore 
companies. Trustees elected to serve 
until 1939 are: R. P. Barbour, United 
States manager, Northern Assurance; 
Mr. Bissell; Charles W. Higley, presi- 
dent, Hanover Fire; Benjamin Rush, 
president, Insurance Co. of North Amer- 
ica, and Harold Warner, United States 
manager, Royal-Liverpool groups. 

New members were elected as follows: 
Harry G. Casper, United States manager, 
Eagle Star & British Dominions, to suc- 
ceed W. A. Blodgett, retired; Esmond 
Ewing, vice-president, Travelers Fire, to 
succeed the late Robert H. Williams; 
J. M. Haines, general attorney in the 
United States of the Phoenix Assurance, 
to succeed Percival Beresford, retired; 
Arthur Waller, United States manager, 
Royal Exchange, to succeed Gayle T. 
Forbush, retired, and Byron S. Watson, 
president, Rhode Island, to succeed E. G. 
Pieper, retired. 

The report on branch offices adopted 
by the National Association of Insurance 
Agents at its 1935 annual meeting was 
discussed at length and referred to a 
special committee, to be appointed, for 
the purpose of conferring with the 
branch office committee of the agents’ 
association, 

Mr. Bissell complimented Mr. Haid on 
his fine work in bringing about improve- 
ments in fire insurance in numerous 
ways. With losses tending to increase 
and with premium income failing to gain 
proportionately Mr. Bissell said the sit- 
uation called for most careful underwrit- 
ing. He also mentioned the concern of 
fire executives over the high expense 
ratio, which, however, is being brought 
under better control through economies 
effected by the I. E. A. 





ADVANCE PHINNEY, BOWERSOCK 

H. T. Phinney was this week elected 
secretary of the Providence Washing- 
ton and the Anchor. He had been as- 
sistant secretary. Donald C. Bower- 
sock, marine underwriter since 1929, was 
elected marine secretary of both compa- 
nies. He has served on many commit- 
tees of the I. M. U. A. 


NATIONAL UNION DIVIDENDS 

Directors of the National Union Fire 
of Pittsburgh have declared a dividend 
of $1 and also an extra of $1, both pay- 
able February 10 to stockholders of rec- 
ord January 28. 


ceria 


Texas Centennial 
Insurance Is Placed 


BROAD ‘COVERAGE 





IS SECURED 





Franklin Fire of Home Group Gets 
Master Policy; G. M. Seay Heads 


Insurance Commission 





During the last few months a master 
insurance policy, covering every conceiv- 
able type of damage, has been worked 
out for the Texas Centennial, the gates 
of which will open June 6. Anticipating 
all kinds of situations will rise in a proj- 
ect as huge as the Centennial, officials 
discarded all the old ideas worked in 
other expositions and decided to evolve 
a plan that would be cheap, yet adequate 
to cover everything as well as give just 
support to companies who had bought 
Centennial bonds. 

This policy was worked out by Charles 
E. Turner, finance director; his assist- 
ant, W. M. Herzog, and an insurance 
commission of C. Mabry Seay, chair- 
man; Charles L. Dexter and W. R. Ellis. 
So simple is the operation that only one 
clerk is required to handle the work of 
an insurance policy that will eventually 
reach $4,000,000 each on fire and riot and 
civil commotion and $2,000,000 on wind- 
storm and hail damage. 


80% of Value Covered 


This insurance is written from Sep- 
tember 1, 1935, to December 31, 1936, 
and increases monthly as construction 
progresses with insurance being placed 
on 80% of the insurable value of the 
buildings. Instead of spreading the in- 
surance among a number of companies, 
as has been the custom in large exposi- 
tions of this type, the insurance com- 
mission decided to cut down expenses by 
dealing through one central insurance 
office. 

After consultation with Raymond 
Mauk, State Fire Insurance Commission- 
er, all fire, windstorm, riot and civil com- 
motion insurance was placed with the 
Franklin Fire of Philadelphia with the 
agreement that this company would be 
reinsured by local Texas companies to 
the extent they might desire to partici- 
pate without the requirements of rein- 
surance costs. 

_In the distribution of agency commis- 
sions on policy premiums, it was agreed 
that the central agency was to retain 
5% to meet operating costs, the balance 
to be divided equitably among the Dallas 
insurance agents who bought Centennial 
bonds as the director of finance of the 
Centennial may direct. 


PROMOTED BY THE B. & F. 

G. Inselman, formerly secretary of the 
New York marine office of the British 
& Foreign, has been made assistant un- 
derwriter. T. F. Maloney, who is in 
charge of losses, becomes secretary. 
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Commissioners’ Liquidation Bill 


Is Before New York Legislature 


The first of the New York Insurance 
Department’s bills was introduced in the 
Senate at Albany this week by Duncan 
T. O’Brien, Democrat of New York, 
chairman of the Senate Insurance Com- 
mittee. It amends Article XI of the In- 
surance Law and aims to establish a uni- 
form law on interstate liquidations. 


The bill substantially follows the uni- 
form bill adopted at the December ses- 
sion of the National Convention of In- 
surance Commissioners. It is hoped that 
this move will encourage similar enact- 
ments in other states. 

According to a statement issued by the 
Insurance Department the measure is a 
result of considerable study arising out 
of the vexing problems and inequities 


now necessarily a part of interstate liqui- 
dations of defunct insurers. 

The effective operation of the act is 
dependent upon the passage of similar 
bills in other states inasmuch as a state 
not having such a statute cannot enjoy 
the benefits of the proposed amendment. 

The principal provisions of the meas- 
ure are (a) it facilitates the appointment 
of the Insurance Commissioners in the 
various states as the liquidation officer of 
the company; (b) it attempts to hold 
down the expense of administration and 
to recover as many assets as possible in- 
to the state where the company is in 
fact domiciled; (c) it provides that pol- 
icyholders or any one having difficulties 
in any other state will have an easy 
method of proving claims, and (d) it at- 
tempts in some measure to make uniform 
the so-called preferences. 





Bill to Increase Taxes Is 


Introduced At Albany 


Insurance interests have feared that 
their business would be a ready target 
for increased taxes this year as states 
look around for additional sources of in- 
come. And these anxieties are well estab- 
lished. Edward S. Moran, Democrat of 
Brooklyn, introduced in the Assembly at 
Albany on Monday night legislation to 
give an eight hour day to firemen in New 
York City. 

The additional cost is to be provided 
for by a tax of 3% on all fire insurance 
premiums, domestic and foreign, in New 
York City. “At the present time,” says 
Mr. Moran “foreign insurance com- 
panies pay a tax of 2% on all premiums 
collected in New York City. Under the 
terms of my bill all insurance companies 
writing fire insurance in the city of New 
York would pay a tax of 3%.” 
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J. A. Kesey, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES : , 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS. ‘ ; 


at $623,574.46 in the above are 


Bonds & Stocks valued on New York I 





The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


Gerorce Z. Day, Ass’t. General Agent 


U. S.—Statement December 31st, 1934 


$ 1,663,391.29 
655,916.16 
10,450,430.63 
$12,769,738.08 
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Dep Basis. Securities carried 
i ired by law. 


posited in States as requ' 

















N. J. Agents Will Hold 
Winter Meeting March 6 


_The New Jersey Association of 
Underwriters will hold its semi-annual 
meeting on Friday, March 6, at the 
Stacy-Trent Hotel in Trenton. The 
program has not been completed as 
yet but President Edward M. 
Schmults says the association looks 
forward to one of the largest gather- 
ings held in some time. 
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Four Promotions Announced 


By Davis, Dorland & Co. 


Three young men who joined Davis, 
Dorland & Co. New York brokers, in 
their “teens” about twenty-five years 
ago, were elected officers of the corpor- 
ation this week. They are Ralph W. 
Morrell, vice-president; Daniel Rosen- 
feld, vice-president, and Ralph Stuart, 
secretary. Ralph Langdon Lucas, former 
secretary, has now been made a vice- 
president. 

Daniel Rosenfeld has been general of- 
fice manager for ten years, Ralph W. 
Morrell has handled adjustments and ad- 
vised clients. Ralph Stuart has handled 
the financial affairs of the corporation 
for at least fifteen years. 





WILLIAM L. AUSTIN IN FLA. 

Mr. and Mrs. William L. Austin and 
their son, Thomas S. Austin, were in 
New York Wednesday, January 29, en- 
route to Miami Beach where they will 
spend the next month at the Pancoast 
Hotel. Mr. Austin is president and 
treasurer and his son vice-president and 
secretary of the large Albany, N. Y., 
agency of Austin & Co., Inc. 
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Thomas E. Gallagher Dea 


dat Age 87 


Former General Agent, Etna (Fire), Served in Middle West and Prior to That in 
N. Y. State Field; Lovable Character Who Held Affection of Host of Friends 
With His Kindly Humor and Good Stories 


Thomas E. Gallagher, retired general 
agent of the Western department of the 
Aetna (Fire) and father of Vincent L. 
Gallagher, present Western department 
manager of the Pearl-American fleet, 
passed away Thursday morning of last 
week in the Good Samaritan Hospital in 
Cincinnati. His death removes one of 
the beloved personalities of fire insur- 
ance, a man who captured the affection 
and esteem of all who knew him by his 
charm, humor and kindness. Possessing 
an inexhaustible supply of good anec- 
dates and with his Irish wit keen and 
ready at all times, to the very last day 
of his life—and he was 87 years old— 
he carried on in his characteristic style, 
failing to show discouragement or fear 
of death and rallying the spirits of those 
at his bedside. : : 

Although he had retired from active 
participation in fire insurance some six- 
teen years ago, “Tom” Gallagher, as he 
was affectionately known, never ceased 
to bring good cheer to his old and new 
friends in the business. He lived in re- 
cent years at the Union League Club in 
Chicago and maintained contact with a 
large circle of friends. His presence was 
always welcome at small and large gath- 
erings—formal and informal—and on 
many an occasion during the worst of 
the depression years his unfailing smile 
and witty stories successfully dispelled 
an atmosphere of gloom and apprehen- 


sion. 
A Devout Catholic 


Mr. Gallagher spent his last days with 
his son-in-law and daughter, Mr. and 
Mrs. W. A. Earls of Cincinnati, but he 
was brought back to Chicago to be bur- 
ied. Funeral services were held Monday 
morning at St. Mary’s Paulist Church in 
Chicago. They were attended by many 
who were grieved that they had lost a 
friend and the business a cheerful and 
courageous personality that it will deep- 
ly miss. Mr. Gallagher leaves, in addi- 
tion to Mrs. Earls and his son, two other 
married daughters and many grandchil- 
dren and great-grandchildren of whom 
he was most proud and about whom 
many of his stories centered. 

While Mr. Gallagher never became the 
president of a fire insurance company his 
ability during his active years in the 
business was as widely recognized and 
respected as that of many top executives. 
He was a good underwriter and an ex- 
cellent judge of human nature. His happy 
view of life, his absolute dependability 
and his sincerity made him a host of 
friends among local agents and he ex- 
ercised wide influence in the Middle 
West, just as he had earlier in life while 
a fieldman in New York State. Rarely 
did he display any antagonism, although 
it is usually said that an Irishman likes 
nothing better than a fight. 

A member of the Knights of the Round 
Table, a social organization of insurance 
men in Chicago, Mr. Gallagher also on 
occasion attended meetings of a similar 
body in New York. He attended the 
Round Table meeting here last year and 
Was invited to be present at the 1936 
meeting held last Friday. Horatio N. 
Kelsey, a friend for years of Mr. Gal- 


lagher and an officer of the New York 
Round Table, said rtews of his death had 
a deep effect on those at the meeting 
here. “He was a man that everybody 
loved,” said Mr. Kelsey. 

Cheerful as Death Approached 

W. A. Earls, Mr. Gallagher’s son-in- 
law and president of the large Cincinnati 
insurance office of The Earls-Blain Co., 
tells the following intimate stories about 
Mr. Gallagher to show that his magnifi- 
cent spirit never drooped: 

“About ten days ago, while I was in 
his room at the hospital, one of his three 
doctors put his head in the door and 
asked how he was. When the door had 
closed, Mr. Gallagher asked me whether 
that was a $3.00 or $5.00 visit. I had 
occasion to tell the doctor about it and 
the following day, he explained to Mr. 
Gallagher that that was simply a social 
visit, who said, ‘All right, I simply want- 
ed to understand it and would write that 
visit in my book.’ 

“Last Monday, when he was getting 
towards the end, my wife was trying to 
rouse him and asked him if he knew her. 


He said, ‘Why, yes. I’ve known you for 
the past sixty years.’ 

“We had some very severe snowstorms 
here and he told the nuns, who used to 
visit him, that he was delighted with the 
weather, because he would be able to 
take them all out and give them a bob- 
sled ride. 

“Almost the last thing he did was to 
insist that I take his pocketbook and 
give his male nurse a present for each 
of his boys, commenting that he wanted 
this man’s boys to become insurance men 
instead of male nurses and that this gift 
might help them on the way. 

“All of Tuesday night, he was uncon- 
scious; his first remark on waking up 
Wednesday morning was to his nurse, 
that she had failed to get him his break- 
fast. ; 

“Towards the end, we were attempting 
to have him take some champagne; his 
comment to the nurse was that cham- 
pagne wasn’t the thing for a man sick in 
bed to take and besides, it was only a 
pint bottle. 

“Right up to the last minute his genial 


Appreciation of “Tom” Gallagher 
By His Friend E. H. Hornbostel 


E. H. Hornbostel, New York State 
agent of the Firemen’s of Newark, au- 
thor of “Tales of the Road” in The East- 
ern Underwriter and for many years a 
close friend of “Tom” Gallagher, pays 
a deserved tribute to his old associate in 
the New York State field and likewise 
offers some letters written to him by 
Mr. Gallagher in which the latter dis- 
played his characteristic humor. Mr. 
Hornbostel’s contribution follows: 

In Memoriam Thomas E. Gallagher 

At 7 A. M. on Saturday morning at 
Albany at the Ten Eyck I received a 
telegram from The Eastern Underwriter 
notifying me of the passing of Tom 
Gallagher on Thursday, January 23 and 
asking me to send them a story about 
him as he was a close friend of mine. To 
be aroused from sleep and start the day 
with this distressing news certainly did 
not make me feel like answering good- 
morning greetings. In the words of Tom 
Gallagher on similar occasions there was 
nothing good about it to me, in fact, one 
of the saddest in my life. 

Once, while at the Powers at Roches- 
ter, he answered a call in the morning 
(which he had left the night previous) 
by answering the message that it was 
6:30 A. M. by saying “Well, what about 
it, who cares?” in the spirit of fun that 
he always had. It may seem inept or 
undignified to write an obituary by what 
may seem levity, but I want to remem- 
ber him that way. When he was in his 
prime as special agent of Aetna (Fire) 
in New York State, 1893 to 1898, when 
he left to become Western general agent 
at Cincinnati, Ohio, as Keeler & Gal- 
lagher. 

I also want to remember him as I saw 
him, a devoted husband and father at 
his home at Dansville, when I called on 
him then at intervals, when Vincent, his 


only son, was about five and I rolled 
around the floor with him to amuse him, 
much to amusement of Tom. 


A Wise Counsellor and Friend 


When I entered the field in 1893, at the 
age of 23, Tom was about eighteen years 
older than I, and, of course, appeared 
much older to me at that time than 
later. We seemed to be drawn together, 
however, at once and he became my wise 
counsellor and friend, and he acted in 
this capacity for many young men those 
days, almost like a father to me. He 
helped me over many difficult situations 
and guided me wisely and honestly when 
I needed help sorely, being a stranger to 
the agents and the fieldmen. The men 
were closer those days, as they had to 
cooperate in rate making, loss adjust- 
ments and committee work continually 
and the younger men received their 
training largely from the older men. 

Tom was a successful handler of men 
and beloved as a man and a straight 
business man among all and he richly de- 
served his popularity—in fact, he earned 
it. He was exceptionally “clean in heart 
and mind” in all his relationships. His 
famous Irish stories became a legend 
after his leaving New York State—some 
of them are still quoted by old fieldmen 
and agents. His stories were all clean 
and manly, I never heard him tell a 
really smutty or risqué story. 

It was particularly entertaining to be 
on a loss with him (there were no Bu- 
reaus those days). He kept things mov- 
ing by his Irish wit, using same to illus- 
trate involved points or smoothing out 
possible wrangling or heated argument. 
On the other hand if an issue came up 
that had to be fought out with no hon- 
eyed words, he faced it squarely and was 


(Continued on Page 27) 


disposition and love of all his friends 
was so evident.” 
Born in New York State 

Born in Dansville N. Y., July 31, 1848, 
Mr. Gallagher received a common school 
education and as a youth engaged in the 
grocery business in Elmira, N. Y. Not 
long afterwards he was appointed a local 
agent of the Continental and handled 
insurance as a side-line. In 1886 he was 
appointed special agent of the old Wash- 
ington Fire & Marine of New York and 
two years later became special agent of 
the Continental. In 1893 he took a simi- 
lar post in New York State for the Aetna 
(Fire). 

Five years afterwards he was trans- 
ferred to Cincinnati to become a member 
of Keeler & Gallagher, general agents in 
charge of the Western business for the 
Aetna. Mr. Keeler handled the under- 
writing duties at the general agency’s 
headquarters while Mr. Gallagher culti- 
vated the field and greatly increased the 
connections and business of his company. 
He attended many conventions and soon 
had a reputation as an excellent story- 
teller and as a man who always had the 
interests of his agents at heart. In 1908 
the Western department of the company 
was moved to Chicago and Mr. Galla- 
gher became sole general agent, a posi- 
tion he retained until his retirement in 
1921. 

During his career Mr. Gallagher served 
as president of the Underwriters Asso- 
ciation of the State of New York, presi- 
dent of the Fire Underwriters Associa- 
tion of the Northwest, president of the 
Society of Life Members of that body 
and vice-president of the old Western 
Union. He was also president of the 
Western Automobile Conference in 1914 
and of the Western Factory Insurance 
Association in 1915-1916. Shortly after 
his retirement Mrs. Gallagher died from 
injuries received in an automobile acci- 
dent and since then he spent most of 
his time in Chicago or visiting his chil- 
dren. He came to New York several 
times to attend meetings of the Ex- 
Fieldmen’s Society of New York. 


A Poetical Tribute 
A poetical tribute to Mr. Gallagher 
was given a few years ago at a meeting 
of the Rotary Club at Dansville, N. Y., 
his home town. Mr. Gallagher was pres- 
ent as guest of honor and was intro- 
duced by H. W. DeLong, Sr., in the 
following words: 
It’s a great day for Dansville 
When Tom comes to town; 
Main street is all on tiptoe 
As the news goes up and down, 
A score of hands reach out to greet 
When he swings off the ‘bus 
And Gallagher becomes at once 
A happy one of us. 


“Hello, Bill! and how’s the wife 
And all the little kids? 

And Jack, old boy, I see you still 
Are hanging on the skids. 

How many grand children, you ask, 
Well, let me think a ween 

The last report, when I left home 
Tallied a-round eighteen.” 


A steady round of calls he makes 
On all the friends of yore; 
(Continued on Page 27) 
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German Insurance Companies Showed 


Gains In Most Lines During 1935 


Neumann’s Zeitschrift fur Veriche- 
rungswesen takes the following review 
of insurance during 1935 from a report 
ot the Berlin Chamber of Commerce: 

The better general conditions were re- 
flected in improved results of private in- 
surance but the branches showed various 
results. In fire insurance losses were 
within reasonable limits. They amounted 
until the end of September to RM42,113,- 
037 against RM 47,890,882 in 1934. The 
“new value” insurance found an extended 
use and the conditions were changed and 
adapted to altered economic conditions. 
Burglary insurance found an extended 
field but the lowered rate does not per- 
mit this fact to be reflected in the pre- 
mium income. 

Transport insurance shows the same 
picture as last year. The hull market 
was affected by lowered premiums; in- 


CREDIT ASS’N DRIVE GAINS 
Insurance Educational Campaign Leads 

to Formation of Committees in Nu- 

merous Large Cities 

Insurance coverage carried by their 
customers is of interest to only 15% of 
the credit men who extend credit in the 
great mid-western metropolis of Chicago. 
This figure was brought out in the course 
of an analysis of standardized credit 
practices carried on by the Chicago As- 
sociation of Credit Men in which over 
512 persons in the profession took part, 
and in which eighty-nine industries were 
represented. 

“This lack of interest in the custom- 
ers’ insurance protection,’ says D. C. 
Campbell, credit manager of the Fidel- 
ity-Phenix in the Western department, 
and chairman of the Insurance Group 
of the National Association of Credit 
Men, “is one of the great drains on 
business today. The credit man, who 
is in a position to require his customer 
to carry adequate insurance protection, 
has, due to competition, slighted this 
important underlying asset necessary to 
the protection of credit. The average 
credit man does not realize the great 
number of bankruptcies, composition set- 
tlements and business quittances that re- 
sult from the too great economy of not 
carrying insurance normally necessary to 
a going business. 

“The insurance educational campaign 
carried on by the Insurance Group of 
the National Association of Credit Men 
is resulting in the formation of insur- 
ance committees in the local credit asso- 
ciations of Birmingham, Ala.; Cleveland, 
Denver, Duluth, Minn.; Grand Rapids, 
Mich.; Louisville, Marietta, O.; Milwau- 
kee, New Orleans, Pittsburgh, Philadel- 
phia, Phoenix, Ariz.; Rochester, N. Y., 
and San Francisco. These insurance 
committees are attempting to demon- 
strate to the credit man, who is for the 
most part the insurance buyer in his own 
company, the great need for their coop- 
eration in requiring that their customers 
carry adequate insurance.” 


GEORGE C. PERRINS DEAD 

George C. Perrins, special agent of the 
Hartford Fire, with headquarters in Bal- 
timore, died suddenly in that city last 
Friday. He had been with the company 
since 1912, joining in Hartford as an ex- 
aminer of daily reports from Cuba and 
Porto Rico. Later his territory was en- 
larged and he handled reports from 
Maryland, Delaware, District of Colum- 
bia, southern New Jersey and Arkansas. 
From 1918 to 1929 he was located at 
Erie, Pa., and then was transferred to 
Baltimore and placed in charge of the 
Hartford’s field in Maryland, District of 
Columbia and southern Pennsylvania. 


land marine showed up well. The war 
risk was treated in agreement with for- 
eign markets. Insurance of machinery, 
a special branch in Germany, resulted in 
heavy losses. Return of ordered condi- 
tions resulted in a reduction of demand 
for riot insurance. In live stock insur- 
ance the losses were normal; less so in 
hail insurance, especially in June, which 
brought heavy losses in some sections. 
The progressing motorization of Ger- 
many brought a substantial increase in 
premium income, but underwriters lost 
money as losses continued heavy in lia- 
bility insurance. Accident and _ liability 
insurance likewise shows an increase of 
premium income but losses gained even 
more, so that the business resulted, as 
far as can be judged at this time, in a 
loss to the companies writing it. Life 
insurance in force has appreciably in- 
creased and mortality was favorable. 





| Snow Shoveling Part 


of Insurer’s Business 

Hailed into court for not shoveling 

snow from sidewalks in front of their 

| homes, several Hartford residents 

denied they owned the properties. In- 

surance companies had taken them 

over, they said. Police officers were 

sent to notify the insurance com- 

panies that snow shoveling had be- 
come a part of their business. 








Great American Companies 


Rearrange New York Field 


Companies in the Great American 
group have rearranged the New York 
State field, outside of the New York 
suburban territory, so that each special 
agent will represent all the companies of 
the group in a certain territory. Special 
Agent William C. Haight will supervise 
eastern New York, outside of the subur- 
ban field, with headquarters at 74 Chapel 
street, Albany. 

Special Agent Charles M. Close will 
supervise east central New York, with 
headquarters in the Union Building, 
Syracuse. Special Agent T. W. Posthill 
will supervise the west central New York 
field, with headquarters in the Union 
Trust Building, Rochester. 

Special Agent Ralph W. Lester, as- 
sisted by Special Agent William A. 
3eckman, Jr., will handle western New 
York, with headquarters at 651 Ellicott 
3uiiding, Buffalo. Edward A. Spaulding 
has been appointed staff engineer, with 
headquarters in the Union Building, Sy- 
racuse. 


Henry R. Ruhl 53 Years 
With Henry W. Brown & Co. 


Henry R. Ruhl, member of the insur- 
ance brokerage firm of Henry W. Brown 
& Co. of Philadelphia, commemorated 
the fifty-third anniversary of his asso- 
ciation with this firm on January 25. In 
1883 Mr. Ruhl, then a boy of sixteen, 
answered an advertisement appearing in 
the Philadelphia Ledger. It was insert- 
ed by Henry W. Brown, who founded 
the firm in 1871. Young Ruhl got the 
job and has continued his association for 
more than half a century He was the 
recipient of congratulations from the en- 
tire office staff as well as from his many 
friends in the insurance business. 








ELECT J. M. BYRNE, JR., DIRECTOR 

Joseph M. Byrne, Jr., president of the 
Merchants & Manufacturers Fire and a 
director of several companies in the Cor- 
roon & Reynolds group, was last week 
elected a director also of the American 
Equitable of New York, also in the same 
group. 
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DANIEL J. GLAZIER DIES 


Was Financial Vice-President of Hart- 
ford Fire and Hartford A. & L.; 
With Group Since 1890 
Funeral services were held Wednesday 
afternoon in Hartford for Daniel J. Gla- 
zier, financial vice-president of the Hart- 
ford Fire and the Hartford Accident & 
Indemnity, who died Sunday evening 
after a iong illness at the Hartford Hos- 
pital. He was 71 years of age and had 
been connected with Hartford Fire since 
1895. He held the positions successively 
of recording secretary, secretary and 
treasurer and financial vice-president, be- 
ing elected to last named post in 1928, 
In the same year he became financial 
vice-president and treasurer of the Hart- 
ford A. & I. after holding several other 
posts with that company. He became a 
member of the finance committee on 

February 9, 1933. 

Mr. Glazier was also a member of the 
finance committee of the Hartford Fire, 
was treasurer of the New York Under- 
writers, director, member of the execu- 
tive committec, vice-president and treas- 
urer of the Citizens of New Jersey and 
also of the Hartford Assets Corporation; 
was treasurer of the Hartford Livestock 
Insurance Co. and was director of the 
Twin City Fire of Minneapolis. He was 
also director of the Hartford National 
Bank & Trust Co. and of Arrow, Hart 
& Heggman Co. 

Surviving are his wife, Maude C. Gla- 
zier; two brothers, Charles M. Glazier, 
local insurance man, and Robert C. Gla- 
zier, president and treasurer of the So- 
cicty for Saving of West Hartford, Conn. 

Honorary bearers at the funeral ser- 
vices were Richard M. Bissell, Hartford 
Fire; Edward R. Grier, Arrow-Hart & 
Hegeman; James L. Thomson, Hartford 
Fire; Robert B. Newell, Hartford Na- 
tional Bank; Charles P. Cooley, Society 
for Savings; Frederick C. White, the 
two Hartfords; Charles Wells Gross, at- 
torney; James L. D. Carney and C. S. 
Kremar of the Hartford Fire; Samuel P. 
Williams, Arrow-Hart & Hegeman, and 
Charles G. Woodward. 


Uniform Commission Bill 
Before Mass. Legislature 


Local agents in Massachusetts are 
aroused over a bill now before the state 
legislature in Boston providing for a flat 
rate of commissions on fire insurance 
and “reasonable” basic rates for fire in- 
surance The insurance commissioner 
would be empowered to determine the 
reasonableness of the rates and the com- 
panies obligated to furnish within ten 
days full information as to how the rate 
is determined in each case. The bill 
states that “it shall be unlawful for any 
fire company to pay or allow to be paid 
to any agent any commission that is 
greater than any commission paid to any 
other agent in the state for the same 
type of risk.” 

Provision is also made for a $500 fine 
for every violation. An assured would 
be permitted to demand the rate struc- 
ture on any property and agent could 
recover in the courts from an insurer 
the difference in commissions between 
what he has been paid and what another 
agent has been paid over and above the 
“reasonable” rate. It is believed that this 
bill has the support of Commissioner De- 
Celles because of his recent utterances 
to the effect that fire rates are too high 
and that fire organizations have too 
much power. 


HEAD NIAGARA FALLS ASS’N 

Howard F. Rieger was elected presi- 
dent of the Niagara Falls Insurance 
Agents’ club.for a fourth consecutive 
term at the annual meeting of its mem- 
bers there. George F. Bailey was named 
as vice-president and W. Ransom Rice 
as treasurer, both being re-elected. Rich- 
ard Cary was chosen secretary, succeed- 
ing John W. Jenny, the latter becoming 
a director. 
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STATEMENTS AS OF DECEMBER 31, 1935 


ASSETS SURPLUS FOR 
BONDS & STOCKS Reserve for Reserve for Losses POLICYHOLDERS 
Market Quotations Unearned and All Other *Surplus for Market Quotations 
Assets*} December 31, 1935 Premiums Claims Capital Policyholders December 31, 1936 
Continental............. $88,173,881 $90,248,252 $20,008,454 $7,871,964 $4,873,990 $60,293,464 $62,367,835 
Fidelity-Phenix......... 69,295,195 70,574,724 15,613,447 6,536,295 3,464,825 47,145,453 48,424,982 
Ns 5 icireccoe cum bate ates 23,544,526 23,940,052 5,467,042 1,292,371 2,000,000 16,785,113 17,180,639 
American Eagle......... 14,145,970 14,484,095 3,157,196 1,126,551 1,000,000 9,862,223 10,200,347 
First American.......... 4,511,090 4,616,663 899,374 238,474 1,000,000 3,373,242 3,478,816 
6 6sid.oe x nes enn 2,910,251 2,950,543 349,936 87,484 1,000,000 2,472,831 2,513,124 
Fidelity & Casualty..... 40,725,089 41,220,558 10,701,210 19,261 ,302 2,250,000 10,762,577 11,258,045 


*Bond and Stock valuations on basis approved by National Convention of Insurance Commissioners. 
+Securities carried in the above statements are deposited for purposes required by law. Continental, $746,567.10; Fidelity-Phenix, $655,461.50; Niagara, $405,349.00; American 
Eagle, $40,164.00; First American, $253,223.20; Maryland, $229,749.50; Fidelity & Casualty, $1,676,685.66. 


STRENGTH 


Diversified selected investments in leading American industries. 
Reserves to meet every obligation in full. 
An outstanding net surplus for the protection of policyholders. 


SERVICE 


Experienced agents to serve capably the interests of assureds. 
Conservative underwriting policy for the assured’s protection. 
Adequate inspection service. 

An expense ratio that conserves assured’s premium dollar. 

Expert adjusters, assuring competent and equitable adjustment of losses. 
Payment of all honest claims in full. 


CHARACTER 


Famous for fair dealing. 
Has commanded confidence of insuring public for over 80 years. 
Losses paid since organization $994,000,000.00. 


For over eighty years companies of the “America Fore Insurance and Indemnity Group” have 
served American industry in issuing dependable insurance contracts, through periods of wars — 
conflagrations —- catastrophes —- panics — depressions. 

Those years since 1853 which have seen our companies grow to their present prominent position 
in the insurance world encompassed a remarkable period in American invention and the development 
of American industry. 


Steel — telephone — motion picture — transparent photographic film — the typewriter — 
linotype — phonograph — incandescent lamp — automobile — radio sending apparatus — aero- 
plane — are only a few of the American inventions of this era of progress. 


During this period these companies have contributed their full share to the progress of our 
Nation by lending their financial support through investment in American enterprise and by provid- 
ing sound insurance protection for American industry and other property owners. 


a 
Chairman of the Boards. 
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Expect Approval of 
Exchange Proposal 


CHANGED 





VIEWS OF SOME 





Experiment of Hiring Counsel to Curb 
Excess Brokerage Preferred to 
Action by State 
Officers of the New York Fire Insur- 
ance Exchange and members of the exec- 
utive and arbitration committees met 
Wednesday afternoon to receive a report 
from the sub-committee which has been 
canvassing members of the Exchange 
with respect to the proposition that the 
executive committee of the Exchange 
employ counsel to assist the arbitration 
committee in combating the payment of 
excess commissions to brokers. It is re- 
ported that when the recommendation is 
again put to a vote at the February 
meeting of the Exchange a week from 
next Tuesday a sufficient number of af- 
firmative votes will be secured to assure 
passage. The same proposal failed of 
passage in December by a narrow mar- 

gin. 

Those present at the committee meet- 
ing Wednesday were said to be unani- 
mous in their approval of the Exchange 
recommendation. A few weeks ago some 
opposition to the plan existed among 
committee members. This change in 
viewpoint further strengthens the belief 
that the plan will go through on Febru- 
ary 
Direct intimation that the New York 
Insurance Department may take a hand 
in the move to assure observance of 
brokerage rules has been instrumental 
in changing the viewpoint of some who 
voted in December against the proposal 
to hire counsel to investigate charges of 
excess brokerage payments. Even after 
the letter of Superintendent Louis H. 
Pink was read at the January meeting of 
the Exchange there were some members 
who continued to hold out against the 
arbitration committee’s proposal, not be- 
cause they believed in the continuance 
of excess commissions but for the rea- 
son that they felt the hiring of counsel 
would not be an effective solution of the 
serious problem. However, in the last 
couple of weeks a few of these particular 
Exchange members have expressed their 
willingness to approve the experiment of 
hiring counsel even though they are not 
wholeheartedly in favor of the proposi- 
tion. 

Believe Pink Means Business 

Those members of the Exchange in 
support of the recommendation coming 
before the February meeting are of the 
opinion that the Insurance Department 
means serious business in its warning to 
the Exchange to clear up brokerage rule 
violations insofar as is humanly possible. 
There will, of course, always be a cer- 
tain number of violations perpetrated. 
These fire insurance men say that if the 
Exchange fails to act then the Insurance 
Department is likely to go to Albany to 
seek legislation to grant the state con- 
trol over commissions to agents and 
brokers alike in the New York City area. 
Failing that, the Department could, as 
was hinted with a fair degree of plain- 
ness by Superintendent Pink, order a re- 








duction of fire insurance rates in New 
York on the ground present rates yield 
an unreasonably high profit, thus per- 
mitting the payment of excess commis- 
sions. It is known, however, that the 
Insurance Department does not wish to 
interfere unless those in fire insurance 
are unable or unwilling to control com- 
mission payments. 

Excess commission troubles are not 
confined to the Exchange territory. In- 
vestigators of the Exchange, in making 
inspections, have come across evidence of 
the payment of excess in the suburban 
territory which is under the control of 
the Suburban Division of the New York 
Fire Insurance Rating Organization. A 
meeting of the governing committee of 
the rating organization was called for 
yesterday to look into these allegations. 
The Suburban Division has clear cut 
rules on its books with respect to dealing 
with violators, fines being mandatory 
and some rather heavy penalties have 
been imposed and paid in the last few 
years—but it is held by many that really 
effective machinery for unearthing viola- 
tions in the suburban field is_ still 
lacking. 


Finance Risks 
(Continued from Page 1) 


sion, said the contemplated series of con- 
ferences will be arranged for at the con- 
venience of the companies concerned. No 
definite dates have as yet been fixed. 

The finance companies’ forcing of busi- 
ness is considered the primary basis for 
the agents’ increasingly numerous com- 
plaints. The Department has been ac- 
cumulating a huge file on the subject and 
has been making investigation of the 
situation along many lines. Some time 
ago the licensing division adopted a 
policy of refusing to license finance com- 
panies to write casualty lines in view of 
their rather sketchy conformity with the 
agency qualification requirements in gen- 
eral and the lack of direct connection 
between the finance companies’ interest 
in installment-plan vehicles and the cas- 
ualty insurance protection of car-buyers. 

The competition with local agencies 
has greatly increased and has brought 
the spotlight on the situation as agents 
have protested bitterly inroads on their 
automobile volume. The agents have 
been watching zealously to obtain 
grounds for complaints to the Depart- 
ment. Among the most frequent has 
been the charge that many finance com- 
panies and their insurance affiliates are 
failing to comply with the law in issu- 
ing certificates which lack data as to the 
amount of coverage and the rate. The 
Department will insist on correction of 
this violation wherever it is encountered. 
Other complaints relate to alleged com- 
mission-splitting, rebating and other evils 
which it is contended have arisen from 
the aggressive tactics of the finance com- 
panies. 

UTICA, N. Y., LOSSES DROP 

Fire losses in Utica, N. Y., in 1935 
amounted to $107,257, the lowest in nine- 
—_ years. In 193 losses totaled $177,- 
23. 


Valued Policy Bill Strongly 
Opposed in Massachusetts 


Little support for a Massachusetts 
valued policy bill was forthcoming at a 
hearing held last week before the insur- 
ance committee of the state legislature 
in Boston. The principal supporters were 
one John J. Butler and Senator F. M. 
McKeown of Springfield. President Wil- 
liam R. Hedge of the Boston pointed out 
that a valued policy law would provide a 
bonus for arson and said that New 
Hampshire, which now has such a law, 
has the highest average rate of any New 
England state and the highest loss ratio. 
Opposition was also offered by the Na- 
tional Board of Fire Underwriters, the 
Springfield Fire & Marine and the Mu- 
tual Fire Insurance Association. 





Roosevelt Presents Schiff 
Trophy For Safe Flying 


President Roosevelt last week pre- 
sented to Lieutenant Phil L. Haynes of 
the United States Navy the Herbert 
Schiff Memorial award, a trophy which 
goes annually to the unit among the 
sixty-one flying squadrons of the Navy 
with the best record for maximum flying 
hours with a minimum of accidents. Wil- 
liam Schiff, head of Schiff, Terhune & 
Co., New York brokers, is the donor 
of this award and he was with the Presi- 
dent when the beautiful trophy was pre- 
sented to Lieutenant Haynes. The late 
Herbert Schiff, a lieutenant in the Navy 
and a brother of William Schiff, was 
killed in an airplane accident in 1924. 





GILMAN McALLASTER DEAD AT 67 


Gilman McdAllaster, secretary of the 
New Hampshire Fire, died last Friday at 
the age of 67 years. Funeral services 
were held Monday afternoon at the First 
Congregational Church in Manchester, 
N. Y. Mr. McAllaster entered the em- 
ploy of the Peoples Insurance Co. after 
graduation from high school and trans- 
ferred to the New Hampshire Fire in 
1890. Five years later he was appointed 
special agent. On January 27, 1920, he 
became secretary. 





EDWARD H. TAGGART DEAD 


Taken suddenly ill while motoring to 
Florida for the winter, Edward H. Tag- 
gart, 67 years of age, died later in Fred- 
erick, Md., last week. He had operated 
a large general insurance business in 
Niagara Falls for years and was its ac- 
tive head at the time of his death. He 
took an active part in affairs of the Ni- 
agara Falls Underwriters’ Association. 
His wife was with him when he was 
stricken. 





GRITMAN-SMITH CO. APPOINTED 


The Gritman-Smith Co., 145 Montague 
Street, Brooklyn, has been appointed 
Long Island suburban agent for the De- 
troit Fire & Marine. This is the second 
member of the Great American group to 
enter the agency, the North Carolina 
Home already being in the office for 
Brooklyn fire and for inland marine. 
Other companies are also represented. 





Samuel R. Feller In New Law 
Firm of Mullen & Feller 


Samuel R. Feller, former First Deputy- 
Superintendent of Insurance of the State 
of New York, on February 1 becomes 
associated with John A. Mullen in the 
firm of Mullen & Feller, in the practice 
of the’ law, with offices at 225 Broadway 
New York City. ‘ 

Before Mr. Feller became associated 
with the Insurance Department he was 
a member of the firm of Mullen & Bloch 
the other members of that firm being 
his present partner John A. Mullen and 
Maurice Bloch, deceased, formerly min- 
ority leader of the New York State As- 
sembly. He left that firm in 1931 to join 
the New York State Insurance Depart- 
ment as Third Deputy Superintendent 
and thereafter became First Deputy Sup- 
erintendent, which position he occupied 
when he retired to private practice in 
February, 1935. Mr. Feller, during his 
connection with the Insurance Depart- 
ment, became widely known throughout 
the country as an expert on questions of 
insurance law, and since his retirement 
from the Department has specialized in 
insurance, financial and reorganization 
work. He is a rgaduate of Columbia 
Law School and was a member of the 
board of editors of the Columbia Law 
Review. 

Mr. Mullen, who is also a graduate of 
Columbia Law School, has practiced ex- 
tensively in all courts for over twenty 
years. Mr. Mullen has held numerous 
public offices, including assistant district 
attorney of New York County, counsel 
to the sheriff of New York County, coun- 
sel to the Public Service Commission 
and has been acting as special counsel to 
the New York Superintendent of Banks. 


Fred. H. Morasch Head of 
New Jersey Field Club 


Fred H. Morasch, Fireman’s Fund 
group, was elected president of the New 
Jersey Field Club at the annual meeting 
Monday evening at the Stacy-Trent 
Hotel, Trenton. Other officers elected 
were: vice-president, Homer Howell, 
American of Newark; secretary, Arthur 
Andrews, Aetna (Fire); treasurer, W. 
Cooper, New Hampshire Fire. 

The executive committee is now com- 
posed of Franklin Thurnall, George 
Cicero, John D. Sullivan and Harold 
Wittich. It has been planned to hold 
the next meeting of the club in Newark 
on Monday evening, February 24. Pre- 
vious plans to hold a debate by mem- 
bers of the club’s public speaking class 
were omitted until the next meeting. 








HAROLD G. HOWE & CO. FORMED 
Following the dissolution of the part- 
nership of Howe & Weber, Harold G. 
Howe is continuing his business of fire 
adjuster for companies from the same 
offices at 111 John Street, New York, un- 
der the new firm name of Harold G. 
Howe & Co. Mr. Howe has been a com- 
pany adjuster in this city for over thirty 
years and has been one of the New York 
Board loss committee’s registered ad- 
justers for about twenty-five years. 





A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS 





NORTHERN ASSURANCE COMPANY LTD.., oF Lonpdon 
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SEMI-ANNUAL 
STATEMENT 


December 31, 1935 





ORGANIZED 1853 





ASSETS 


Cash in Banks and Trust Companies. $11,153,403.51 
United States Government Bonds.. 3,055,349.65 





All Other Bonds and Stocks ..... 90,404,886.80 
Premiums uncollected, less than 90 
Memb... cicevnass cvvns 7,686,885.20 
Accrued Interest ...........-.55 256,779.00 
Other Admitted Assets ......... 649,558.00 
$113,206,862.16 
LIABILITIES 
fe ee $14,500,000.00f 
Reserve for Unearned Premiums... 37,002,162.00 
Reserve for Losses.............- 4,468,844.00 
Reserve for Unpaid Reinsurance. . . 685,991.50 
Reserve for Taxes and Accounts... 2,000,000.00 
Conflagration Reserve...........- 2,000,000.007 


NET SURPLUS 52,549,864.66t 
$113,206,862.16 


NOTE—On the basis of December 31, 1935 market quotations for all Bonds and 
Stocks owned the total admitted Assets would be increased to $119,722,222.71 
and the net Surplus to $59,065,225.21. Securities carried at $2,596,479.00 
and cash $50,000.00 in the above statement are deposited es required by law. 





SURPLUS AS REGARDS POLICY-HOLDERS, 
$69,049,864.66; 
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Early Action in Mo. 
Rate Case Expected 

FORM OF DECREE IS STUDIED 

Distribution of $9,500,000 in Impounded 


Premiums Also Brings Questions 
of Fees to Lawyers 





Early action in both the Federal and 
state court rate litigation is anticipated 
at Jefferson City. At Kansas City the 
special three-judge tribunal on January 
25 took up the question of the form of 
decree to be used in the distribution of 
about $9,500,000 it has impounded in ex- 
cess premiums under the various 16 2/3% 
rate increase suits since June 1, 1930. 
In Jefferson City Circuit Judge Nike G. 
Sevier is expected to act at an early date 
on the question of allowing special fees 
to John T. Barker, Floyd Jacobs and 
Glenn C. Weatherby in the so-called 
restitution case that grew out of the old 
Hyde 10% rate reduction litigation of 
1922-1929. 

Barker, Jacobs and Weatherby have 
asked “partial fees” of $150,000 and when 
they make their final request to the court 
will shoot for 20% of the $2,750,000 of 
unrefunded excess premiums collected by 
the companies between November 15, 
1922, and August &, 1929. These funds 
are now in the custody of the clerk of 
the Cole County Circuit Court. The Mis- 
souri Supreme Court recently rejected 
the request of Attorney General Roy 
McKittrick for a writ of prohibition to 
restrain Judge Sevier from acting on the 
application of Barker, Jacobs’ and 
Weatherby. 

Attorneys Seek Fees 

This special Federal court in Kansas 
City has not indicated when it will rule 
in the various individual injunction cases 
now pending before it in connection with 
the 162/3% rate increase of 1930, but 
the fact that it is considering the form 
of decree would indicate that an early 
decision may be anticipated. That court 
also has under advisement a request for 
some fat attorney fees from various law- 
yers who represented various policyhold- 


ers in legal actions before the three- 
judge court. R. M. Sheppard, who had 
been the most active of all individual 


attorneys, is asking only $25,000 for his 
work in opposing the compromise settle- 
ment worked out by State Superintend- 
ent of Insurance R. Emmet O'Malley and 
representatives of the stock fire insur- 
ance companies, while W. G. Lynch, F. 
M. Kennard and Walter G. Gresham of 
Kansas City are seeking only $35,000 
among them. 

Under a form of decree submitted to 
the court on January 25 by Robert J. 
Felonie, chief counsel for the insurance 
companies, distribution of the $9,500,000 
in impounded premiums would be super- 
vised by W. T. Kemper, Federal court 
trustee for the fund, instead of by State 
Superintendent of Insurance O’ Malley. 
Under the proposed settlement 20% of 
impounded premiums will go direct to 
the policyholders, 50% to the companies 
and 30% to Felonie and Charles R. Street 
as special trustees. Out of the 30% 
Felonie and Street will pay fees to at- 
torneys for the insurance department, 
special expenses of the department, court 
costs, etc. The insurance agents of the 
state are to receive full commissions on 
the entire $9,500,000. 


QUALIFICATION BILL SIGNED 

The new agents’ and brokers’ qualifi- 
cation bill in Illinois, recently passed by 
the state legislature, has become law 
through the signature of Governor Hen- 
ry Horner. The law is practically the 
same as the qualification section of the 
insurance code bill which failed to pass 
the legislature. Provision is made for 
examination of applicants for agents’ and 
brokers’ licenses and likewise a proced- 
ure for the Insurance Department to fol- 
low before revok'ng licenses or refusing 
to renew them is set up. The old quali- 


fication law was declared unconstitutional 
on the ground that too much power was 
granted the Director of Insurance. 


Two Inland Marine 
Bulletins Amended 


ONE TO EXPEDITE DECISIONS 


Second, Dealing With Instalment Sales, 
Removes Conflict in Wording of 
Two Prior Interpretations 


; Interpreta- 
tion and Complaint, handling inquiries 
arising under the uniform definition of 
inland marine underwriting powers, has 
issued two interpretative bulletins 
amending earlier interpretations. One 
deals with stained glass windows (when 
installed and used as such) and Bulletin 
No. 5 has been changed to add the words 
“or a sub-committee.” Thus the joint 
committee, or a sub-committee, can pass 
on the applications received. The bulle- 
tins now reads as follows: 

“Stained glass windows (when installed 
and used as such) may not be insured 
under any form of marine or inland ma- 
rine policy unless the committee or a 
sub-committee thereof finds upon the 
submission of special cases of unusual 
values that the windows possess the 
quality of fine arts.” 


The Joint Committee on 


Instalment Sales 

Bulletin No. 20, dealing with instal- 
ment sales, has been revised to elimini- 
nate some contradictions which existed 
heretofore because of a conflict in the 
text of the original Bulletin No. 20 and 
another issued even prior to that. The 
amended interpretation now reads as fol- 
lows: 

“1—An inland marine or marine policy 
may be issued to cover both the interest 
of the seller or that of a finance com- 
pany and the purchaser provided such 
policy covers in transit and does not 
continue after the interest of the seller, 
lessor or finance company has ceased. 

“2—A marine or inland marine form 
of policy may be issued to cover instal- 
ment sales whether sold under a condi- 
tional contract of sale, partial payment 
contract, instalment sales contract, or a 
chattel mortgage provided the policy 
covers while in transit and the assured 
conducts a bona fide business of selling 
merchandise on the deferred instalment 
payment plan or is a finance company 
having an interest in such sales and pro- 
vided that the insurance in question cov- 
ers such a sale and the transaction is 
not a loan of money. 

“3—Certificates issued under such pol- 
icies must contain the provision § that 
same are automatically terminated when 
the interest of the seller or lessor 
ceases.” 

NEW FRENCH FIRE CO. 

La Semaine, French insurance weekly 
published in Paris, reports the forma- 
tion of a new fire insurance company 
under the name of Abri Compagnie d’As- 
surance contre I’Incendie et Autres 
Risques with its head office on Boule- 
vard Poissoniere. The capital is 10,000,- 
000 francs, fully paid-in. 





— 
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Electrical Inspectors Push Drive 
For Proper Use of Electricity 


For the last few years the electrical 
safety campaign, being conducted by the 
Electrical 
captured 


International Association of 


Inspectors, has increasingly 
public interest. The high point thus far 
was reached last year during Fire Pre- 
Week, than 3,000 
governmental, municipal, 
civic and commercial organizations joined 
the International 
Electrical 


vention when more 


educational, 
with Association of 
Inspectors throughout the 
country in an effort to 
public to use electricity safely. 


influence the 


To secure widespread interest and co- 
operation in this campaign 
“Safeguarding Electric Service in the 
a promotional plan was devel- 
oped. The next step in this program 
was to create advertising and promotion- 
al material designed to induce outside 
groups to actively participate in our elec- 
trical safety campaign. The following 
campaign was adopted: 


known as 


Home,” 


Trade and Special Publications 
Since a number of groups were ex- 
tremely large, and were therefore too 
expensive to reach by direct mail, it was 
decided to select a number of magazines 
reaching these fields. Asa result, Safety 
Education magazine was selected to 


Francis S. Guthrie of 
Pittsburgh Dead at 66 


Guthrie, president of the 





Francis S. 
Dollar Savings Bank in Pittsburgh and 
for more than thirty years a vice-presi- 
dent of the well-known insurance agen- 
cy of Edwards, George & Co., died of 
pneumonia at his home on Sunday. He 
was 66 years old and had made a suc- 
cessful career as financier, real estate 
and insurance executive and leader in 
civic affairs. He started in business with 
a wholesale grocery firm in New York 
and in 1890 became a bookkeeper of the 
Dollar Savings Bank in Pittsburgh. He 
was made president in 1931. . 
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reach school superintendents and teach- 
ers. 

The Journal of Home Economics was 
chosen in order to reach those people 
who are affiliated in the American Home 
Economics Association and who are most 
instrumental in guiding public opinion in 
home economic and safety matters. 

The Parent Teachers magazine was 
selected in order to reach the officers 
and active members in the National Par- 
ent Teachers Council and some 22,000 af- 
filiated groups. 

Fire Protection magazine was selected 
for the purpose of reaching fire chiefs, 
marshals and fire prevention organiza- 
tions. 

A series of fire prevention letters ap- 
pealing to different groups to cooperate 
in Safeguarding Electric Service in the 
Home was sent to numerous lists. These 
letters were sent to electrical inspectors, 
members of the National Fire Protection 
Association, special lists of the National 
Board of Fire Underwriters, the Public 
Utility Advertising Association member- 
ship, home service employes, utility com- 
panies, Chambers of Commerce and nu- 
merous governmental agencies and their 
branches. 

The International Association of Elec- 
trical Inspectors are going ahead with 
broader plans in the hope that interested 
electrical groups will participate more 
vigorously in the future. 


Allstate Companies Report 
Large Gains in Last Year 


Substantial increases in premium in- 
come in 1935 are reported by the All- 
state and the Allstate Fire, both of Chi- 
cago. These are the Sears, Roebuck & 
Co. subsidiary companies writing full 
coverage automobile insurance. 

Premium income of both companies 
was $1,358,802—a 54% gain. Total in- 
come was $1,623,518 or 58.07% above that 
of last year. 

Total admitted assets of the Allstate 
rose 29.1% to $2,273,726 as of December 
31. Surplus as regards to policyholders 
amounted to $1,199,051 as of December 
31, compared with $1,016,643 as of De- 
cember 31, 1934. 

Total admitted assets of the Allstate 
Fire were $529,212, a gain of 36.6% for 
the year. Surplus as regards to policy- 
holders amounted to $415,848 as of De- 
cember 31, compared with $350,634 as ot 
December 31, 1934. In computing sur- 
plus accounts of both companies securi- 
ties owned were priced at December 31, 
1935, market values. 


NEW ENGLAND AGENT HONORED 


Philip C. Lockwood of Manchester, 
N. H., was honored last week-on the oc- 
casion of his twentieth anniversary as a 
local agent. More than 200 insurance 
men from all parts of New England and 
friends in other lines of business attend- 
ed a testimonial dinner at the Rice- 
Varick Hotel. Among those who spoke 
were Insurance Commissioner John FE. 
Sullivan of New Hampshire and Vice- 
President James ID. Smart of the New 
Hampshire Fire. Mr. Lockwood was pre- 
sented with a handsome mahogany desk 
and chair as a momento of the occasion. 
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E. H. Hornbostel on Gallagher 


(Continued from Page 21) 


a hard fighter. All in all he was one of 
the finest characters I have had the good 
luck to be associated with through the 
years. 

: A Student All His Life 

Previous to his going on the road for 
the Continental (before his connection 
with the Aetna) he was a local agent at 
Elmira, N. Y. It is said that at that time 
he took up the study of German to be 
able to converse in German with his 
German customers. The fact is that he 
was a student all his life, supplementing 
his boyhood schooling with self-educa- 
tion continually. 

I cannot at the spur of the moment 
remember the many anecdotes and jokes 
with which he flavored his speech. One 
comes to my mind, however. He had 
a German agent, of whom he was very 
proud, and Tom told me he had been 
trying in fun to convince him that per- 
haps he (Tom) was of German descent 
and that the “lagher” of Gallagher was 
perhaps of Teutonic origin, allied to 
“lagher” in lager beer. On the occasion 
of my presidency of the old association 
in 1910 he wired: 

“Chicago, Ill., July 10, 1911. 

“E. H. Hornbostel, President. 

“My time is so fully occupied in trying 
to get enough money to pay losses I am 
forced to send regrets to the boys I am 
still in the grandfather business and wish 
them the same. Hurrah for the Irish 
even if your president is a German. 

Thos. E. Gallagher.” 

When the expression (much used in 
the early and late 1890’s) “Let her go, 
Gallagher!” was in vogue, he got a lot 
of fun out of that, also a lot of adver- 
tisement (a good business asset, by the 
way). One day he called on an agent, 
who had not met him before, and intro- 
duced himself. This agent had been 
called on by another special agent by the 
name of Dennis (Mr. Dennis of North 
America long dead) and another by the 
name of Murphy and seemingly having 
had met a sufficiency of Irishmen that 
day exclaimed: “Gallagher, the let-her-go 
Gallagher? Dennis and Murphy have 
been here today also. What is this, an 
epidemic of Irish ?” 

His wit in business gatherings, like 
Abraham Lincoln’s, often illustrated a 
point clearly and forcibly, aside from the 
wit that was purely social entertainment. 

He is one of the last of that coterie 
of full-fledged full-powered adjusting and 
supervisory fieldmen that were in their 
prime in the 1890’s and to listen and 
have the friendship of men like Gaila- 
gher was a liberal education. Farewell, 
dear friend. 


Letters of Tom Gallagher 


Here is a letter I received from Tom 
early last year: 

“My dear Ed: You no doubt think it 
strange that I have made no reply to 
your splendid letter but the fact is that 
about three weeks ago I injured my wrist 
and hand and have been a cripple ever 
since. Have had a boy help dress me 
every morning and do lots of other 
things for me and have not fully recov- 
ered yet although they have taken off 
the cast and don’t treat the hand and 
Wrist every other day. I am able to doa 
lot of things but my writing is not up 
to standard but is getting better cvery 
day. 

“It was good of you to write such a 
good newsy letter as that mailed from 
Middletown and class me with all the 
older boys that you mention. Your 
knowledge of New York State is won- 
derful. You know the state better than 
any other field man, not only the towns 
but the risks, the agents, their peculiar- 
ities and have knowledgze that would be 
most valuable to any company in its of- 
fice to oversee its affairs, etc., and your 
company will make no inistake if they 
put you where you can guide and control 
its business. The agents would appreci- 


ate it and I am sure would pour in the 
business in volume. 

“That’s my honest opinion and I know 
it. I don’t think the present generation 
have done much to form a solid founda- 
tion for it—it’s the old fellows that you 
mention and others of that class. Yes— 
as you say, they were educated in the 
‘College of hard knocks’ and taught the 
present generation all they know. 


Comments on Present Business 


Methods 


“My criticism of the present method 
is—there’s too much machinery and too 
many men running that business that 
were never educated in the ‘College of 
Hard Knocks’ as you were. George Ed- 
wards, Mr. Goule, Andy Woodworth, ete. 
were among them that were. Of course, 
many others can be mentioned but I re- 
fer to those because you mentioned them. 

“The little episodes that used to occur 
at Powers Hotel in Rochester were 
about like this—I always left a call with 
Rush Buck and the other clerk but was 
always up and awake in the morning 
when they would rap on the door and 
call 6 or 6:30 and I would call back ‘Well, 
who cares what time it is.” He would 
say ‘Didn’t you call?’ Then he’d go back 
and see who was in that room and when 
I came down we’d have a scrap over it. 
But it was a pleasant old hotel and when 
there overnight a year ago I went there 
and had a good night’s sleep although it 
has been changed and improved quite a 
little. You no doubt remember the two 
old Irish porters there for years. Yes— 
I was sorry not to have seen you when 
there. Some time when in the East I 
must have a visit with you—at least an- 
cther one. 

“You must get acquainted with Tom 
Gallagher No. 2 now between seven and 
eight years old. When there last when 
dinner was announced he’d come out into 
the living room and say ‘Grandpa, din- 
ner’s ready.’ He would come on and take 
me by the arm, lead me to the dining 
room, pull out my chair and put it under 
me as I would sit down. Well—my boy— 
I’ve tried to make up for your fine long 
letter which unlike mine contains lots of 
news—but overlook it. Let me hear from 
you again. 

“Sincerely yours, 

Old Tom Gallagher.” 

Also early last year I had this note 
from him: 

“My dear Ed: 

“Too bad we could not get together 
for a few hours and go over the ancient 
history of New York State Association 
and the old time boys that made such a 
great record in years gone by. Say my 
boy I feel highly honored in being re- 
ferred to so often in your ‘Tales’ and am 
saving them and some of the other im- 
portant ones. I hope your company 
brings you to the home office as vice- 
president—you could or would be a great 
adviser for them. You have travelled 
long enough and are entitled and have 
earned it and your advice would be valu- 
able to them. 

“Sincerely yours, 

Old Tom Gallagher.” 

From “ Tales of the Road” the follow- 
ing is reproduced: 

Tom Gallagher, widely esteemed from 
one end of the country to the other, in 
sending me his greetings from the home 
of his daughter and son-in-law, Mr. and 
Mrs. William A. Earls of Cincinnati, 
writes me a very interesting letter about 
the genesis of the large and successful 
Earls-Blain agency at Cincinnati, and 
some other comments, too. Mr. Earls 
was a Dansville, N. Y., boy whom Mr. 
Gallagher brought to Cincinnati. when 
the latter became Western branch man- 
aver of the Aetna (Fire) in 1897, which 
was the date he left the New York state 
field after a long and honorable career 
there. Mr. Earls; by the way, is inter- 
ested in five insurarice agencies. 

Tom also wrote-in his letter about my 


article about hotel fires in New York, 
and on that subject he said: 

“Don’t think you mentioned the old 
Delavan in Albany. I was in it when it 
burned, or, rather, at the time the fire 
started. It did not take me long to make 
an exit. 

“T also recall that I left the Leland at 
Syracuse at 9 o’clock one night. Four 
hours later it burned.” 

Mr. Gallagher concludes with a typical 
Gallagheresque touch: “Looks as if I 
were not intended to burn.” 


“Tom” Gallagher 


(Continued from Page 21) 





Be it at millionaire or spalpeen, 
He knocks at every door. 

With pleasant word and merry jest 
He greets both great and small 
And heavy hearts grow light again 

When Tommy makes a call. 


We are all fond of Gallagher 
And glad to call him friend, 
Not for his life successes, 
Though great they must have end. 
But for his truth and honesty, 
His loyalty to home; 
His braveness in adversity, 
His grip when sorrows come. 


So here’s a health to Gallagher, 
The honored guest today. 

Who. after years of steady work 
Car now afford to play. 

May happy fate grant many times 
That in the years to come 

We'll hear Tom’s voice and clasp 
Tom’s hand 

While we bid him welcome home. 


Promotions Are Announced 


By The Insurance Field 


John E. Puckette, who has been man- 
aging editor of the Insurance Field for 
the last two years, has been named edi- 
tor, and M. R. McGruder, who has been 
news editor, becomes managing editor, 
effective February 1. 

Mr. Puckette joined the staff of the 
Insurance Field in 1927, serving as asso- 
ciate editor in the New York City office 
at 80 Maiden Lane. Two years later he 
returned to the head office at Louisville 
as news editor and in 1934 became man- 
aging editor. 

Mr. McGruder has been with the In- 
surance Field since 1930 when he was 
appointed associate editor at the head 
office in Louisville. He has been news 
editor for the last two years. The office 
of news editor will not be filled for the 
present and all other officers of the com- 
pany remain unchanged. 


Square Club of New Jersey 
Plans Party on February 28 


Elaborate preparations have been 
made by the members of the Insurance 
Square Club of New Jersey for a dance 
and entertainment to be held Friday eve- 
ning, February 28, at the Mosque ball- 
room, Newark. 

Various committees for the counties 
have been appointed as follows: Essex 
County—H. W. Puschel, chairman; M. H. 
Beavers, W. Becker, J. Crummey, F. 
Fountain, H. G. Guempel, S. Loose, F. W. 
Mallalieu, F. H. Morasch and H. Wit- 
tich. 

Hudson County—W. G. 
man, K. Georgi, W. C. 
T. R. Roller. Bergen—J. F. Neilson, Jr., 
Morris County—Fred Lau.  Passaic— 
Douglas Cullen, Union—Harry Rothberg. 
South Jersey—Hugh Mehorter. New 
York City—Samuel A. Mehorter, chair- 
man, Carl F. Barthold. 

Officers of the club are as follows: 
Leon A. Watson, president; A. C. 
Bachman, first vice-president; J. B. Kid- 
der, second vice-president: V. E. Beav- 
ers, treasurer and E. A. McCaskie, sec- 
retary. 


Duke, chair- 
Jenkins, and 


CAMDEN FIRE CONFERENCE 


Fieldmen From East and Midwest Dis- 
cuss Problems With Home Office 
Executives at Camden 
Field men from the East and Midwest 
are holding the first annual conference 
attempted by the Camden Fire. The 
program is broad, the discussions em- 
bracing problems in the field, automobile 
insurance, inland marine, unusual covers, 
underwriting, accounting, etc. The field 
men are being encouraged to express 

their views. 

The convention got under way Mon- 
day morning with President William T. 
Read presiding. John F. Gilliams dis- 
cussed the company’s progress in 1935 
while Vice-President Barry Truscott dis- 
cussed the prospectus for 1936. Mr. 
Gilliams was in the chair at the after- 
noon session. Elwood S. Thompson, sec- 
retary-treasurer, discussed the financial 
picture; Vice-President Harry O. Huth, 
the changing job of the fieldmen. A 
general discussion of problems in the 
field then followed. Charles W. Makin 
spoke on the evolution of fire insurance 
accounting; Harmon Chegwidden on col- 
lections. The meeting adjourned after 
a discussion of accounting methods. 

At night, the field men were guests 
of the company at a dinner at the Union 
League in Philadelphia followed by a 
theater party at the Theater Guild’s pro- 
duction of “Porgy and Bess.” 

At Tuesday morning’s session, Mr. 
Truscott presided. Most of the session 
was taken up with a discussion of the 
advertising program, presented by Clark 
W. Smitheman. Automobile insurance 
and inland marine problems comprised 
the afternoon session, presided over by 
Mr. Thompson. Speakers were William 
John Wood, 2d, and Ralph Hover. 

That night all the company employes 
attended the company’s. ninety-fifth 
birthday dinner at the Walt Whitman 
Hotel. Mementos were presented em- 
ployes who have served the company 
for twenty years or more. Following an 
entertainment under the auspices of the 
Camden Fire Athletic Association, danc- 
ing was the order of the evening. 

Wednesday’s program included a dis- 
cussion of loss topics, uncovering unusual 
covers, a discussion of underwriting top- 
ics and an open forum for fieldmen. 
Speakers were Wilbur Sparks and Clay- 
ton Fussell. 


New Premium Finance Plan 


Offered by Indiana Corp. 


The 21 Plan, a new plan for the financ- 
ing of fire or casualty insurance pre- 
miums, has recently been announced by 
A. M. Russell, Jr. of the Character 
Finance Corporation of South Bend, In- 
diana. Outstanding feature of the new 
plan is that all charges are covered by a 
flat charge of 21 cents per month for 
each $50 of premium financed, and there 
is no minimum charge. Complicated 
tables and charts are eliminated and the 
insurance agent is furnished with merely 
a contract form and a simple rule book 
size rate sheet or pocket card with typi- 
cal examples. 

Any policy, other than life, that has a 
fixed return premium when cancelled by 
the assured, and is of an accepted insur- 
ance company, may be financed. Annual 
policies may be extended over eight 
months: term policies, (three, four, or 
five year) over twenty-four months—or 
any number of months less as desired. 


PERCY B. DUTTON IN TOWN 

Percy B. Dutton, manager of Dutton’s 
Insurance Office of Rochester, N. Y., 
was in New York several days last week. 
While here he attended the meeting of 
the Society of the Genesee at the Wal- 
dorf-Astoria. 


GEO. W. REYNOLDS DIES 
George W. Reynolds, local agent at 
Wiikes-Barre, Pa., for many years, died 
at his home in that city last week fol- 
lowing a brief illness. He is survived 
by his widow and four children. 
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Brooklyn Agents Push 
Exchange Amendment 


MASS MEETING AT BOSSERT 


























Move to Secure Support of Companies 
in Removing Right of Manhattan 
Offices to Write in Brooklyn 





More than fifty Brooklyn agents at- 
tended the luncheon meeting held Tues- 
day at the Hotel Bossert under the aus- 
pices of the Brooklyn Fire Agents’ As- 
sociation, Inc., for the purpose of show- 
ing members of the New York Fire In- 
surance Exchange that the agents in 
Kings County are going to fight for their 
proposal that Brooklyn business be writ- 
ten in Brooklyn only. The meeting 
lasted until nearly four o’clock and not 
one agent left until it was over. 

The proposed amendment to the Ex- 
change agreement to prevent Manhattan 
agents and counters from writing Brook- 
lyn business is scheduled to come before 
the Exchange at its next meeting on 
February 11. However, a vote then is 
unlikely because the Exchange will be 
giving long and serious consideration to 
the excess brokerage recommendation. 
Along William Street it is not believed 
that decisive action on the Brooklyn 
proposal will be taken for several months 
at least. 

William J. Manning, president of the 
Brooklyn agents’ association, presided 
Tuesday. He said concerted action by 
the agents is essential in order to secure 
correction of the present alleged discrim- 
ination in the Exchange rules by which 
no voice in the making or changing of 
the rules is given to Brooklyn agents. 
Likewise the association is opposed 
strongly to the present rules allowing a 
Manhattan agent or company counter 
to write Brooklyn business, but denying 
the same right to Brooklyn agents or 
offices respecting Manhattan business. 


Asks Aid From Companies 


Reviewing the campaign to date Wil- 
liam F. Stanz, chairman of the executive 
committee, said that the Brooklyn con- 
tact committee of the Exchange, on 
which is serving several leading company 
executives, will offer the Brooklyn 
agents’ proposition at the February 11 
meeting of the Exchange. He urged the 
agents to work together until favorable 
action is taken and also expressed the 
hope that company executives themselves 
take a more active interest in Exchange 
meetings instead of allowing heads of 
the Manhattan departments to control 
the votes. 

John F. Seekamp, vice-president, and 
Staniey J. Corsa also spoke and asked 
all present to bring every possible pres- 
sure to bear on their companies. Others 
present expressed their views and opin- 
ions and the sentiment of the meeting 
was that the time had come for Brook- 
lyn agents to demand recognition and 
equality from the Exchange. The efforts 
of the association were endorsed and the 
meeting unanimously adopted a suggest- 
ed letter which is to be sent by the as- 
sociation to all company executives. 
Those present promised that they would 
follow up with letters and personal con- 
tacts. 
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Chas. E. Wilson Joins 
Lemma & O’Connor Office 


INLAND MARINE UNDERWRITER 

















Will Make Headquarters at Agency’s 
N. Y. Office, Which Has Grown 
Rapidly Since 1934 





Charles E. Wilson will become inland 
marine underwriter for Lemma & O’Con- 
nor as of February 1, and will make his 
headquarters at the New York office, 84+ 
William Street, where the facilities of 
the agency include the inland marine rep- 
resentation of the Scottish Union & Na- 


tional and the Equitable Fire & Marine. 
The first-mentioned company is also rep- 
resented for Brooklyn fire business 
through the agency’s office at 144 Mon- 
tague Street, where an affiliate of the 
latter company, the Connecticut Fire, is 
likewise represented for fire and allied 
lines. 

Mr. Wilson will bring to his new posi- 
tion a valuable experience in underwrit- 
ing inland marine risks and a wide ac- 
quaintanceship among New York brok- 
ers. From 1920 to 1935 he served with 
William H. McGee & Co., and since re- 
signing as inland marine underwriter 
with that organization has been in 
charge of the “all risks” department of 
Andrew J. Corsa & Son. 

The New York office of Lemma & 
O’Connor was opened about two years 
ago. In addition to its inland marine 
and automobile facilities, three compan- 
ies are now represented for metropolitan 
fire; two of them also for suburban busi- 
ness. The companies are the Union Ma- 
rine & General (for metropolitan, head 
suburban and automobile), the Philadel- 
phia National (for metropolitan terri- 
tory), and the London & Provincial (for 
metropolitan and head suburban). The 
office also has nation-wide binding facil- 
ities. 

Through its Brooklyn office the agency 
represents the Commonwealth, Millers 
National, Union Marine & General, Fire 
Association, London & Provincial, Scot- 
tish Union & National and the Connecti- 
cut Fire for fire; and the New York 
Underwriters and Philadelphia Fire & 
Marine for automobile. 

Samuel A. Lemma and Williard S. 
O’Connor are the members of the agency. 
Lawrence A. Brown is fire underwriter 
at the New York office and Carl O. 
Kling fire underwriter at the Brooklyn 
office. 





John J. Hogan Joins the 
Rose & Baia Agency 


John J. Hogan has become associated 
with Rose & Baia, Inc., 116 John Street, 
where he will serve in an underwriting 
and production capacity. Since last May 
he has been with Richard James, Inc., 
previous to which he was underwriter 
for the Shevlin Agency, Inc. 

Mr. Hogan is well known on the 
Street, having been engaged in the local 
business about seventeen years. He 
started with the Phoenix of London, and 
subsequently joined the Importers & Ex- 
porters, becoming assistant counterman. 
Later he became assistant secretary and 


Charles H. Schultz Joins 
Harry C. Mitchell Agency 


Charles H. Schutz has joined the Har- 
ry C. Mitchell Agency, Inc., 148 Mon- 
tague Street, Brooklyn, as New York 
production representative. 

Having served with McDaniel, Maeser 
& Co. for many years, then with the 
Whitehill Agency, Inc., and more re- 
cently with Zweig, Smith & Co., Inc., 
Mr. Schultz is well equipped for his new 
duties. 


Gets Jail Term For Selling 


Policies of Unlicensed Co.’s 


Meyer Elkins, 956 Utica Avenue, 
Brooklyn, N. Y. was sentenced January 
24 by the Court of Special Sessions, 
Kings County to an indeterminate sen- 
tence for violation of the insurance law 
prohibiting the sale of insurance policies 
of companies not licensed to do business 
in this state. This complaint was insti- 
tuted by the Insurance Department of 
this state which Department is engaged 
in stamping out the growing activities of 
these unlicensed companies. 

Elkins was convicted on January 14, 
1936, for the sale of policies in the Penn 
Jersey Beneficial Association of New 
Jersey and the Continental Benefit Asso- 
ciation of Atlantic City, N. I. to one 
Theresa Fiaschetti of Brooklyn, N. Y. 








Seex to Return Inspection 


Work to N. Y. Fire Dep’t. 


A bill has been introduced in the New 
York State Senate to transfer jurisdic- 
tion over the Bureau of Fire Prevention 
in New York City and the Bureau of 
Combustibles back to the New York Fire 
Department. A recent decision of the 
Court of Appeals of New York held that 
the Bureau of Combustibles would have 
to be transferred to the control of the 
Building Department and this has caused 
anxiety among insurance men interested 
in fire prevention. 

The Bureau of Fire Prevention was 
placed under the jurisdiction of the 
Building Department by legislative action 
in 1933 and this latest transfer acts to 
deprive members of the Fire Department 
of the valuable inspection work they have 
been carrying on for years. Insurance 
men here believe that inspections for 
the purpose of finding fire hazards can 
best be carried on by members of the 
Fire Department and point out that prac- 
tically every large city the Bureau of 
Fire Prevention is under the jurisdiction 
of the Fire Department. 


Michael Gold, N. Y. Broker, 
Passes His 90th Birthday 


Michael Gold, veteran insurance brok- 
er of New York, celebrated his ninetieth 
birthday last Friday, January 24, and was 
the recipient of many congratulations. 
For years he was head of the firm of 
Michael Gold & Co. which was merged 
a few weeks ago with Mitchell May, Jr., 
Co., Inc., at 75 Maiden Lane. This mer- 
ger did not mean retirement for Mr. 
Gold who in spite of his advanced age 
continues to engage in the business and 
comes to his office daily, even on these 
bleak winter days. 

A veteran of the Civil War, Mr. Gold 
was a traveling salesman for mercantile 
lines before entering insurance in 1890. 
Subsequently this brokerage firm became 
Michael Gold & Son and later Michael 
Gold & Co. His two sons, Paul and 
LeRoy Gold, have been affiliated with 
him for years and are now vice-presi- 
dents of Mitchell May, Jr., Co., Inc. 
Michael Gold also recently had the hap- 
piness and honor of celebrating his six- 
tieth wedding anniversary. 








manager of the city office of the Cos- 
mopolitan Fire. After some years with 
Forster, Polley & Co. he joined the 
Shevlin Agency, Inc. 
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Mainly Personal 








The wedding bells rang a week ago for 
Joseph F. Kelly, safety engineer on the 
New York staff of the Maryland Casu- 
alty. The iucky girl is Miss Mary Grif- 
fin of Brooklyn, who first met Mr. Kelly 
when she worked in the same office 
years ago. They were married in Brook- 
lyn and took a short honeymoon trip. A 
bachelor dinner was given for Mr. Kelly 
at a downtown restaurant, attended by 
thirty-three and a grand time was had 
by all. Toastmaster was N. K. Howard, 
chief safety engineer; William F. EIl- 
wood and E. J. Petersen had charge of 
arrangements. Mr. Kelly got a big sur- 
prise when the boys presented him with 
a chest of silver. He used to be on the 
underwriting staff, and is regarded as a 
valuable man in the Maryland organiza- 


tion. 
* * * 


Kenneth F. Holt of the agency of 
Henry V. Murphy, 102 Maiden Lane, be- 
came the proud father of a ten pound 
baby daughter on Tuesday. 

* * * 


John A. Meyer, manager of The Bar- 
ker Agency, 138 Montague Street, Brook- 
lyn, is to be married tomorrow, Febru- 
ary 1. Following the ceremony, Mr. and 
Mrs. Meyer will sail on the Monarch of 
3ermuda. 

* * & 

William Wilson, chief underwriter in 
the metropolitan office of the Ocean Ac- 
cident, 123 William Street, became a 
proud parent last Sunday when the stork 
favored him with a seven pound baby 
boy. 

* * * 

Edward Davis of the agency of Davis 
& Shector, 26 Court Street, Brooklyn, 
made announcement on Monday of his 
marriage. The event took place four 
years ago, but even his partner, Harry 
Shector, had no knowledge of it until 
this week. 

* * * 

Maywell H. Mayer, borough agent of 
the Ocean Accident at 123 William 
Street, is sailing today for Florida, where 
he will be on vacation until his return 
to New York on April 5. 


x * * 


Samuel A. Lemma of the New York 
and Brooklyn agency of Lemma & 
O'Connor was installed as president of 
ihe Unity Circle, B.P.O.E. Lodge No. 22, 
Brooklyn, Tuesday evening. Over sixty 
friends of Mr. Lemma from the insur- 
ance district were present. Among the 
speakers was Williard S. O’Connor, Mr. 
lLemma’s partner. 





PASS QUALIFICATION TESTS | 
Fifty-one out of a total of 112 appli- 
cants for insurance brokers’ licenses 


passed the qualification tests of the New 
York Insurance Department conducted 
in New York City on January 14. On 
the same date twelve out of thirty-six 
candidates for agents’ licenses success- 
fully passed their examinations. 
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Questions of Local Agents Are 
Answered By Phoenix of Hartford 


Explanation of Contingent Use and Occupancy Insurance 
Given; Also Directions as to Insurance of 


Mortgaged Property 


Interesting questions pertaining to fire 
and marine insurance, sent in by local 
agents to the home office of the Phoenix 
of Hartford group, are answered in the 
current issue of the Phoenix, house or- 
gan of the parent company. These ques- 
tions cover such subjects as bank fore- 
closures, the meaning of “average” in 
ocean marine policies and contingent use 
and occupancy insurance. The inquiries 
and replies follow: 

Question: What procedure do you wish 
taken in the event that a bank forecloses 
on property and wishes the policy written 
in its name as owner? Heretofore, we 
have always canceled and rewritten for the 
unexpired term, but we understand that 
this is not necessary, as the policy may 
be endorsed. 

Answer: There is no objection to en- 
dorsing a policy in the name of the new 
owner, rather than to go to the trouble 
of canceling and rewriting. However, you 
should make sure that there is no liability 
to the former owner for the unearned 
premium, This feature may be covered 
by the terms of the mortgage, or the bank 
could protect the company and you by 
guaranteeing to make refund in the event 
you are required to pay the unearned pre- 
mium to the former owner. Of course, 
a satisfactory disposition of this feature 
would be to secure the signature of the 
former owner to an assignment of the 
policy to the new owner. 


Meaning of “Average” 


Question: What is the meaning of the 
word “average” as used in ocean marine 
policies? 

Answer: The word “average” as used 
in marine insurance means loss or damage 
less than a total loss, and is of two kinds; 
namely, particular average and general av- 
erage. 

Particular average is a _ partial loss 
caused by a peril insured against which is 
not a general average loss. 

When a vessel meets with disaster and 
assistance is rendered or sacrifices are in- 
curred with the deliberate purpose of 
safeguarding common interests, these sac- 
rifices or expenses are known as general 
average, and hull, cargo and freight must 
contribute in proportion to the value 
saved, 

Marine insurance policies on cargo pay 
general average. This protection is a 
point worth drawing attention to, as many 
merchants cannot understand, when they 
do not carry insurance, why they should 
be called upon to pay their proportion of 
any general average expenses, especially 
when their goods arrived undamaged. 

Mortgage Clauses 

Question: We are sometimes required to 
write a policy with a mortgage clause at- 
tached payable to two or three mortgagees. 
We have been told that under the circum- 
Stances the wording of the clause should 
begin as follows: 

“Loss or damage, if any, under this pol- 
icy shall be payable to John Doe, first 
mortgagee; balance, if any, to Richard 
Roe, second mortgagee.” 

_ Others have told us that it is all right 
if the wording is: 

“Loss or damage, if any, under this 
bolicy shall be payable to John Doe, first 
mortgagee; and Richard Roe, second 
mortgagee.” 

We should appreciate your thoughts on 
this subject, as we are anxious to conform 
to the best practices. 

Answer: We believe that it would be 
all right for you to follow either wording, 
but the first is preferable, as it clearly 
recites the situation; that is, that the loss 
ls first payable to the first morgagee, and 


only the balance, if any, is payable to the 
second mortgagee. 


Contingent U. & O. 


Question: What is contingent use and 
occupancy insurance ? 

Answer: Contingent U. & O. insurance 
covers the interruption of the insured’s 
business at his plant caused by fire oc- 
curring elsewhere. 

There are two major types of contin- 
gent U. & O. insurance briefly described 
as follows: 

1. Covering U. & O. loss resulting from 
damage to or destruction of other plants 
furnishing materials or parts when such 
other plants are not owned or operated 
by the insured. 

2. Covering U. & O. loss resulting 
from damage to or destruction of a sepa- 
rately owned and operated plant to which 
the product of the insured’s plant is sold. 

Contingent U. & O. insurance must be 
written under a separate policy and cannot 
be included in the direct U. & O. policy 
covering the insured’s plant. 

When written to cover against loss 
caused by interruption of a source of ma- 
terials or parts, it is preferable to name 
each plant supplying such parts. How- 
ever, the policy may be written to cover 
U. & O. loss caused by fire at any plant 
from which the insured receives supplies 
without specifying the plants, but at a 
higher rate. 

There are no standard forms for con- 
tingent use and occupancy insurance, but 
if you will give up all of the facts when 
such insurance is needed we will draw 
up the form for you. 

Obviously, we should use the form 
which best fits the insured’s earnings 
curve. In other words, if the direct U. 
& O. on the insured’s plant is written un- 
der the per diem or weekly or contribution 
form the same type of form should be 
used for the contingent U. & O. 

The amount of insurance carried is the 
same for contingent U. & O. as for direct 
U. & O. It is the U. & O. value of the 
insured’s plant that we are insuring. If 
there is no interruption of business at the 
insured’s plant when one of the contrib- 
uting plants is destroyed, there is no loss 
under the policy. 





WARNINGS ON DUST HAZARDS 


The National Board of Fire Under- 
writers has issued a warning to house- 
holders on dust explosion hazards in the 
home and likewise released to technical 
magazines an article on dust explosions. 
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HANOVER FIRE STATEMENT 





New York Company Reports Assets of 
$16,535,750 and Net Surplus of 
$6,962,128; Both Increased 
The Hanover Fire of New York, in its 
cighty-fourth annual statement, reveals 
further substantial increases in 1935. Ad- 
mitted assets at the close of 1935 stood 
at $16,535,750, an increase of more than 
$2,100,000. The policyholders’ surplus is 
$10,962,128 and consists of $4,000,000 cap- 
ital and $6,962,128 net surplus. The gain 
in surplus for the year was $2,197,396. 
The unearned premium reserve, amount- 
ing to $4,426,826, increased approximately 
$75,000. The loss reserve was reduced 

$170,000 to $535,745. 

Bonds and stock of the Hanover have 
been valued on the New York Insurance 
Department basis. If they had been val- 
ued at December 31 market quotations 
the assets would have been increased to 
$16,829,813 and the surplus to policyhold- 
ers to $11,256,191. 





ISSUES PICTURE OF CLIPPERS 
Agents of the Fidelity & (Guaranty 
Fire Corp. have received from the com- 
pany a handsome picture showing two 
famous clipper ships, one modern and 
the other over a century old. The for- 
mer is the airship China Clipper and the 
second the Ann McKim, a clipper ship 
built in 1833. Both these clippers were 
designed and constructed in Baltimore, 
the home city of the fire company. The 
text matter gives interesting information 
about both ships and the city of Balti- 
more. 





GERMAN MOVIE FIRES 
Fires in German moving picture the- 
atres have decreased 65% since 1910. In 
studios the result is not quite as favor- 
able. A number of large fires could 
have been avoided if during the past 
ten years more attention had been paid. 
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General of Italy Names 
Mather & Co. Fire Manager 


S. D. McComb & Co. of New York, 
United States marine managers for the 
General of Trieste and Venice, Italy, an- 
nounce that the company is going to 
write fire insurance and allied lines in 
this country on a conservative scale, with 
Mather & Co. of Philadelphia as United 
States fire managers. Mather & Co. rep- 
resent as agents many leading companies, 
including those represented for marine 
by the Marine Office of America, of 
which Samuel D. McComb is manager 
In New York City Mather, Ltd., does 
principally a brokerage and average ad- 
justing business. At present the Gen- 
eral is licensed in New York, Pennsyl- 
vania and Illinois and a license has been 
applied for in California. 

As of October 31, 1935, the General 
had total admitted assets of $1,001,518, 
including the statutory deposit of $400,- 
000 and net surplus of $566,597. In the 
months of last year from January 30 to 
October 31 the company wrote net pre- 
miums of $43,353. 


P. B. re President Of 
Knights of the Round Table 


Paul B. Sommers, president of the 
American of Newark, last Friday night 
at the Waldorf-Astoria was elected pres- 
ident of the Knights of the Round Table, 
an organization of insurance executives 
and former company officers which is 
patterned after a similar body in Chi- 
cago. Other officers elected were W. E. 
Mallalieu, National Board of Fire Un- 
derwriters, vice-president; H. H. Clutia, 
Northern of New York, treasurer; Hora- 
tio N. Kelsey, scribe, and A. Duncan 
Reid, Globe Indemnity, and James Victor 
3arry, Life Extension Institute, ser- 
geants-at-arms. Wellington R. Townley, 
a veteran member of the Chicago organi- 
zation, was a guest at the dinner Friday 
evening. : 





CHARLES L. KENYON DEAD 

Charles.L. Kenyon, 77, owner of a fire 
agency in Elkland, Pa., and president of 
the board of education of that community 
for the past twenty years, died last week 
at his home. He was stricken with a 
heart attack while attending a theatre in 
Westfield, N. J. He organized the agency 
in 1889 and had continued it since that 
time. He is survived by his son, Thorne 
Kenyon, who was associated with his 
father in business and who will continue 
the agency. 

ON EXECUTIVE COMMITTEE 

At a meeting of the executive com- 
mittee of the Philadelphia Fire Under- 
writers Association, William T. Mills, 
Jr., resident manager of the Royal group, 
was elected to the executive committee 
of the Suburban Fire Underwriters As- 
sociation to succeed A. T. Herkness, of 
the Pearl-American Fleet. 
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Miss K., able manager of the insur- 
ance department of the Johnson agency 
at Troy, N. Y., told me the following 
amusing story, which came to her mind 
when I told her of the old Palatine Luth- 
eran Church near Palatine Bridge having 
biblical verses in German frescoed on 
walls. She was busy with her confirma- 
tion examination papers in the church 
she attends and was asked to quote some 
biblical verses in Germany from memory. 
Most of the young people in her class, 
though of German descent, had only a 
small knowledge of German, being first 
or second generation American born. 
Miss K. is of German-Swiss descent, 
\merican born. Most of her classmates 
had a hard time thinking up these verses, 
and some could not read the Gothic type 
verses right before their eyes in the 
church. But she just glanced up and 
around and picked them out from a mul- 
titude. 

* * + 
In Memoriam, Joseph A. Geyer 

The passing of Joe Geyer, for many 
years special agent in the entire State 
of New York for the American of New- 
ark and then local agent in Syracuse, 
N. Y., has profoundly affected his many 
good friends. Joe was noted for his 
sunny disposition and square dealing. In 
friendly though, nevertheless, strenuous 
business rivalry with him for many years, 
I came in contact with him frequently, 
and we became firm friends. His “joie de 
vivre” was infectious and, business over 
he thoroughly enjoyed himself and was 
very pleasant company. I saw him last 
at the May, 1935, meeting of the New 
York State Association of Local Agents, 
when together with Ted Rogers and Mrs. 
Rogers and Mrs. Geyer we spent a pleas- 
ant evening together. 

Joe was fond of singing German folk 
songs, and I joined him that night. This 
is my last recollection of him and I want 
to remember him as he was that night 
among his intimate friends. Mrs. Geyer 
usually accompanied him on such occa- 
sions, and she also always was fine com- 
pany. I can pay her and him no greater 
compliment than to say that everybody 
always felt at home immediately with 
them, without any fuss and feathers. He 
was a competent fieldman and a thor- 
ough craftsman at it, head and shoulders 
above many of his contemporaries; very 
conscientious, and agents all liked him, 
though he did not hesitate to call a 
spade a spade when looking out after 
the interests of his company in the field. 
Altogether a fine fellow and gentleman. 
Requiescat in pace! Also good-bye, old 
friend ! 

* * * 
Don’t Worry Unless You’re Paid for It 

My old boss, Louis F. Goulé, long 
dead, used to say to me when I was a 
young special agent, and later whenever 
worried about the outcome of matters 
in the field, that my salary wasn’t large 
enough to worry about things. Good 
philosophy! He also used to say to new 
men going out in the field who were not 
stuck on themselves and expressed to 
him an honest and manly doubt that they 
might not make good (a very different 
attitude from the one assumed by some 
of these youngsters nowadays who think 
they know it all) that there was so much 
in this business to learn, that no living 
being could acquire more than a smat- 
tering knowledge anyway; that starting 
out a young man was like throwing a 


young dog into the water—the dog floun- 
dered and beat about wildly for a while, 
then got his breath and poise, struck 
out guardedly and then learned to swim. 

The new man remains in the flounder- 
ing stage quite a while naturally. Mr. 
Schumann, our president, used to say 
that the best training a young man could 
have to get the edges knocked off his 
conceit (if conceited) was to put him on 
the road, where he had to swim for him- 
self without a life preserver metaphori- 
cally speaking. 

* * * 

“Gone, the Old Familiar Faces” 

The passing of so many of my old 
friends disturbs me greatly, and sotme- 
times I feel lonely. This is, of course, 
human fate and this experience comes to 
all of us as we grow along. That, how- 
ever, does not lessen the sorrow. Some- 
times I involuntarily look for my dead 
friends in places I was accustomed to 
greet and meet them and I have a pang 
of “homesickness” for them. 

nd + * 

More Letters That Were Never Sent 

Some time ago I commenced a series 
of pseudo-letters from fieldmen to their 
home office (“Letters that were never 
sent”) and will continue same. These 
“letters” are not based on any specific 
occurrence or the experience with any 
particular company, but were generated 
in conversations with fieldmen in general 
over a period of nearly half a century 
Human nature does not change, of 
course. 

x * * 

Letter Never Written—No. 1 
“Dear Secretary: You told me some 
time ago to always keep my poise and 
be a million-dollar diplomat in my rela- 
tionship with valued agents, who, in the 
last analysis, are our customers and pay 
the money that makes the mare go. But 
when you write them a wooden letter, 
lifeless, cold as a dead fish’s eyes, calling 
them down like pickpockets or school 
boys, or let your letters sound as if you 
were far above them, how do you expect 
me to get them to love you and send in 
the business? : 

“You can’t play hob with agents and 
expect them to love the dear old home 
office. Agents are not all morons and 
damn fools or crooks as the tone of some 
of your letters would imply. Every man 
is and should be a king to the extent of 
the money he pays you, in all businesses, 
including the insurance business. In 
mercantile business the attitude is the 
customer is always right, but you seem 
to think that the agent is always wrong. 
Both agents and companies are some- 
times wrong; not always the agent. 

“Yours affectionately, a: 

“P. S. The time I spent to create good 
feeling with a certain agent which has 
taken years, is all nullified by the kind 
of schoolmasterly letters you write, an 
agent told me he was going to resign— 
laugh that off!” 

* * * 
Letter No. 2 

“Dear Supt. of Agencies: Our agent 
got a letter from you recently throwing 
aspersion on the moral hazard of his own 
home and amount insured. It so hap- 
pens that this agent’s name does not ap- 
pear in the name of the firm, but he is 
secretary of the corporation, runs the 
insurance end of the agency and has 
been with us forty-five years. Some- 
one at the home office should have 
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known the circumstances and that he is 
a member of the firm, although that may 
be too much to expect from some of your 
bright lads doing work mechanically. Of 
course, the ‘alibi’ will be that he didn’t 
know that Mr. —— was a member of the 
firm and that this was his own home, 
even after agents had represented us be- 
fore some of you were born. You are 
becoming more and more popular in this 
office as the days pass, and all my pleas- 
ing personality and diplomacy can’t 
change that. 
“Yours affectionately — 
* * * 

How the Brain Works Is a Puzzle 

The working of the human brain has 
always been a source of wonderment to 
me. A few days ago I racked my brain 
for the name of an appraiser at Syra- 
cuse, N. Y., dead many years ago. I 
finally gave up, but not without an admo- 
nition to my think-tank: “Darn you, get 
busy.” This morning as if by magic the 
name flashed in my mind without any 
conscious effort on my part. 

* © @ 
A Compliment Concealed 

An agent told me that he called at the 
home office of one of his companies, his 
relations with which had been particu- 
larly agreeable, and without a lot of 
correspondence. He asked to see the 
“main guy,” and was ushered into his 
rather pompous presence. “I have a com- 
plaint to make,” he said. “Why don’t | 
get a lot of fault-finding, schoolmasterly, 
bureaucratic and repeat letters? All oth- 


ers seem to get them nowadays. Why 
am I so slighted and neglected?” This 
with a perfectly straight face. The of- 


ficial gasped for a moment for an answer 
and then (finally) grasped the joke. 
* * * 
A Case of Mistaken Identity 

At a mecting at Binghamton, N. Y., in 
my room, the men deposited their over- 
coats on my bed and mine was among 
them. When the meeting broke up I 
talked of the worn look of my overcoat 
but said it would have to do this season. 
While talking, I had picked up one of 
my friends’ coats under the impression 
that it was mine, being of the same 
color, but in far better condition and 
said: “It doesn’t look so bad after all.” 
Mr. Crapser of the Bankers & Shippers 
quietly said that it didn’t look so bad; 
that, in fact, it was his coat. 

GREAT AMER. FIELD CHANGE 

Charles Schuchhardt, who has been 
special agent of the companies in the 
Great American group in southern New 
Jersey, has been transferred to the home 
office. Succeeding him is Charles V. 
Munier, who was special agent of the 
American Alliance and the Massachu- 
setts Fire & Marine in West Virginia. 
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AGENT’S DUTY TO COMPANY 


Court Holds Company Not Bound by 
Agent’s Unauthorized Issue of 
Fire Policy 
The Lincoln Fire instructed one of its 
agents to cancel a fire policy and for- 
bade him to write any policy insuring 
the policyholder. The agent canceled the 
policy and after unsuccessfully trying to 
get the property insured through other 
agents he issued a policy in the Lincoln 
Fire in the name of the policyholder’s 
husband. He did not report the issuance 
to the company and did not deliver the 

policy until after a fire occurred. 

In an action by the husband and wife 
against the company and the agent, the 
Texas Court of Civil Appeals, 81 S.W. 
(2d) 1059, held on appeal by the com- 
pany from a judgment for the plaintiffs, 
that the policy was not binding upon the 
company. 

An insurance agent cannot act in a 
dual relation and bind either party, with- 
out his consent, where the duties and 
interests conflict or the services are not 
incompatible, so that each relies upon 
the agent. And if an agent’s act is a 
fraud upon his principal it is incapable 
of ratification. No principal would con- 
fer an authority to practice fraud upon 
itself. The judgment awarding recovery 
as against the insurance company was 
reversed. 





DIRECTOR OF NORTH AMERICA 

Edward Hopkinson, Jr., has been elect- 
ed a director of the Insurance Co. of 
North America to fill the unexpired 
term of his father, Edward Hopkinson. 
He is associated with J. P. Morgan & 
Co. and Drexel & Co. of Philadelphia. 





N. J. SPECIALS MEET MONDAY 


The New Jersey Special Agents Asso- 
ciation, at their meeting next Monday 
evening, February 3, at the Hotel Doug- 
las in Newark, will have A. O. Witt- 
reich, well-known lawyer of Jersey City 
as speaker. 
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The Termite Fire Hazard 


C. M. Stegner, Cincinnati, Gives Recommendations for Con- 
trolling Fire Risk in Exterminating These Insects 


Associated with the spread of termites 
in many Eastern states comes an in- 
crease in fire hazards due to the damage 
done by these insects to wooden struc- 
tures. The National Fire Protection 
Association, in the January issue of its 
Quarterly, publishes an article on the 
termite fire hazard. C. M. Stegner, Com- 
missioner of Buildings in Cincinnati, is 
the author. This interesting description 
of the ravages of termites, together with 
recommendations for meeting the fire 
dangers, follows: 

Fossil termite remains in American 
rock show that these scavenger insects 
antedate man. While termites cannot be 
charged directly with incendiarism, their 
contribution to building fire hazards is 
by no means imaginary. To the layman, 
termites are white ants and their damage 
to wood is frequently mistaken for dry 
rot or decay. To the building official 
termite damage is a most serious prob- 
lem that has received but little consider- 
ation as a fire hazard. 

Bad Distillery Fire Barely Averted 


A recent illustration of a termite fire 
hazard that might have caused a $§,000,- 
000 conflagration occurred in a Cincinnati 
distillery. Evidence of termite infestation 
was found in seven adjoining brick and 
timber unsprinklered buildings used for 
whiskey warehouse purposes. The local 
branch of a nationally experienced term- 
ite exterminating company was employed 
under a guarantee contract. The exterm- 
inating process consisted in locating all 
termite nests or points of termite access 
to the earth, and then treating these 
locations with a poisonous liquid. This 
liquid was applied from a compressor 
through a hose terminating in a %-inch 
pipe and nozzle which was under a pres- 
sure of 150 Ibs. per square inch. The 
pipe was inserted into tight fitting holes 
drilled in the wood at strategic points for 
the purpose of poisoning the termites in 
their nests. Masonry wall cracks and 
other surfaces were sprayed where sus- 
pected as possible points of termite ac- 
cess on their journeys to the earth for 
moisture. 

One building had been treated and 
work on the second was nearly com- 
pleted. All exploration and treatment 
operations were confined to the base- 
ments of the buildings with the idea of 
preventing future contact of the termites 
with the earth and thereby depriving 
them of the necessary moisture, which 
would soon result in their extermination. 
The basement in which the accident oc- 
curred was an unpaved and unused area 
about 60 x 80 ft. and 8 ft. high. A mov- 
able scaffold was dragged around over 
the ground to reach the ceiling timbers 
supporting the first floor. The only base- 
ment wall openings were two small high 
windows on one side which severely re- 
stricted light and ventilation, Illumina- 
tion was supplied by an ordinary 200- 
watt electric lamp on an extension cord 
hung over a nail on the scaffold. 

In moving the scaffold the electric 
lamp fell to the ground and broke. The 
glowing lamp filament started a flame 
which ran over the saturated wood and 
instantly converted the entire basement 
into a blazing smoke filled furnace. The 
plight of the two termite exterminators 
was soon discovered by distillery em- 
ployes, who came to their rescue after 
turning in a fire alarm. Both of the vic- 
tims collapsed from inhaling the hot 
fumes and were sent to the hospital. The 
Cincinnati fire department responded 
promptly and soon had the blaze under 
control. Failure to have done this might 
have resulted in a very serious distillery 
fire that would have boosted the Cincin- 
nati fire loss above any past record. 

The employes of the exterminating 
company could account for the fire only 
as the result of a broken lamp. They 


did not know the ingredients of the ex- 
terminating fluid which had an Under- 
writers’ Laboratories classification with 
kerosene several years ago. The subse- 
quent analysis of a sample furnished by 
their manager showed a mixture of 85% 
kerosene or mineral spirits, 12.5% ortho- 
dichlorobenzene and 2.5% residue. About 
26 gallons of the liquid had been sprayed 
into and around the timber in 4 hours. 
The flash point of the mixture was 115° 
F., open cup, and the temperature of the 
basement before the fire was about 70°. 


Exterminator Fluids 

A diligent search of many municipal 
ordinances and of the National Board of 
Fire Underwriters regulations offers no 
regulation for the control of fire hazards 
in the prevalent uses of exterminator 
fluids. A collection of seventeen samples 
from as many local operators shows all 
of them flammable, with flash points 
varying from 80 to 200° F. 

The Bureau of Entomology, U. S. De- 
partment of Agriculture, has done valu- 
able and extensive work on termite re- 
search, prevention and extermination. In 
connection with poisoning fluids referred 
to in their publications little stress was 
laid on the flammable constituents of 
orthodichlorobenzene, creosote and ker- 
osene which were prescribed as precau- 
tions against future attack and not as 
primary means for extermination. 

The wood handbook of the Forest 
Products Laboratory, U. S. Department 
of Agriculture, recommends powder ter- 
mite eradicators such as paris green, ar- 
senical dust, or sodium fluosilicate for 
lumber damage that does not necessitate 
replacement. The recommended liquid 
preservatives for wood are (1) those of 
an oily nature and relatively insoluble 
in water, (2) salts soluble in water, (3) 
toxic constituents in volatile solvents 
other than water. 

Creosote is the most important and 
useful preservative of the first group, It 
is a tar oil from coal, petroleum or tim- 
ber that increases the flammability of 
the treated wood while the volatile oil 
constituents are present. The odor of 
creosote may be objectionable in resi- 
dence construction or commercial build- 
ings used for food product occupancy. 
Another objection to creosoted lumber is 
its inability to take paint. 


Zinc Chloride Selution 


The recommended salts soluble in 
water are zinc chloride, sodium fluoride, 
copper sulphite and mercuric chloride. 
Zinc chloride is the most generally used 
water solution at 3 to 5%. It is cheap, 
readily available, odorless and somewhat 
fire retardant. The zine chloride treat- 
ment for wood does not interfere with 
the taking and retention of paint. Paint- 
ing is necessary to retain a water solu- 
ble salt where wood is subject to mois- 
ture. The sodium fluoride, copper sul- 
phate and mercuric chloride solutions are 
more expensive and therefore less fre- 
quently used. 

The principal volatile solvents other 
than water are petroleum oils that vary 
from the crude, through fuel oil, kero- 
sene, mineral spirits and naphtha, with 
corresponding flash points varying from 
500° to —50° F. The lower flash point 
solvents create a serious fire hazard 
when used in occupied buildings. This 
fire hazard may be reduced by the ad- 
mixture of a non-flammable liquid such 
as carbon tetrachloride which, however, 
may evaporate either more or less rapid- 
ly than the petroleum-oil and still leave 
some hazard. Most of the commercial 
liquid insecticides are highly flammable 
but few, if any, are more effective than 
creosote or zine chloride. 

Failure to discover and repair the dam- 
age from termite infestations increases 
fire and safety hazards because the hon- 


eycombed remains of solid timbers have 
been reduced to little more than hollow 
shells. This assists an experienced ter- 
mite hunter in testing suspected lumber 
with a sharp instrument that can be 
forced through the surface because ter- 
mites live and work under cover. Solid 
timber ignites slowly in comparison with 
honeycombed or shredded wood. Fire 
stopping in wood frame buildings of 
wood blocking to prevent a flue action 
between timbers becomes valueless after 
termites get into it. The termites will 
also eat insulation from electric wiring, 
thereby permitting short circuits. They 
have been known to go through books 
and records from cover to cover even 
in fire-resistive buildings. All that is nec- 
essary is a small wall, window, pipe, or 
other opening for ingress to a few work- 
ers or a pair from a roving swarm. Fire 
hose is also a choice morsel, in fact, they 
will devour anything containing cellulose, 
which is quite common in buildings and 
their contents. 


Termite Damage and Dry Rot 

Fire prevention, building and insurance 
inspectors should learn the difference be- 
tween termite infestations and dry rot. 
Building codes and insurance regulations 
should have mandatory provisions for 
termite prevention and _ extermination. 
Fluids used by exterminators should not 
be permitted to create a serious fire and 
life hazard through large quantities of 
sprayed flammable liquids that may be 
accidentally touched off by a spark or 
open flame. 

Municipal regulations for extermina- 
tion should license all operators. Permits 
should be required to show the time of 
treatment and location of every exterm- 
inating job. Methods and _ materials 
should be prescribed for safe and effec- 
tive work. Orders should be enforceable 
to prevent additional infestation from 
existing colonies or swarms. This will 
require new educational matter for our 
fire prevention campaigns. 





Note: The N.F.P.A. Model Fumigation 
Ordinance contains certain provisions 
which may be applied to the control of 
this hazard, and the Committee on Fum- 
igation Hazards is now studying termite 
control methods with a view to issuing a 
report on this subject.—Ed. 





OKLAHOMA CITY OIL DRILLING 
Despite the concerted fight being 
waged by property owners, the march 
of oil derricks continues to invade some 
of the better residence districts of Okla- 
homa City. Nearly a dozen derricks have 
been erected within a stone’s throw vu: 
the Governor’s mansion, on and _ just 
north of East Twenty-third Street. Sev- 
eral big producers have been brought in 
in this area, reported ranging from 10,- 
000 to 27,000 barrels a day. From all 
appearances the producing field extends 
through Lincoln Terrace and Culbertson 
Heights, exclusive residence districts, al- 
though it is believed to be proof against 
drilling because the building restrictions 
confined property improvements here to 
dwellings and apartment houses. 





H. J. DRANE WED 50 YEARS 

H. J. Drane, veteran local agent of 
Lakeland, Fla., and Mrs. Drane cele- 
brated their golden wedding anniversary 
on December 31. Besides owning the 
agency of H. J. Drane & Son, Mr. Drane 
served for fourteen years in Congress 
and is now a member of the Federal 
Power Commission in Washington. 





GOES INTO BANKRUPTCY 
Oliver G. Watson, proprietor of an 
agency in Olean, N. Y., has entered vol- 
untary bankruptcy in the United States 
district court in Buffalo reporting lia- 
bilities of $8242. No assets are stated in 
his petition. 





BANKERS & SHIPPERS DIVIDEND 
Directors of the Bankers & Shippers 
of New York have declared a dividend 
of $1 a share, payable February 7 to 
stockholders of record February 3. 


JUDGMENT CREDITOR’S STATUS 
Not Protected Against Insured’s Incen- 
diarism by Standard Mortgagee 
Clause, Pa. Court Holds 

The Pennsylvania Superior Court holds, 
First National Bank of Charleroi v. New- 
ark Fire, 180 Atl. 163, that the standard 
form of fire insurance in Pennsylvania, 
which is prescribed by statute, Act May 
17, 1921, 40 P.S. §§ 657, 658, does not 
authorize a clause or rider to a policy 
insuring an owner of property, giving 
his judgment creditor an independent 
contract of insurance unaffected by the 
fraudulent acts of the insured owner 
such as is expressly allowed to a mort- 
gagee or a trustee under a deed of trust 
in the nature of a mortgage; and no 
form other than the standard form may 
be used in the state without the previous 
approval of the insurance commissioner. 

The plaintiff in this case, suing on a 
fire policy, was a bank which was a 
judgment creditor of the insured owner 
and to protect its judgment liens the de- 
fendant insurance company issued a pol- 
icy to the owner over a dwelling house 
with a loss payable clause in favor of 
the bank as first mortgagee, and another 
providing that the insurance, as to the 
mortgagee, should not be invalidated by 
any act of the mortgagor. 

The bank had no mortgage on the 
property. One of the defenses was that 
the building was intentionally burned by 
the insured owner. Judgment for defend- 
ant was affirmed. The court said there 
was no evidence that the bank contem- 
plated or was dissuaded by the insur- 
ance company’s agent from obtaining a 
separate policy insuring its interest as 
a judgment creditor, or changing its se- 
curity from a judgment to a mortgage. 


BRITISH INSURANCE LAW 
EXPERT RETIRES 

Harold Brown, well-known British in- 
surance director and expert on insurance 
law, who was recently appointed vice- 
chairman of the British Broadcasting 
Corporation, has retired from Linklaters, 
the famous London law firm of which he 
has been the leading member for many 
years. He celebrated the occasion by giv- 
ing a dinner to his partners. Mr. Brown, 
who has been attorney to the London 
Stock Exchange, was educated at Cam- 
bridge. 

During his college days Mr. Brown 
was a famous oarsman, rowing for Cam- 
bridge in the famous hurricane race of 
1898, when the Cambridge boat was full 
of water before it left the stake boat. It 
was kept afloat during the race by the 
bicycle tires and rubber bladders with 
which it was lined. Although still a mem- 
ber of Leander, Britain’s most exclusive 
rowing club, Mr. Brown now confines his 
recreation almost entirely to golf. 





DEPT. RECEIPTS VS. EXPENSES 

Less than one dollar of every fifty col- 
lected by the Michigan Insurance De- 
partment in company privilege fees or 
premium taxes and other tniscellaneous 
revenues is spent to supervise the busi- 
ness, according to a compilation just 
placed in the hands of Commissioner 
John C. Ketcham. A detailed report for 
the calendar year 1935 has been com- 
pleted showing department receints 
totaled $3,197,870 during the year while 
gross departmental expenditures amount- 
ed to $76,920. The expense total, how- 
ever, is misleading since it includes ex- 
penses of company examinations later 
returned to the department’s revolving 
fund by the companies. This eliminates 
approximately $13,000, bringing the net 
expense to the state of operating the de- 
partment to something between $62,000 
and $63,000. 


WIDOW OF LOCAL AGENT PASSES 

Mrs. Carrie S. Robbins, widow of Jere- 
miah Robbins, insurance and real estate 
broker, died January 7 at her home in 
Babylon, L. I. The late Mr. Robbins was 
well-known in the fire insurance agency 


field. 
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Severely Criticizes 
Hull Risk Practices 


H. T. RUSSELL ROSS SPEAKS 





Retiring Chairman, London Institute, 
Deplores Renewal of Risks Several 
Months in Advance 

The Institute of London Underwriters 
has held its annual mecting for the elec- 
tion of new officers. R. Hall, London 
underwriter of the British & Foreign 
Marine Insurance Co., was elected chair- 
re of the institute for the ensuing year. 

.. Kennedy, underwriter of the Com- 
he Union Assurance, was elected 
deputy chairman. 

The annual meeting was presided over 
by H. T. Russell Ross, retiring chair- 
man, who said that although the agree- 
ment to Respect the Lead was abandoned 
last year the Joint Hull Committee con- 
tinued to function for the purpose of 
dealing with returns, clauses, warranties 
and general principles and various ques- 
tions were constantly being submitted 
which had to be considered and deci- 
sions given. 

“Following the abandonment of the 
agreement there has to be recorded a 
situation in the hull market which has 
led people to wonder how the hull ac- 
counts of the next few years can pos- 
sibly show a profit,” declared Mr. Ross. 
“With very few exceptions, renewals 
have been effected not only with a re- 
duction in values but also with a reduc- 
tion in rates, and it certainly cannot be 
said that these concessions to the as- 
sured have been brought about, in all 
cases, by good figures. 

Writing Renewals in Advance 

“There is a growing tendency to re- 
vert to a practice which at one time it 
was hoped had been stamped out—the 
writing of renewals long before the ex- 
piry of the running policy. The foolish- 
ness of renewing a risk more than three 
months before expiry is obvious, and I 
wish that our broker colleagues would 
cooperate with underwriters in eradicat- 
ing this evil from their business pro- 
cedure. I fully realize the difficulties in 
these days of keen competition, but there 
is absolutely no real justification for re- 
newing risks nine or ten months before 
expiry, which has been done in some 
cases. 

“Another abuse is the writing of hull 
risks for a period of two years or more. 
This is even worse than early renewals 
and is entirely opposed to the doctrine 
that underwriters must base their quota- 
tions on results. In fact, it reduces un- 
derwriting to a gamble.” 

Later in his address Mr. Ross referred 
to suggestions that he made at the an- 
nual meeting last year—first, that the 
insured should place the whole of his 
insurance under one value, with the ex- 
ception of freight insurance, and so dis- 
pense with insurances on disbursements; 
and, secondly, the adoption of a form of 
insurance giving the insured protection 
which would be more than afforded un- 
der an F.P.A. policy, but less than under 
an “all risks” policy. The latter sug- 
gestion had reference to the adoption of 
a form of insurance whereby underwrit- 
ers would agree to pay all claims, includ- 
ing 4/4ths R.D.C. and possibly contact 
damage, but always subject to the in- 
sured bearing an agreed percentage of 
each and every claim, such proportion 
being warranted uninsured. 


NORTHERN, N. Y., DIVIDENDS 

Directors of the Northern of New 
York have declared a dividend of $1.50 a 
share and an extra dividend of 50 cents 
a share, payable January 27 to stockhold- 
ers of record January 15. 


Atlantic Mutual Shows 
Increase in Surplus 


$10,673,486 AT END OF 1935 


Total Assets $17,799,337; Slight Gain in 
Premiums; Dividend Announcements 


Are Made 





The Atlantic Mutual in its report to 
the New York State Insurance Depart- 
ment shows an increase in surplus for 
policyholders as of December 31, 1935, 
to $10,673,486 compared with $9,829,318 at 
the end of 1934. Total assets amounted 
to $17,799,337 against liabilities, includ- 
ing adequate reserves, of $7,125,851. 

Security holdings, as shown in the re- 
port, were valued at $11,466,374 on De- 
cember 31, 1935. Real estate valued at 
$4,518,000, cash of $1,366,829 and miscel- 
laneous assets brought total assets at 
the end of 1935 to $17,799,337. 

Premiums written during 1935 totaled 
$4,374,805, compared with $4,311,841 for 
the preceding year. Losses paid during 
the year, less salvages and reinsurance 
recoveries, were $1,747,210 against $1,- 
715,067 in 1934. During its ninety-three 
years, the company reports, it has in- 
sured property valued at $45,940,503,302, 
on which premiums amounted to $393,- 
610,337. It has paid losses aggregating 
$194,707,063 and declared dividends to 
policyholders of $121,550,820. 


Dividend Announcements 


The company announces the payment 
of the following dividends out of 1935 
profits: 

\ dividend of interest of 6% on out- 
standing certificates of profits, payable 
February 1 to holders of record on De- 
cember 31, 1935. 

A dividend of profits of 50% on net 
scrip participating premiums considered 
earned during the year 1935, payable in 
certificates of profits on and after March 
2, 1936. 

A dividend of profits of 15% on net 
cash participating premiums considered 
earned during 1935, on monthly premium 
continuous and trip policies, payable in 
cash on and after February 15, 1936. 

A dividend of profits of 15% on net 
premiums of cash participating term poli- 
cies whose expiration or anniversary 
dates occur between March 1 and June 
30, 1936, payable in cash following the 
anniversary or expiration dates. 

The company also announces that the 
outstanding certificates of profits of the 
issue of 1931 will be redeemed on Febru- 
ary 1, 1936, from which date they will 
no longer participate in dividends of in- 
terest. 


London Underwriters 


Revise War Risk Rates 


A feature of the revised scale of rates 
for war insurance on merchandise, spe- 
cie and registered mail recently approved 
by the special joint rating committee of 
London marine underwriters, is a group- 
ing together of various voyages with sim- 
plification in view. The second main 
group, which ranks after voyages to, 
from or by way of the Mediterranean 
and Red Sea, now includes passages be- 
tween United Kingdom or Continent (not 
south of Bordeaux) and America, Cen- 
tral, North (Pacific Coast), South and 
Australasia, Asia and Africa (excluding 
via Mediterranean and Red Sea), for 
each of which the rate of premium is 
now one shilling per £100. 

Hitherto a rate of ls. 6d. per cent has 
been quoted for “Australasia, via Cape, 
Panama or Cape Horn; and India and 
the Far East via Cape,” so the effect of 
this change is to reduce the rate for all 
voyages to and from India, Australia, 
New Zealand and the Orient via the 
Cape, Panama or Cape Horn from Is. 6d. 
to ls. per £100. Similarly, the rate for 
specie on these voyages has been low- 
ered from ls. to 9d. per cent. 





OHIO LICENSES ALLSTATE 

The Allstate Insurance Companies of 
Chicago, affiliated with Sears, Roebuck 
& Co. and writing various lines of auto- 
mobile insurance, have been licensed by 
the Ohio Insurance Department, the 
companies having agreed to appoint bona 
fide agents only. No business is to be 
written through the home offices of the 
companies in Chicago. 


MARINE BOARD ELECTIONS 





Albert Ullmann, North British & Mer- 
cantile, Re-elected President; H. T. 
Chester Vice-President 

Albert Ullmann, manager of the ma- 
rine department of the North British & 
Mercantile group, was re-elected presi- 
dent of the Board of Underwriters of 
New York at the annual meeting last 
week. Hawley T. Chester of Chubb & 
Son continues as vice-president and Sam- 
uel D. McComb, manager of the Marine 
Office of America, was elected secretary. 
William D. Winter, president of the At- 
lantic Mutual, was "chosen treasurer. Di- 
rectors named to serve until 1939 are 
Harold Jackson, E. J. Perrin, Jr., and 
W. C. Spelman. 

Committee members were elected as 
follows: 

Membership—J. H. Maloy, Douglas F. Cox 
and William H. McGee. 

G. Craig, O. C. Borden, 
F. Maccabe, W. Stevens and O. C. Torrey. 

Salvages—H. Bird, E. E. Ellis and M. W. 
Morron. 

Averages and Arbitration—A. B. Grant, G. W. 
McIndoe, O. L. Owen, H. E. Reed and F. B. 
Zeller. 

Adjustments—W. D. Phillips, B. S. Beckman, 
W. A. Cale, C. J. Haas, E. W. Murray, H. E. 
Reed and L. Wagle. 

Loading of Vessels—H. W. Spicer, J. A. Bo- 
gardus, H. E. Manee, S. D. McComb, J. F. 
Purcell, W. C. Spelman and Albert Ullmann. 

Inventions—M. M. Pease, J. W. Baker and C. 
S. Elder. 

Commissioners of Pilots—W. D. Winter, Ern- 
est L. Allen and Montgomery Clark. 











FORECAST HIGHER AIR RATES 

British aviation underwriters have re- 
cently sustained heavy losses due to a 
number of severe aviation accidents and 
it is reported that they intend to charge 
higher rates. 





Scores Marine Underwriters for 
Over-Insuring Against Total Loss 


In a case before the British High 
Court recently a Spanish shipping com- 
pany (Compania Naviera Vascongada) 
claimed under a marine policy issued by 
the British & Foreign for the total loss 
of the steamer Gloria which sank in the 
Irish Sea in December, 1933. 

The policy insured the hull, materials 
and machinery of the Gloria, valued at 
£13,500. The British & Foreign, defend- 
ants in the case, subscribed the policy 
for an amount of £844 out of the total of 
£13,500, and in this action the plaintiffs 
claimed £844 and interest. 

The underwriters, in refusing to pay, 
alleged that the Gloria had been scut- 
tled, or, alternatively, that she had been 
sent to sea in an unseaworthy condition 
with the privity of the plaintiffs. 

The case originally came up for hear- 
ing last term, and the hearing occupied 
nearly a month. At the conclusion of 
the arguments Justice Branson said that 
he was quite satisfied on the evidence 
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that there must be judgment for plain- 
tiffs. He has now read his detailed judg- 
ment. 


Judge Discusses Scuttling 

The case turned on the effect of the 
evidence as to matters of fact, the con- 
dition of the Gloria, the state of the 
weather, the financial position of the 
owners, ‘and other matters. In the course 
of his judgment, Justice Branson said: 

“The law on the point is clear. The 
onus of proof that the loss was fortui- 
tous lies on the plaintiffs; but that does 
not mean that they will fail if their evi- 
dence does not exclude all reasonable 
possibility that the ship was scuttled. Be- 
fore that possibility is considered some 
evidence in support of it must be forth- 
coming. Scuttling is a crime, and the 
court will not find that it has been com- 
mitted unless it is proved with the same 
degree of certainty as is required for 
the proof of a crime. If, however, the 
evidence is such that the court, giving 
full weight to the consideration that 
scuttling is a crime, is not satisfied that 
the ship was scuttled, but finds that the 
probability that she was is equal to the 
probability that the loss was fortuitous, 
the plaintiffs will fail.” 

Closing his judgment, Justice Branson 
made the following criticism of the prac- 
tice, said to be common, of underwriters 
leading shipowners to insure vessels for 
more than their real value so that higher 
premiums should be payable: 

“T should like to express my concur- 
rence with the expressions of disapproval 
which have fallen from other judges ot 
the practice of underwriters of over-insur- 
ing ships against total loss. The practice 
is “wholly bad. It turns what should be 
a contract of indemnity into a kind of 
lottery with a prize for the fortuitous 
loss of the ship. It must discourage even 
the most upright of shipmasters in the 
discharge of his duty to bring a damaged 
ship into port if he possibly can, and it 
tempts the dishonest to commit the crime 
of scuttling.” 
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Milton Acker In 
Spotlight at Dinner 


HONORED BY LIABILITY FORUM 





140 Turnout at First Annual Affair in 
New York City; Floyd N. Dull 


Fine as Toastmaster 





Milton Acker, manager, compensation 
and liability department, National Bu- 
reau of Casualty & Surety Underwriters, 
who has been with the organization for 
twenty-two years and may rightfully be 
called one of its pioneer managerial ex- 
ecutives, received more compliments at a 
dinner in his honor the other evening 
than he has prohably ever received be- 
fore at any one time. 

The affair was the first annual dinner 
of the Liability Underwriters Forum of 
New York, held in a downtown restau- 
rant, with 140 present, including many 
members of the National Bureau staff. 
Floyd N. Dull, Continental Casualty vice- 
president, was toastmaster, pinch-hitting 
for John S. Turn, Aetna Life vice-presi- 
dent, who could not attend, and on short 
notice Mr. Dull made an excellent job 
of it. An interested out-of-town guest 
was Walter S. Paine, raanager, engineer- 
ing and inspection, Aetna Affiliated Com- 
panies. 

Milton Acker was selected by the Lia- 
bility Forum as its guest of honor in 
testimony of his helpful cooperation, in- 
telligent understanding and friendly ad- 
vice toward the organization. Its orga- 
nizer and president, Burtis W. Griffiths, 
Ocean Accident, in opening the post- 
prandial speeches, welcomed Mr. Acker 
and his Bureau associates, gave the high 
spots of the Forum’s 1935 activity, and 
then turned the gavel over to Toast- 
master Dull. With the precision born of 
much practice Mr. Dull introduced in 
turn William Leslie, associate general 
manager, National Bureau, who said that 
in the Forum’s menibership were the 
“coming executives of the casualty busi- 
ness”; E. E. Robinson, Bureau secre- 
tary, who paid his tribute to Mr. Acker 
as an old associate; and A. E. Spottke, 
Bureau automobile manager, who said 
he was first impressed by the Forum’s 
alertness upon a previous occasion when 
he was their guest speaker. 

Milton Acker’s “Big Moment” 

The spotlight was then turned on Mil- 
ton Acker, his “big moment” being when 
Clyde Winkler, Yorkshire Indemnity, 
secretary of the Forum, presented him 
with a decanter set on behalf of the 
membership. Mr. Acker, a Cornell grad- 
uate in 1913, joined the old Workmen’s 
Compensation Service Bureau as inspec- 
tor in New York and New Jersey. Later 
he managed the Hartford office, and in 
1918 returned to New York City as lia- 
bility and compensation manager, where 
he has been ever since. A quiet, inten- 
sively hard worker, Mr. Acker has 
earned the respect of the casualty fra- 
ternity and has contributed much to the 
advancement of the business. Fond of 
music, he is a talented pianist. 

In a reminiscent mood Mr. Acker told 
of his early inspecting days when sched- 
ule rating was in its experimental stage. 
“IT was one of a group of college grad- 
uate who were turned loose in New Jer- 
sey to gain inspecting experience. Some 
of our reports were wonderful to behold 
but probably hard to read. But allow- 
ances were made as we were serving our 
apprenticeship.” His first job was to 
inspect a tanning plant, which was not 
so pleasant. Then he visited some brew- 
eries in Newark, N. J., and being the 
thirsty summer time this experience was 
much more enjoyable. 

After more than twenty years in. lia- 


Retrospective Rating 
Plan Coming Up Feb. 4 


TO BE SUBMITTED TO AGENTS 





Conferences Arranged Between Bureau 
Officials, Agents and Brokers; Wade 
Fetzer’s Plan Recalled * 





A tentative plan of retrospective rat- 
ing to be applied to workmen’s compen- 
sation risks, on which constructive criti- 
cism is urged, has been devised by a spe- 
cial committee of bureau company execu- 
tives. It will be submitted on February 
4 and 5 in New York City to the com- 
pensation committees of the National 
Association of Insurance Agents, the 
National Association of Casualty & Sur- 
ety Agents, and the National Association 
of Insurance Brokers. 

These conferences, definitely arranged, 
will bring into town some of the biggest 
agents of the country including W. Eu- 
gene Harrington, Atlanta, chairman of 
the agents’ committee; C. Abraham- 
son, Omaha, president, casualty general 
agents, and chairman of the joint pro- 
ducers’ conference committee, and Wade 
Fetzer, Chicago, president, W. A. Alex- 
ander & Co, 

It will be recalled that a few years ago 
Mr. Fetzer advanced a retrospective rat- 
ing program which while widely public- 
ized did not get beyond the conference 
stage. It is regarded as a significant de- 
velopment that the National Bureau of 
Casualty & Surety Underwriters has now 
brokers for approval. The plan if adopt- 
ed will be very hkelpfui in relieving such 
situations as now exist in Massachusetts, 
where the commissioner has urged grad- 
ed commissions and expenses. 

It 1s expected that Chairman Harring- 
ton will meet next Monday with the cas- 
ualty general agents and brokers in ad- 
vance of the conference with the com- 
pany men.. President Julian Lucas and 
H. W. Schaefer, chairman of the brok- 
ers’ compensation committee, will be 
present. C. T. Smith, Dallas; Charles E. 
3ellinger, New York, and W. Herbert 
Stewart, Chicago, are also expected. 





INDIGESTION CAUSES REVEALED 





New York A. & H. Club Get Viewpoint 
of Dr. H. I. Goodman; Annual 
Meeting in March 
The Accident & Health Club of New 
York had as its guest speaker at a ‘Gn- 
ner meeting last night Dr. Henry I. 
Goodman, New York City surgeon, whose 
subject was “Indigestion and Ulcers: 
Their Causes, Diagnosis and Prognosis.” 
The affair, attended by about ninety 
members, was held in the South Village 
Room, Hotei Taft, New York. Appoint- 
ment of a nominating committee for the 
annual election of officers early in March 
ficured in the evening’s business pro- 

ceedings. 





bility and compensation rating work Mr. 
Acker is still intensely interested in prob- 
lems daily presenting themselves and 
there would be a big void in his life if 
he did not have them to grapple with. 
He appreciated tremendously the tribute 
paid to him by the Liability Forum, 
wished it a long, constructive career, 
and pledged his continued interest in its 
doings. 

C. A. Cole, Great American Indemnity, 
who is vice-president of the Forum, was 
given a vote of thanks for the capable 
manner with which he handled dinner 
arrangements. Two interested guests 
were Mrs. Burtis W. Griffiths, wife of 
the president, and Walter Roehrle, New 
Jersey state agerits, Phoenix of London. 
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Albany Legislators 
Criticize Crime Bills 


DISLIKE “SCOTLAND YARD” IDEA 





Urged by Citizen’s Union Representative 
to Go Slowly in Passing Measures; 
Reasons Why 


Governor Lehman’s crime bills came 
in for severe criticism at a public hear- 
ing at the State Capital today. At the 
outset of the hearing Senator John J. 
McNaboe, New York Democrat, read his 
resolution to the Senate calling on the 
New York City administration to ap- 
point 3,000 additional policemen to fill 
vacancies created by retirement, death 
and promotions which he said crippled 
the department in law enforcement. 

Alexander Rorke opposed the bills 
creating Department of Justice and kin- 
dred Scotland Yard bills. He said, “Ori- 
ental minds may welcome these things, 
but American minds are free minds.” He 
declared creation of Department of Jus- 
tice a step to control all the justices of 
the state. He is in favor of women 
jurors. 

Sidney Cohn recorded the protest of 
labor organizations against compulsory 
fingerprinting and other measures he be- 
lieved to be opposed to interests of or- 
ganized labor. 

Isidore Begun, representing the state 
Communist party, declared his party was 
in favor of legislation which -would curb 
crime but that the bills proposed would 
not do so. He declared the present in- 
crease in crime due to poverty and un- 
employment. “We think the establish- 
ment of a Scotland Yard would not aid 
but it is our opinion that this measure 
will do away with every right of liberty 
on which our country was founded.” He 
attacked the proposal to do away with 
the grand jury indictments. 

Hallett Urges Caution in Passing Bills 

George Hallett, Jr., representing the 
Citizen’s Union, urged the legislature to 
go slowly in passing the crime bills lest 
in their attempt to curb criminals and 
crime the time honored rights and lib- 
erties of the people be endangered. He 
was particularly opposed to such meas- 
ures as would make possession of a re- 
volver in an automobile presumptive evi- 
dence that all occupants thereof were 
guilty, stating there was too much dan- 
ger of a frame-up. He was in favor of 
allowing the district attorney to comment 
on defendant not taking stand if the 
district attorney was prohibited from 
asking the defendant questions about his 
past life which were irrevelant to the 
trial. 

Samuel Leibowitz, Brooklyn criminal 
lawyer, declared present law sufficient to 
bring about convictions if enforced by 
capable district attorneys. He opposed 
comment of the judge to the jury in 
criminal cases and was against extending 
the contempt power to magistrates. 


N. Y. GLASS BUREAU REPORT 
J. W. Marden Gives 1935 Operations; 

Two New Members; F. H. Bragg, 

Supervising Committee Chairman 

John W. Marden, manager, New York 
Plate Glass Service Bureau, reported on 
his 1935 operations the other day at a 
meeting of Bureau members. He said 
that its forty-nine company members 
write 98.15% of the plate glass business 
in the state according to 1934 figures, the 
latest available. New members last year 
are the American Bonding and St. Paul 
Mercury-Indemnity. 

Three companies were elected to the 
bureau’s supervising committee: the 
Eagle Indemnity, American Employers’ 
and Massachusetts Bonding. The com- 
panies remaining on the committee are 
the Glens Falls Indemnity, the Metro- 
politan Casualty, Sun Indemnity, Gen- 
eral Accident, New York Casualty and 
Travelers Indemnity. 

The supervising committee met after 
the close of the regular meeting and 
elected as its chairman, Frank H. Bragg, 
superintendent, glass department, Eagle 
Indemnity. 


DONAHUE IN NEWARK 

V. F. Donahue is now in charge of the 
Newark, N. J. service office of the 
Massachusetts Bonding as underwriter 
and William Sinclair is handling produc- 
tion matters. Both were transferred in 
December from the New York branch 
office. Mr. Donahue, a member of the 
Casualty Underwriters Association of 
N. J., is making a place for himself in 
the fraternity there. 

ESTIMATE 34,252 AUTO DEATHS 
The Aetna Casualty & Surety this 
week estimates a total of 34,252 autom: 
bile fatalities in 19355 compared. with 34,- - 
538 the year previous, a decline of 28, 
or less than 1%. This estimate is based 
on telegraphic reports from state offi 
cials compiled by the Aetna. 


PHILA. HOUSEWARMING 
D. E. MacLean, general agent, Mass 
achusetts Indemnity in Philadelphia, on 
Tuesday played host at a housewarming 
in his new offices in the Lincoln-Liberty 
Building. 


LEBBY’S 180% A. & H. GAIN 

The Wm. E. Lebby general agency for 
Southern California at Los Angeles of 
the Massachusetts Indemnity achieved 
a gain of 180% in total volume of new 
paid business for 1935 as compared with 
the record for the previous year. This 
agency also finished the year in third 
place nationally in each of two compa- 
nies—the Massachusetts Indemnity and 
the General Accident. Furthermore, in 
the first four days of the week beginning 
January 13 Wm. E. Lebby wrote a vol- 
ume of new A. & H. business equalling 
one-half of the total production of the 
best month of 1935. 








January 31, 1936 








aetad Comey Has 
Best Year Since 1928 


MADE UNDERWRITING PROFIT 
President Silliman Evans Reports 1935 
Progress In Every Department of 
Company’s Operations 
For the first time since 1928 the Mary- 
land Casualty earned an underwriting 
profit in 1935, it was disclosed in the 
company’s annual report submitted Tues- 
day by Silliman Evans, president, at the 
annual stockholders’ meeting in Balti- 
more. The company’s operating and 
financial statements, as carried in the re- 
port, Mr. Evans said, were certified by 
Maguire, Undeutsch & Maguire, insur- 
ance auditors and accountants of New 

York. 

During the year, Mr. Evans reported, 
the Maryland also made an operating 
profit and added substantially to its sur- 
plus and voluntary reserves. Progress, 
he added, was made in every department 
of the company’s operations, while 1936 
started with promise of further advance- 
ment. 

The underwriting profit amounted to 
$195,852; the operating profit was $1,- 
576,160 before preferred stock dividends 
and before voluntary reserve of $800,000 
set up for fluctuation in value of secur- 
ities. This profit compares with an op- 
erating loss in 1934 of $10,140,331 which 
included extraordinary adjustments of 


$8,440,803. 
Factors in 1935 Operating Results 


The operating results for 1935 were 
made possible by 

1. An increase of $2,709,826 or 11.7% 
in gross premiums; with an increase of 
10.6% in the company’s net premium vol- 
ume for the year, which was $23,686,302 
as compared with $21,412,819 for 1934. 
1935 net premiums are the highest since 
1931. 

2. A decrease of $1,320,472 or 11.6%, 
in losses paid in 1935 as compared with 
1934. 

3. A reduction in the company’s ex- 
pense ratio of 18%. The paid losses and 
the loss reserves reflected in the state- 
ment include large items of business not 
now written by the Maryland, Mr. Evans 
added. 

Another significant fact disclosed by 
the 1935 report is an increase in the sur- 
plus to policyholders, which is set at 
$7,360,878, an increase of $452,782 over 
the previous year. If the company’s vol- 
untary reserves were included, the sur- 
plus to policyholders would be increased 
to $8,760,878. 

3esides the $800,000 reserve set up for 
fluctuation in security values, an addi- 
tional voluntary reserve of $600,000 has 
been set up. Total assets amounted to 
$36,489,151. 


Loss and Expense Ratios Lower 


In his report, Mr. Evans said: “The 
increase in business was well distributed 
to all lines, and the increases were satis- 
factory in those lines which are usually 
profitable. 

“Total paid losses show the highly sat- 
isfactory decreases of $1,320,472 or 11.6%, 
in the face of the heavy increase in busi- 
ness in the years of 1934 and 1935. This 
decrease in losses is further notable be- 
cause the paid losses and loss reserves 
during the year include items such as 
lease bonds, completion bonds, mortgage 
guarantee bonds and alcohol bonds—lines 
which are not now written. Large loss 
items were paid and reserved on several 
other lines which the company is now 
restricting. 

“An analysis of the operating state- 
ment of the company shows that, in paid 
losses on mortgage bonds, in interest 
payments, in the expenses for the carry- 
ing out of the refunding plan, and, in 
addition, in non-recurring losses such as 
losses on foreign business, there is an 
aggregate of $1,860,460. 

“The company has operated during the 


year with a reduction in expense ratio 
of 1.8%, and efforts to further decrease 
it will be continued. The company paid 
all dividends accrued to September 1, 
1935, on both series of first preferred 
stock, amounting to $762,373 and set up 
a reserve for dividends accruing from 
that date to December 31, 1935, amount- 
ing to $204,736. 


Investment Portfolio Revised 


“The investment division has made 
satisfactory progress in the revision of 
the portfolio. Bonds of better classifica- 
tion have been acquired, and the elimi- 
nation of many of the less attractive 
holdings has proceeded without impair- 
ment of the company’s surplus because 
of changes in and liquidation of such 
securities. Income from bonds and 
stocks was increased $25,091 in 1935 over 
1934. 

“The manifold tasks involved in the 
completion of the company’s collateral 
trust refunding plan and the adjustment 
plan for specific issues have be en largely 
accomplished. The company ’s real estate 
servicing organization is doing excellent 
work in the management of these prop- 
erties. 

“The problem resulting from mortgag 
guarantees continued to make Suinaakel 
demands on the company during 1935. 
The outlay of funds in 1935, however, 


was substantially less than in the pre- 
ceding year. All of the matters occa- 
sioned by these plans and the mortgage 
guarantees have received most careful 
attention, and the company will continue 
diligently to undertake their further im- 
provement. 
Excellent Esprit de Corps 

“The company is now operating 
through twenty-two branch offices and 
eighty-six direct-reporting general 
agents, with more than ten thousand 
local agents. During the past year the 
company opened a Twin Cities office at 
Minneapolis, servicing central and south- 
e@n Minnesota. There is an excellent 
spirit prevailing in the field organiza- 
tion, and improvements have been made 
in the agency representation and pro- 
duction personnel. During the year, the 
company inaugurated and developed a 
modest, yet forceful, adevrtising pro- 
gram, supported by sales promotional 
material designed to produce new pre- 
miums in profitable lines.” 





ENTERING CALIFORNIA 
The American Casualty of Reading, 
Pa., has completed plans to enter Cali- 
fornia. It will be represented by Spear 
& Co., prominent general agency of Los 
Angeles and San Francisco, as under- 
writing managers. 


Accident Cover for Athletes 
Studied by U. of California 


A recent Associated Press dispatch 
from Berkeley, Calif., reads as follows: 
“Accident insurance for athletes is being 
considered by the University of Cali- 
fornia. W. W. Monahan, graduate man- 
ager of athletics, said today a broker had 
been engaged to investigate the idea. If 
rates are not prohibitive, it is likely to 
be adopted, he said. The insurance would 
protect contestants in the case of per- 
manent disability or death. There are 
750 university students participating in 
athletics at the university,’ Mr. Mona- 
han said. 





NOT IN GROUP, SAYS BASSETT 


Announcement last weck that Neal 
3assett had been appointed U. S. mana- 
ger of the Accident & Casualty Insur- 
ance Co. of Winterthur, Switzerland, at- 
tracted wide attention in the insurance 
business. The question has been asked 
whether this company is a member of a 
group. In reply to this inquiry Mr. 
Bassett states that the Accident & Cas- 
ualty of Switzerland is not a member of 
any insurance group and is not affiliated 
with any other company. 

















25th ANNIVERSARY YEAR 








company’s total admitted 


ROYAL INDEMNITY COMPANY OF NEW YORK 


(INCORPORATED 1910) 


Financial Statement, December 31st, 1935 

















NET SURPLUS OVER ALL LIABILITIES 2,500,000.00 


5,000,000.00 


ASSETS 
Cale sei ROWERS 5 cai oivckcek cet wee wows 00d beens enwnves ee $ 1,790,140.14 
United States Government Bonds....................005 8,406,405.84 
ROG OID iii x ea adie send ew Ke ae ® OOERSse Re oR ORO 9,819,636.40 
EE void ieges abs Kw ne WegRearmach ocrmetnmetosoan Sb ta sper Seosesesatatelers 3,113,837.00 
Mortgage Loans on Real Estate. .......cccccscccsscececs 28,700.00 
PREC IRR ICIRE 5 io 055 oo 00 VA Die RNIN w RRA eRO A eG ; 208,723.69 
Premiums in Course of Collection (under 90 days)........ 1,958,464.13 
I AN, fo orcs ne ee RKS Ks 6G anKware Pemdesiemnkaxs eres 298,485.96 
(ude oR Sp ge |. eA $25 624,393.16 
LIABILITIES 

Reserve for Claims and Suits, Legal...............sse0.- $10,485,957.00 
Reserve for Unearned Premiums................ i EM les 5,093,798.12 
Reserve for Commissions on Outstanding Premiums...... 407 656.00 
Se oc cag pata eeke ee ek eed ade ee es 483,000.00 
Reserve for Sere ACKOMMG 2. ocak sc vdacevesvcesccrivacs 240,000.00 
ee ee ee ee ee rea ereege 297 133.28 
Voluntary Additional Reserve for Claims wh eee 1,970,000.00 
Additional Voluntary Reserve. ..............cccccccccees 1 646,848.76 

$20,624,393.16 
CAPITAL FULLY PAID IN.........2.<s: $2,500,000.00 


$25 ,624,393.16 








(Surplus to Policyholders $5,000,000.00) 


Securities carried at $943,600.13 in the above statement are deposited as required by law. 
Bonds & Stocks Valued on New York Insurance Department’s Basis. 


On the basis of December 31st, 1935 market quotations for all bonds and stocks owned this 
assets would be increased to $27,176,639.92 and additional 


voluntary reserve to $3,199,095.52. 
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1935 Developments In Bonding 
Field Reviewed By Edward C. Lunt 


Definite Turn for Better and Possibly Underwriting Profit Seen 
By Great American Indemnity V.-P.; Revision in Rein- 
surance Agreement and Lloyd’s Treaty Explained 


By far the most thorough and com- 
plete survey of 1935 fidelity and surety 
conditions which has been written to 
date comes from the pen of Edward C. 
Lunt, vice-president, Great American In- 
demnity, one of the outstanding bonding 
executives of the country. In his char- 
acteristic human interest style Mr. Lunt 
starts off his long review, which appeared 
in the annual insurance number of the 
New York Journal of Commerce, with 
the optimistic opinion that the turning 
point in corporate suretyship may have 
been reached last year and some under- 
writing profit realized. Probably the 
chief reasons for this favorable turn are 
the completion of the liquidation of ear- 
lier losses; the fact that better business 
and financial conditions have enabled 
principals more generally to fulfill the 
obligations of their bonds; and especially 
the fact that the 
underwriting enforced in recent years are 
beginning to bear fruit. 

Mr. Lunt then discussed contract bond 
production and the slow but sure recov- 
ery it is making, aided by governmental 
public works. The annual contract bond 
premium income a few years ago was 
more than $30,000,000 whereas the 1935 
total volume was perhaps only a quarter 
as much. Despite this great drop in in- 
come and the fact that private work, 
which formerly accounted for two-thirds 
of all construction, has fallen to a low 
ebb, Mr. Lunt felt that the companies 
made more money last year on their re- 
duced contract premium than they made 


severer standards of 


in the earlier heydays. 
Restrictions imposed last year upon 
contractors undertaking P.W.A. work 


came in for Mr. Lunt’s 
had praise, however, for the 
Contract Information which “continued 
to function efficiently for another, its 
fifth year—at a cost surprisingly low— 
serving admirably its three-fold purpose 
of helping surety companies, contractors 
and obligees.” 


Fiduciary and Public Official Bonds 


Discussing the current situation re- 
specting the fiduciary bond branch, Mr. 
Lunt said: “Recent experience shows the 
need of closer underwriting and of more 
frequent resort to the troublesome safe- 
guard of joint control. Many losses have 
come to light in the past few years that 
would not have occurred in normal times 
and the explanation doubtless is that 
fiduciaries have been hard pressed by 
the depression, and have tried to tide 
themselves along by resorting to the trust 
funds in their custody. 


As to the public official bond situation, 
Mr. Lunt said, in part: “This branch of 
suretyshix continues to be one of the 
hardest to underwrite with profit, one of 
the most troublesome generally. It was 
not always so. Forty-five years ago, for 
example, a company was organized large- 
ly for the purpose of writing official 
bonds, especially Federal bonds, and with 
such business as a nucleus it gradually 
broadened its lines, and has long been 
one of our largest and most successful 
Companies. Few underwriters today 


criticism. He 
Bureau of 


would have the hardihood to organize a 
company with any such purpose—unle 85, 
they had a wolfish appetite for trouble.” 


Comparative Stability in Blanket 
Bond Lines 


In Mr. Lunt’s opinion the bankers’ 
and brokers’ blanket bond branch seems 
at last to have reached a condition of 
comparative stability. Notable progress, 
he said, has been made in recent months 
in decreasing the diversity of forms and 
simplifying the situation generally. The 
happy outcome of the long negotiations 
of the American companies with London 
Lloyd’s underwriters, successfully con- 
cluded last month, gave impetus to this 
desirable development and Mr. Lunt was 
glad to report: 

“These bonds originated in London 
but were of slight importance until the 
American companies took them up twen- 
ty years ago. The business has grown 
amazingly in the interval and premiums 
now aggregate (including London’s) 
about $20,000,000 a year. Under the new 
arrangement, covering the entire coun- 
try with the exception of Illinois, the 
London underwriters, while reserving 
the right to continue existing business 
on the present basis, will issue new bank- 
ers’ and brokers’ blanket bonds only 
upon the forms and at the rates used 
by American companies. The latter will 
cede blanket-bond reinsurance to Lloyd’s 
in a measure determined by the latters’ 
loss or relinquishment of their present 


business. 


Agreement Advantageous to All Parties 


“On the one hand, our confreres 
across the water were well advised to 
inake this treaty, since they will get 
higher rates and a better spread of busi- 
ness, and should ultimately make more 
money at far less trouble and expense. 
On the other hand, the American com- 


panies will have relief from competition 
of a persistent and menacing nature— 
though a superabundance of competition 
will remain from domestic sources. 
“The agreement is so clearly advan- 
tageous to all parties in interest that suc- 
cess and permanence may confidently be 
predicted. The new situation will affect 
in no way the constant effort of under- 
writers here to develop the business 
along safe and tested lines, and broaden 
the coverage when necessary to meet the 
needs of special classes of insureds.” 


Liquor Bonds in Demand 


Coming to the subject of liquor bonds 
written since prohibition repeal Mr. Lunt 
explained that such bonds have been 
called for in great number but the older 
and more conservative companies have 
written the business sparingly and only 
for principals whom they thought to be 
both law-abiding and reasonably respon- 


sible. He added: 
“Some companies, however, have fol- 
lowed a different policy, evidently tak- 


ing the view that the usual underwriting 
rules should be swept aside, and that the 
bonds should be written frankly on an 
insurance basis. They have adopted 
Danton’s daring motto, ‘Always Audac- 
ity.’ This latter theory, it must be ad- 
mitted, has worked well, and the com- 
panics referred to have made a lot of 
money on their liquor bonds—much more 
than the conservative companies have 
made. 

“Yet the latter may have been right 


after all, and may win out in the end. 
The various state administrative bodies 
charged with the controi of liquor traffic 
have been occupied thus far, for the most 
part, with the organization of licensing 
systems and similar preliminary activi- 
ties, and have only recently perfected 
machinery for detecting and properly 
penalyzing violations of the law. In New 
York State, for example, liquor bonds 
were highly profitable for the first year 
or so. In 1935, however, it is possible 
that a considerable loss will be ultimate- 
ly sustained, and certain that the busi- 
ness will show at best only a small gain. 
The experience in other parts of the 
country may parallel that of New York.” 


Reinsurance Agreement Being Revised 


Mr. Lunt modestly refrained from 
mentioning the fact that he has partici- 
pated in both the original standard form 
of reinsttrance agreement (adopted May 
12, 1915) and the present revising now 
being done on that form. Interestingly 
he tells of the reasons which have 
prompted the committee (same person- 
nel as in 1915) to make changes in the 
form. Two developments of outstand- 
ing importance made them necessary, he 
said: Numerous insolvencies among sure- 
ty companies and the increasing use of 
co-surety bonds. 

Work on the new standard form of 
reinsurance agreement started in April, 
1933, and the committee has been stead- 
ily at it ever since and “only now is 
completing its job—at least to the extent 
of submitting a final draft to the Surety 
Association, for the latter’s considera- 
tion and expected acceptance, though 
not perhaps without amendments,” Tell- 
ing about the committee’s job he said, 
in part: 

“If anyone considers that the commit- 
tee, in taking nearly three years for its 
work, cannot fairly be charged with 
headlong haste, it may be pleaded that 
the changes made are numerous and ex- 
tremely important and that some of the 
points involved are highly arguable. The 
committee devoted many hours, for ex- 
ample, to the single point of whether the 
agreement should be one of indemnity 
against loss or one of indemnity against 
liability. One section of the agreement 
particularly was found extremely trou- 
blesome, and at least a dozen different 
drafts were debated. Some of them were 
found as ambiguous as the sign in the 
tailor’s shop, ‘Pants Pressed in the Rear 
While You Wait.’” 

Finally Mr. Lunt went into consider- 
able detail about the work being done 
by the Towner Rating Bureau, which 
“by and large, has always played ex- 
tremely well its vitally important part 
in the surety world,” and the Surety As- 
sociation of America, which “continued 
throughout the year to function smooth- 
ly and successfully and to help its mem- 
bers utilize the art of applying to prac- 
tical affairs the science of surety under- 
writing.” 


Insurance Men at Legion’s 
Legislative Dinner in Albany 


becoming a 
was 


rapidly 
interest, 
the program Tuesday 
evening of the New York State Amer- 
ican Legion’s annual legislative dinner in 
Albany. Insurance interest in the af- 


fair centered in the platform appearance 
of Ray Murphy, commissioner of Iowa, 


safety, 
nation-wide 


Highway 
subject of 
prominently on 


who is national commander of the Le- 
gion, and that of John J. Hall, safety 
expert, National Bureau of Casualty & 


Surety Underwriters. Governor Lehman 
and prominent legislators were among 
the invited guests. 





H. S. IVES IN ROCHESTER 


Henry Swift Ives, public relations ex- 
pert in the Association of Casualty & 
Surety Executives, spent a few days in 
Rochester last week advising a special 
committee of the local chamber of com- 
merce on compulsory automobile insur- 
ance problems. 


A. & H. PREMIUMS GAIN 8% 


Total 1935 Volume of H. & A. Confer- 
ence Members Around $67,000,000; Loss 
Ratios Remain Same As in 1934 


Early indications of the personal acci- 
dent premium increases enjoyed by mem- 
ber companies of the Health & Accident 
Underwriters Conference are made 
known this week by Harold R. Gordon, 
executive secretary of the Conference, 
who reports: 

Returns made by 60% of the member- 
ship of the Health & Accident Under- 
writcrs Conference showed an increase 
of 7.8% in 1935 premium volume over 
that in 1934, while loss ratios for both 
1934 and 1935 on this business were iden- 
tical. 

On the above basis, the premium in- 
come of the members of the Conference 
will reach a total of approximately $6/7,- 
000,000 in 1935, compared to $62,000,000 
written in 1934, 


AMERICAN MANAGEMENT ASS'N 


Insurance Division to Meet May 11-12 at 
Atlantic City; J. A. Robinson in 
Charge of Program 

The insurance division of the Ameri- 
can Management Association will hold 
its annual meeting at the Chalfonte-Had- 
don Hall Hotel in Atlantic City May 11- 
12. During this same week the National 
Fire Protection Association is holding its 
convention at the same hotel. J. Albert 
Robinson, insurance manager of McKes- 
son & Robbins and vice-president of the 
A.M.A. in charge of the insurance divi- 
sion, heads the committee formulating 
the insurance program. Present trends 
in insurance legislation will have an im- 
portant place on the program as will also 
the views on buyers on comprehensive 
and other broad forms of insurance cov- 
ers. 

The annual round table discussion will 
be conducted under the leadership of 
several authorities from the various in- 
surance fields. One will be de- 
voted to what shall be done with group 
life coverages now that the social se- 
curity legislation is in effect. 


session 


F. C. PICKETT’S NEW POST 
Floyd C. Pickett, who has been with 
the liquidation bureau of the New York 
State Insurance Department for the past 
four years, is joining the Hardware Mu- 
tual Casualty of Stevens Point, Wis., on 
February 1. He will be attached to the 
Eastern claim department, located in 
Newark, N. J. 
3efore joining the Insurance Depart- 
inent, Mr. Pickett was with the South- 
ern Surety home office on its fidelity and 
surety claim staff. After the Southern 
Surety was dissolved in 1932, he was re 
tained by the Insurance Department and 


has assisted in the liquidation of not 
only that company, but also the New 
York Indemnity, Union Indemnity and 


National Surety. 
SUPERIOR INDEMNITY RETIRES 
The Superior Indemnity Association, 
reciprocal automobile carrier of Los An 
geles, has ceased writing new business 
and plans to retire shortly from active 
operation. It is understood that its prop- 
erty damage, liability and collision cov- 


erages will be reinsured by the Excess 
of New York, and that fire and theft 
policies are to be reinsured by the Ohio 


Farmers. 


TO AMEND oO. D. LAW 


It is learned that an amendment to 
the occupational disease section of the 
New York workmen’s compensation law 
is being drafted in which occupational 
diseases will be more clearly defined 
This is in keeping with publicly ar 
nounced plans a few months ago 





MORTGAGE CO. LIQUIDATION 

The Hudson Counties Title & Mort- 
gage Co., of Newburgh, N. Y., has been 
ordered into liquidation by Superintend- 
ent L. H. Pink, being the eighteenth 
mortgage company to go by the boards 
Eight still remain in rehabilitation. 
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Tips On Selling Water Damage Cover 
Given by C. H. Vaughan, Atna C.&S. 


Charles H. Vaughan who is in charge 
of miscellaneous casualty lines in the 
New York office of the Aetna Casualty 
& Surety, including combination resi- 
dence, plate glass, sprinkler leakage and 
fa 


water damage lines, is the author c 
constructive and timely article on pre- 
senting a water damage policy which ap- 
pears currently in the February Aetna- 
izer. Its title is “Picture Your Risk and 
Then Frame It in Shoe Leather.” In 
human interest fashion Mr. Vaughan 
writes: 

“Recently, Wesley Cotterell of Cotte- 
rell, Moore & Mitchell, Inc., one of our 
larger agents here in New York, pre- 
pared a survey of one of the better 
apartment houses. Mr. Cotterell had 
used the standard water damage recom- 
mendations prepared for such purposes 
but felt that when he delivered this pro- 
posal he would need some additional am- 
munition to convince his client of the 
need for this protection 

“Mr. Cotterell and I discussed at con- 
siderable length the water damage situa- 
tion in apartment houses. Just as he was 
leaving to keep another appointment he 
asked me to dictate a summary of the 
things we had been talking about so 
that he might have them more clearly 
in mind. The following is a copy of 
the memo which I sent him:— 

Building Up Sales Arguments 

“There are many ways of pre- 
senting a water damage policy. As you 
are familiar with this risk, don’t you 
think it would be in order before pre- 
senting the rates and premiums to build 
up your water damage argument by 
pointing out the many different kinds of 
losses that may occur in an apartment 
house? For instance, let me illustrate: 

“It is a hot sultry day in summer. Mrs. 
Jones, a tenant in the apartment house, 
naturally has her windows wide open. 
She has to go out for an hour or so 
and does not go around her apartment 
closing windows before her departure. A 
sudden thunderstorm comes up, and a 
great deal of rain beats in through the 
open windows, not only damaging Mrs. 
Jones’ apartment but the apartment im- 
mediately below. 

“Similar winter mishaps occur when 
bedroom windows are ieft open at night 
and a considerable amount of snow beats 
in before the occupants are aware of it. 
In the fall of the year we have numer- 
ous claims resulting from damage caused 
by radiators leaking when the steam or 
hot water is turned on. Such losses also 
often cause damage on more than one 
floor. 

“It may happen that Mrs. Jones, the 
typical tenant, has a careless kitchen 
maid who occasionally lets sinks and 
wash basins overflow,—or Mr. Jones may 
be taking a shower without going 
through the formality of properly ad- 
justing the rubber curtain. The clogging 
of various plumbing equipment is also 
a common cause of overflowing. The 
natural deterioration of the various parts 
of the plumbing and heating systems is 
also often a cause of considerable losses. 
And, in the north, we always have the 
problem of frozen pipes during the win- 
ter months. 

Leaking of Roofs 

We are called upon continually to pay 
losses caused by the leaking of roofs, 
leaders and down-spouts, also the over- 
flow of tanks on the roof. As you know, 
these tanks have risers that carry water 
cither up to the tank or down from the 
tank and extend throughout the building. 
There are many ways that the tanks can 
leak and in some cases the risers burst 
In either event, considerable loss to both 
buildings and contents may result 

“Very often there are domestic appli- 








CHARLES H. VAUGHAN 


ances used in the building that can cause 
damage by water or steam. Owners often 
attempt to protect their interests by in- 
serting in the lease a clause eliminating 
their responsibility for such losses. From 
our experience, it is very evident that 
the courts place little or no weight upon 
such clauses. 

“As regards damage to the building, 
the usual procedure is to have the build- 
ing owner decorate, taking care of the 
loss and sending the bills to our com- 
pany. These losses to building usually 


Profitable Operations In 1935 By 
Royal and Eagle Indemnity Co.’s 


The Eagle Indemnity and the Royal 
Indemnity, both members of the Royal- 
Liverpool Groups, released their finan- 
cial statements as of December 31, 1935, 
this week and both indicate a most sat- 
isfactory condition of affairs. The Royal 
Indemnity, celebrating this year its twen- 
ty-fifth anniversary, has enjoyed a steady 
and substantial growth over a period of 
a quarter of a century. Organized in 
1911 with a capital of $500,000 and sur- 
plus of $549,000, the 1935 statement shows 
a capital of $2,500,000 and $2,500,000 in 
surplus. In addition is maintained a vol- 
untary reserve for contingencies of $1,- 
646,393. 

The excellent character of the com- 
pany’s investment portfolio is evidenced 
by an item in the statement that on the 
basis of December 31, 1935, market 
quotations for all bonds and_ stocks 
owned by the company the additional 
voluntary reserve would have been in- 
creased to $3,199,095. Its operations are 
nation-wide. An outstanding member of 
the Royal-Liverpool Groups, the Royal 
Indemnity occupies a position of first 
rank in the casualty and surety business. 


As of December 31, 1935, the statement 
reflects a reserve for losses of 104.7% to 
earned premium exposure. Of special 
interest is the company’s low manage- 
ment cost which has been sustained 
throughout the years. The operations in 
1935 produced a substantial underwriting 
profit. 

Eagle Indemnity Made Profit 

Similarly the 1935 operations of the 
Eagle Indemnity produced a satisfactory 
profit. As a member of the Royal-Liy- 
erpool Groups, the Eagle evidences the 
same sound management policy which is 
characteristic of all member companies, 
A capital of $1,000,000 and a surplus of 
$1,000,000 in addition to a voluntary re- 
serve of $399,174 made its statement 
unique in. that its capital structure is in 
excess of two-thirds of its premium ex- 
posure. The company furthermore main- 
tains a high degree of liquidity. Its Goy- 
ernment securities and cash in banks are 
more than adequate to cover all reserves 
for outstanding claims and suits. The 
loss reserves carried by the Eagle In- 
demnity amount to 101.7% of its pre- 
mium exposure. 





do not call for the face value of the 
policy, with the exception of tank or 
riser collapse, but are usually made up 
of twenty-five, fifty and one hundred 
items. It is the number of them through- 
out a policy term that makes it a worth- 
while cover for an assured to have. I 
have often heard it said that if a plumb- 
er’s wagon or a decorator’s wagon were 
equipped with a fire siren in answering 
the number of water damage losses that 
occur in apartment houses, that this form 
of policy would be as widely written as 








Brokers 





To Company Executives, 
General Agents, 


Man with over 20 years experience with two 
leading Insurance Companies in Life, Health 
and Accident, wishes position. Thoroughly ac- 
quainted with office detail and management; 
underwriting; teaching salesmanship; securing 
and training agents; preparing and conducting 
campaigns and lecturing. Has large following 
and well-known. Highly recommended by lead- 


ing insurance authorities. 


94 Fulton Street, New York 


Box 1272 


The Eastern Underwriter 

















is fire insurance on this class of prop- 
erty. 
Know Your Risk 

“Another incident illustrates the need 
for knowing your risk. I cailed with 
Agent Weeden of our Providence office 
on one of the large cloth conditioning 
mills. We were given ten minutes to 
describe our policy. The owner, a very 
busy man, was not interested in our 
cover. As we were about to go, I noticed 
an accumulation of leaves around the 
downspout that, incidentally, was not 
properly caged. I mentioned that such 
a condition as that very frequently caused 
losses and if such a loss occurred from 
this downspout our policy would cover 
it. The owner called his engineer, who 
was also his maintenance man, and spoke 
to him regarding this condition. He also 
asked him if they had suffered any losses 
from such sources. Evidently the engi- 
neer told him that two or three weeks 
before, such a loss had occurred. He 
turned from the telephone and said to 
Mr. Weeden, ‘You can send me one of 
those policies,’ and gave us the amount 
of policy to be written, which, if my 
memory serves me correctly, produced a 
premium of approximately $2,000.” 





NEW POST FOR J. H. RUSSELL 


J. H. Russell, who has operated his 
own agency in San Francisco for several 
years and has a background of twenty- 
two years in the business, has joined the 
Associated Indemnity as assistant vice- 
president. He will have charge of busi- 
ness development in northern California. 
Well known on the coast Mr. Russell 
was assistant manager of the Detroit 
Fidelity & Surety there and then surety 
manager of the Ocean Accident before 
starting his agency. 





REPRINT H. D. SAYER TALK 

Henry D. Sayer, former industrial 
commissioner of New York State, who is 
on the advisory staff of the Association 
of C. & S. Executives, talked on “The 
Added Responsibility on Industry by 
Recent Occupational Disease Legisla- 
tion” before the American Society of 
Mechanical Engineers recently. This ad- 
dress, now reprinted, is being given a 
wide spread. 





The C. A. Kammire general insurance 
agency has moved from former quarters 
in Salamanca, N. Y., where it has operat- 
ed for more than thirty-five years, to 
larger space at 10 River Street, in that 
Buffalo suburb. 
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Satisfactory 1935 for 
the New Amsterdam 


OPERATING PROFIT WAS $509,718 


President J. A. Nelson Points to 
Strengthening of Claim Reserves; 
U. S. Casualty Improved 


J. Arthur Nelson, president, New Am- 
sterdam Casualty, reported to stockhold- 
ers this week on the encouraging results 
of 1935, pointing to the following sum- 
marized showing: 


Premiums Earned .........+.++- Tm 538,965.03 
Net Interest and Rents Earned. 604,462.16 
Net Miscellaneous Gains......... 276,770.81 








$14,420,198.00 
Losses and Claim Z 
Expenses Incurred.$8,910,377.45 
Underwriting Expenses 
Incurred ......+e+: » 5,000, 102.44 


~~ $13,910,479.89 
509,718.11 


Operating Profit .........++++++- $ 
Readjustment Book 

WHERE accdecccscus $ 258,860.72 
Transferred to Reserve 

for Contingencies .. 50,857.39 





309,718.11 


Transferred to Surplus..........- $ 200,000.00 


In explanation Mr. Nelson said a gain 
of $739,383 in market values during 1935 
in the company’s stocks and bonds is 
not a part of the operating profit shown 
above. Most of the bonds are now and 
have been carried at amortized and con- 
vention values instead of actual market 
prices. He added: “There is in our con- 
tingency reserve the difference between 
amortized and convention values and 
market prices.” 

Since claim reserves set up at the close 
of 1934 for business of prior years proved 
too low, additional sums paid to settle 
such claims and increased reserves for 
claims not yet closed are reflected in the 
1935 figures. In Mr. Nelson’s opinion 
the reserves now set “seem quite ade- 
quate” but as a precautionary measure 
there is also contingency reserve of 
$964,996 to provide against anything for 
which there may not now be sufficient 
reserves; contingency reserve of $884,- 
409 for real estate depreciation, and 
$242,636 for difference between market 
values and amortized and convention 
values of bonds. 

Referring to the 1935 results of the 
U. S. Casualty, affiliated company, Mr. 
Nelson said: “The United States Casu- 
alty, in which our investment is $1,627,- 
944, had a very satisfactory experience 
in 1935. Earned premiums were 
$5,404,018.57, and the operating profit 
$111,222.56. The value of our investment 
in the United States Casualty is in our 
judgment, quite a substantial amount in 
excess of our book value.” 





W. A. SCHAEFER SPEAKER 





Tells Bergen County Safety Meeting 
Why Compulsory Auto Ins. Won’t 
Solve Accident Problem 
Walter A. Schaefer, prominent agent 
in Newark, N. J., past president of the 
Casualty Underwriters Association of 
N. J., was one of the speakers at last 
Saturday’s Bergen county safety confer- 
ence in Hackensack at which a ten-point 
safety drive was outlined. This program 
included a recommendation for compul- 
sory monthly inspections of all motor 
vehicles but did not call for compulsory 
automobile insurance. Mr. Schaefer’s 
topic appropriately was “Will Compul- 
sory Automobile Insurance Minimize Ac- 
cidents.” He lambasted the results ob- 
tained under the Massachusetts law. One 
of his telling remarks was “At tremend- 
ous cost the people in that state are dis- 
covering that we can’t by legislation com- 

pel people to drive carefully.” 
The meat of Mr. Schaefer’s talk came 





The J. and J. Mahon Agency in Union 
City, N. J., has been incorporated with 
a capital of $50,000 by James P. James 
and John J. Mahon. 


e: ]. Falvey Reports ac Cash 
Position In Mass. Bonding History 


T. J. Falvey, president, Massachusetts 
Bonding, was in a happy mood as he 
reported to stockholders Tuesday on the 
progress of the past year. The com- 
pany’s cash position was the strongest 
in its history, cash on hand being 
$1,742,918 compared with $1,403,017 the 
preceding year. The investment port- 
folio, including additional purchases, was 
increased $2,040,552. Admitted assets in- 
creased during the year $2,668,780 and 
stood on December 31, 1935, at $17,674,- 
863. All stocks and bonds were at 
market quotations as of December 31. 

President Falvey emphasized that the 
surplus account at the year-end—above 
capital and all liabilities—was $2,972,101. 
Surplus was increased by $1,450,530. Net 
premium income after all deductions was 
$13,424,739 as compared with $12,406,480 
in 1934. Total income for the year was 
$14,350,679; total disbursements, $12,428,- 
760, making income over disbursements 
of $1,921,918. Capital remained at $2,000,- 
000. 

Combined loss and expense ratio for 
1935 was 99.73%, Mr. Falvey reported, 
showing an underwriting profit for the 
year of $36,246 as against an underwrit- 
ing loss in 1934 of $417,335. Loss and 
expense ratios both were lower while un- 
derwriting and management expenses 


vere $777,052 as compared with $745,970 





American Auto in New and 
Larger Offices at 99 John 


After five years at 90 John Street the 
New York branch office of the American 
Automobile Insurance Companies of St. 
Louis has moved to 99 John Street where 
the entire twenty-third floor has been 
taken. This is double the amount of 
space previously occupied, thus giving 
greater comfort and facility in handling 
an increasing volume of business. The 
office layout is intelligently planned with 
the executive section in one wing and 
accounting, claims and underwriting divi- 
sions in another. Resident vice-president 
in charge is R. S. Choate aided by John 
T. Stafford, assistant manager, and J. R. 


in 1934. The ratio of this item to pre- 
miums written dropped from 6.01% in 
1934 to 5.78% in 1935. Taxes paid in- 
creased $46,723. 

Praise for Loyalty of Staff 

President Falvey was glad to say that 
at no time since 1929 have all depart- 
ments of the company countrywide been 
in a more efficient and secure position 
for continued progress than at this time. 
He added: “Our business producing or- 
ganization has been both loyal and pro- 
gressive. Our agents and other repre- 
sentatives throughout the country have 
been generous in expressing, not in 
words only but by actual performance, 
their faith and pride in the company. 
They have shown their satisfaction in 
being representatives of a company 
which has weathered the wrecking 
storms of the past six years so success- 
fully as has our company. 

“Our record of never having had to 
call for outside assistance or ask for 
financial contribution from our stock- 
holders to meet the extraordinary de- 
mands of those years is an asset we now 
possess of inestimable value. That 
achievement is regarded by our organiza- 
tion throughout the country as a suffici- 
ent reward to them for the loyalty given 
to the company during those trouble- 
some years.” 





Quackenbush, claims manager. Auspici- 
ously the move to larger quarters takes 
place at the start of the American Auto- 
mobile’s silver anniversary year. 


VAN SCHAICK TO SPEAK 

Former Superintendent of Insurance 
George S. Van Schaick will be a guest 
of honor February 4 at a dinner of the 
American Arbitration Association in the 
Hotel Astor, New York. It is one of a 
series of affairs commemorating the 
tenth anniversary of the organization. 








BILLION A. & H. IN FORCE 
The Metropolitan Life as of Decem- 
ber 31, 1935, had accident and health in- 
surance in force of $1,399,439,150, a sub- 
stantial increase. 





pure Bonding Has 1400 Agents 


The American Bonding Co. of Balti- 
more was founded in 1894, at which time 
only a few companies were engaged in 
the writing of fidelity and surety bonds. 
Following a successful career of nineteen 
years, during which it became well 
known throughout the country, the com- 
pany merged with the Fidelity & Deposit. 
For several years thereafter the Ameri- 
can Bonding Co. continued to write new 
business in a few cities, but eventually 
its operations were restricted entirely to 
the fulfillment of its obligations under 





when he emphasized that the road prob- 
lem today is not a problem for the in- 
surance company to solve. He empha- 
sized: “It is but little more a problem 
for the safety engineer. It is almost 
entirely a problem for the policeman, for 
the psychologist, and for the physician. 
Our traffic problem is to some extent a 
problem in education, to a greater extent 
a problem in the determination of hu- 
man _ social-responsibility and to the 
greatest extent a problem in discipline. 

“Let’s be realistic about this matter. 
There is no such thing as the right to 
drive a car. There is such a thing as 
the privilege to drive a car. And thar 
privilege should be accorded only to 
those who are physically efficient and 
socially responsible.” 


the long term risks remaining on its 
books. 

In 1926 it was decided that the times 
justified renewal of the American Bond- 
ing Co.’s normal activities. Accordingly, 
the company was recapitalized and a new 
slate of officers and directors were elect- 
ed. Applications were made in a number 
of states for authority to write fidelity 
and surety bonds, burglary and plate 
glass insurance, and steps were taken to 
create an extensive and aggressive 
agency organization. 


Plan of Operations 


In discussing its plan of operations the 
company said in a statement: “It is the 
conservative practice of every surety and 
insurance company to reinsure with other 
companies a portion of its business. This 
is done in order to distribute the 
amounts at risk, and, thereby, to elimi- 
nate the chance of catastrophic losses 
being sustained by the individual com- 
panies. 

“In the case of the American Bonding 
Co. the entire capital stock of which is 
owned by the Fidelity & Deposit Co., 
every bond or policy written by the for- 
mer is reinsured 100%, either by the lat- 
ter company alone or together with other 
companies. This plan of operations makes 
it unnecessary for the American Bonding 
Co, to maintain its own loss and premium 
reserves, and, at the same time, amply 
safeguards its interests.” 

The American Bonding Co. now is 





SS 
United States Fidelity & Guaranty Co, 
with which is affiliated 
Fidelity & Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 
BEHRENS REPORTS GAINS 











Assets, Premiums Surplus, Insurance in 
Force All Ahead, Continental Com- 
panies Leader Says 

President H. A. Behrens reported this 
week to stockholders of the Continental 
Casualty and Continental Assurance 
marked gains in assets, surplus and in- 
surance in force. The combined assets 
of both companies as of December 3] 
were $46,942,360, an increase of $5,270,878 
over a year previous. Combined surpluses 
gained $656,423 to $8,207,774, while net 
premiums written exceeded 1934 by $2,- 
638,504 making a total for the two com- 
panies of $23,290,888. Combined capital 
remained unchanged at $2,750,000. 

The Continental Casualty showed an 
underwriting loss of $121,411 for the year, 
while investment earnings amounted to 
$663,921 after the deduction of invest- 
ment expenses, making an _ operating 
profit of $542,510. Net gain from sale and 
market increase in securities was $908,- 
608, bringing total gains for the year up 
to $1,451,118. This was used to pay divi- 
dends of $210,000 to stockholders, set 
aside $50,000 for federal taxes and carry 
$750,000 to the special reserve for secur- 
ity fluctuation and adding $441,118 to sur- 
plus. At the close of the year the secur- 
ity fluctuation reserve stood at $1,250,000 
and surplus at $3,166,391 in addition to 
capital of $1,750,000. 

Net premiums written by the casualty 
company were $16,019,986, an increase of 
$1,479,832 and less than $700,000 below 
the peak of 1929. Unearned premium re- 
serve was increased by $568,915 to 
$7,807,797 at the close of 1935, while loss 
reserves were boosted $1,130,014 bringing 
them to a total of $8,895,983, the highest 
of any year in the company’s history. 

The life company, Continental Assur- 
ance, reported an increase in insurance 
in force of $18,272,749 or 10% bringing 
business on its books up to $193,955,746, 
an all-time high record. New business 
paid for during 1935 increased by $9,145,- 
074 or 30% over 1934 sales. Assets in- 
creased $2,226,968 or 11% while surplus 
was up $115,305. 

Total assets for the casualty company 
increased $3,043,911 during the year of 
which nearly two-thirds, or $1,934,200 
went into U. S. government securities. 
Cash account increased $608,355 while 
preferred and common stock holdings 
were reduced by $787,765. Common stocks 
were increased $556,287. 





licensed to do business in forty-four 
states, the District of Columbia and the 
Territory of Hawaii, and it has built up 
an agency organization of approximately 
1,400 representatives. The net premiums 
written by the company in 1935 were 
$1,056,849. 

The chairman of the American Bond- 
ing Co. is Charles R. Miller. who is also 
president of the Fidelity & Deposit. 
President of the American Bonding is 
Claude Handy. First vice-president is 
John G. Yost, one of the best known 
figures in the insurance production world. 

Lives written by the American Bond- 
ing Co. are fidelity bonds, contract bonds, 
court bonds, fiduciary bonds, bankers’ 
blanket bonds, depository bonds, public 
official bonds, burglary insurance, check 
forgery and alteration insurance and 
plate glass insurance. 





J. A. BEHA MUCH IMPROVED 

James A. Beha, general manager, Na- 
tional Bureau of Casualty & Surety Un- 
derwriter, who has been home sick with 
an attack of bronchial pneumonia for the 
past two weeks, is much improved this 
week. This is good news to his many 
friends. 
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2™mMOTOR 
ACCIDENT 
3 WINDSTORM 
& TORNADO 
4 PERSONAL 
ACCIOENT 
5 SICKNESS 
6 DAMAGE 
CLAIMS 
7 BURGLARY 
8 ROBBERY 








COMMON ENEMIES 
TO GUARD AGAINST 


17 DISHONESTY 


S LIGHTNING 
10 MARINE 
DISASTER 
1t RAILROAD 
WRECK 
12 FALLING 
AIRCRAFT 
13 EXPLOSION 
14 RIOTor CIVIL 
COMMOTION 
1S EARTHQUAKE 
16 FORGERY 





( The sea is an arch deceiver. Sunlit and shimmering with gorgeous colors she appears a pleasure 
tity | pond for our giant liners. Yet, how swiftly this peaceful aspect can be lashed to fatal fury. 


Hurricanes, icebergs, fogs, rocks, reefs, fire and explosion continue to take their toll of our mightiest 
vessels. Insurance is the only financial safeguard against Marine Disaster. 


Shipmasters love the sea but never trust her! When she smiles her beauty is wonderful but when 
storms rage and the demons of destruction take the helm the bravest tremble before her might! 

























The Girard Fire & Marine Insurance Co. —oncamzeo (953 
The Mechanics Insurance Go.of Philadelphia «“ 1854 
Superior Fire Insurance Company " 187) 
The Metropolitan Casualty Insurance Coof NY. " 1874 

WESTERN DEPARTMENT EASTERN DEPARTMENT 


844 RUSH STREET, CHICAGO. ILLINOIS 10 Park Place 


CANADIAN DEPARTMENT Newark, New Jersey 


461 BAY STREET. TORONTO. CANADA 





LOYALTY GROUP 


Firemen’s Insurance Company of Newark. New Jersey ~arcawizeol855 








Milwaukee Mechanics’ Insurance Company cecamue 1B52 

National-Ben Franklin Fire Insurance Co. 

The Concordia Fire Insurance Co. of Milwaukee “ 1870 

Commercial Casualty Insurance Company 

PACIFIC OEPARTMENT 
220 BUSH STREET. SAN FRANCISCO. CAL 


SOUTH-WESTERN OEPT. 


S3I2 COMMERCE STREET. DALLAS, TEXAS 
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OLDEST FIRE INSURANCE COMPANY OF NEW JERSEY 
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The burning of the livery stable of Gifford’s Tavern in 1807 kindled 
the desire in the citizens of Newark for their own insuring organization. 
This fire was the first insured loss in that city. The able performance of 
the carrier made so favorable an impression that in 1810 a group of 
Newark business men organized the first fire insurance company of 
New Jersey, which was chartered the following year. 

The Newark Fire Insurance Company has enjoyed a strong, steady rise 
during the century and a quarter since, despite wars, depressions and 
serious losses. Its record testifies to the soundness of its structure. 

May the citation of this accomplishment stand as a tribute to the men 
who have served this institution in the past and as a pledge of the 
present administration to the future. 





41 CLINTON STREET. NEWAPK. NEW JERSEY 
Executive Offices, 150William Steet, New York,NY. 
A MEMBER OF THE ROYAL-LIVERPOOL GROUPS 
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